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RETAILERS UNITED AT LAST. 


HE retail druggists of the country 
are to be congratulated on having 
effected a strong organization for 

the protection of their commercial inter- 
ests and co-operation with wholesalers 
and proprietors in the regulation of prices 
on articles of merchandise. 

The plans of the organizers of the 
movement have been carried to complete 
success, and the National Association of 
Retail Druggists, which was organized in 
St. Louis last week, representing as it 
does through its delegate membership 
nearly fifteen thousand retail druggists, 
may be expected to wield an influence 
strong enough to correct many of the 
abuses which have crept into the trade. 

From our very full and complete report 
of the proceedings of the newly-formed 
association both before and after a perma- 
nent body was effected, it will be noted 
that considerable work was accomplished, 
and results have been seen already in the 
concessions made to the retailers by the 
two associations of jobbers and proprie- 
tors. 

In contrast to the character of the meet- 
ings held by many associations professing 
to work for the advancement of the inter- 
ests of their members, this meeting was 
characterized by a devotion to work 
which was unusual; no entertainment was 
provided for the visiting delegates, and 
almost the whole time of the convention 
was occupied with the consideration of 
business matters relating to plan and 
scope of organization and the adoption of 
means of carrying out the wishes of the 
members in regard to work for the com- 
ing year. 

The National Association of Retail 
Druggists scored a victory soon after 
organization was effected, for the import- 
ance of the movement being early recog- 
nized by the two national associations of 
wholesalers and proprietors then in ses- 
sion in St. Louis, these associations ap- 
pointed visiting committees of their mem- 
bers to wait upon the retail Association to 
request the delegates to attend a session 
of their meeting and confer regarding the 


policy to be pursued in the attainment of 
harmonious action between all three. 

The National Wholesale Druggists’ As- 
sociation sent several of its most promi- 
nent representatives and later instructed 
its Proprietary Committee to arrange for 
conferences with the Executive Commit- 
tee of the retail Association. The Pro- 
prietary Association took similar action, 
and as a result of these meetings many 
differences of opinion which have sprung 
up of late between the three branches are 
nearer a peaceful solution than ever be- 
fore. 

At the request of the N. A. R. D., the 
Proprietary Association has agreed to 
recommend to its members to make no 
charge for the war revenue stamps. This 
means that in lots of one dozen or more, 
the price for twenty-five cent articles will 
be placed at $2, fifty-cent articles $4, and 
one-dollar articles $8. 

This is a concession which must im- 
press everybody. The gaining of it 
shows that the retailers are in deadly 
earnest, and indicates as well that the 
manufacturers are aware of the existence 
of a feeling of earnestness and determina- 
tion on the part of the retailers, and will 
do everything possible to placate them. 
Mere promises will no longer suffice and 
deeds are what are expected and de- 
manded. 

Everybody in attendance at the St. 
Louis meeting, wholesaler, manufacturer 
and retailer alike, recognized the impres- 
sive importance of this new organization; 
and its authority as a medium of expres- 
sion for retail drug dealers has been al- 
ready felt. This authority will grow in 
strength with the growth of the organiza- 
tion, for although a majority of the lead- 
ing pharmaceutical associations of the 
country have pledged themselves through 
their representatives to the success of the 
movement, many are yet to be heard 
from, and a union of interests will ulti- 
mately ensue from this federation of 
pharmaceutical interests that will make its 
influence felt in a very positive manner in 
the near future. 


The officers selected and the plan of 
work outlined for the coming year inspire 














254 


confidence in the success of the move- 
ment. Much of the work will necessarily 
devolve upon the secretary and the Ex- 
ecutive Committee of the Association. It 
is cause for congratulation that all of the 
leaders in this movement are men of care- 
ful, conservative ways of thinking, not 
likely to abuse their strength by making 
unfair demands, or toe subordinate the 
good of the Association to personal gain. 





THE NEED OF ACCURACY IN 
A customed justly to pride ourselves 
on the general excellence and ac- 
feature more than another that we ap- 
preciate, it is the accuracy in nomencla- 
drugs and chemicals, and for this feature 
the pharmacists on the Committee of Re- 
sible. It should therefore be the aim of 
druggists, whether in the wholesale or re- 
journalism, to maintain the standard set 
by the official authority. 
signs of laxity in this direction, particu- 
larly on the part of manufacturing houses. 
Latin language, it is not comforting to 
receive, for example, a carboy of distilled 
latum,” and yet this is by no means an 
infrequent sight. The unalterable rule in 
noun in number, gender and case is one 
which, we regret to say, many manufactur- 
the observance. Let us take up the aver- 
age price list and we find adjectives in 
nouns in the feminine plural, etc. How 
often, too, we see the word “Compositus” 
tura or extractum. Worse yet, we find 
English and Latin words side by side in 
scription. Surely some of the talented 
gentlemen employed by our manufactur- 
Moreover, it is not only in this direc- 
tion that room for improvement exists. 
too little attention is paid to accuracy. 
Dalmatian Insect Powder, for example, 
“Pyrethrum roseum” regardless of the fact 
that Pyrethrum cinerariaefolium yields 
the Persian product. Until the last few 
years it was comparatively rare to find 
the various drugs correctly printed. In 
some instances the person responsible for 


S American pharmacists we are ac- 
curacy of the U. S. P. If there is one 
ture of the Latin and English names of 
vision were largely if not wholly respon- 
tail trade, or engaged in pharmaceutical 

We notice, however, from time to time, 
To one who appreciates the beauty of the 
water with the inscription “Aqua destil- 
Latin that an adjective agrees with its 
ing firms honor more in the breach than 
the masculine singular agreeing with 
made to agree promiscuously with tinc- 
admixture as hopeless as a shotgun pre- 
ing firms might remedy this. 

In the botanical nomenclature of drugs 
is frequently labeled as the product of 
the Dalmatian, and Pyrethrum roseum 
the botanical names of the plants yielding 
the labels, with more knowledge of Latin 
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than of botanical nomenclature, conceived 
the bright idea of making the generic and 
specific names agree in all cases and we 
have seen labels read “Quercus infector- 
ius,” “Physostigma venenosa,” etc. This, 
however, is becoming rare to-day. 

But perhaps the greatest reform is nec- 
essary in the direction of the classifica- 
tion of drugs. Glance over the ordinary 
wholesale lists and note, for example, the 
heading “gums.” We find here included 
such a variety of products as aloes, amber, 


asphaltum, camphor, copal, guaiacum, 
opium, scammony, shellac, etc. The re- 
lationship between “gum” asphaltum, 


“gum” camphor, and “gum” opium is 
not easy to define even by a wholesale 
buyer, and there is absolutely no excuse 
for such inaccuracy even for purposes of 
reference. The average pharmacist will 
naturally turn to the headings “asphal- 
tum” or “camphor” rather than to 
“gums.” Copaiba might with equal pro- 
priety be classed as a “gum.” It would 
seem that the classification of such a va- 
riety of products under this head is based 
“lucus a non lucendo” on the same idea 
which possesses the popular mind to term 
every plant bearing large white flowers a 
“lily.” 

Examples might be multiplied of the 
classification of rhizomes as “roots,” of 
the whole herb as “leaves,” of petroleum 
products, fixed and essential oils, under 
the general head of “oils,” and of products 
such as vanilla and tonca in the same 
class, but enough has been said, we think, 
to show the necessity for improvement in 
this direction. 

It is perhaps a small matter in some 
respects, but would not our advertising 
“experts” tell us that it is not conducive 
to the furtherance of business to seaure 
trade by high-class advertising and then 
to send out goods labeled in such a 
manner as to set the teeth of the Latin 
scholar on edge? It is one of the smail 
holes which, in these days of competition, 
should be plugged to avoid leakage of 
business. 


ESSAYS OF MERIT. 





VERY druggist who loves his call- 
E ing, and every drug clerk who is 
emulous of success, welcomes the 
appearance in our regular issues of the 
contributions of essays by practical drug- 
gists and drug clerks to our _ prize 
essay column, giving hints and sugges- 
tions concerning the various departments 
of pharmacy. Interest in this popular de- 
partment of the AMERICAN DRUGGIST 
continues keen and the Prize Essay 
Editor is in possession of a wealth of 
material from which to select winning 
essays for the instruction and improve- 
ment of the thousands who are interested 
in the appearance of these practical pa- 





pers on business, technical and scientific 
subjects. 

Every druggist and drug clerk who has 
invented any ingenious device for use in 
the laboratory or discovered any new 
methods in compounding, or who has 
original ideas of conducting business, is 
invited to participate in the prize essay 
contest. Notwithstanding the large num- 
ber of essays at our disposal the new ones 
that come to hand are read as soon as re- 
ceived and immediate acknowledgment is 
made to the sender. Essays possessing 
especial merit receive first consideration 
and are printed in advance of less deserv- 
ing material, so that intending contest- 
ants, if satisfied of the worth of their 
work, should lose no time in forwarding 
manuscripts. There is always room at 
the top. 


OPPORTUNITIES IN CUBA. 


HE military occupation of Cuba by 
T the United States troops, with the 
early possibility of annexation of 
the Island by this Government brings up 
the subject of the opportunities for phar- 
macists in the Pearl of the Antilles. 
During the Spanish occupation of Cuba, 
the practice of pharmacy was regulated 
after the Spanish system, the require- 
ments for registration and practice being 
after the high standard of European na- 
tions generally. A number of the phar- 
macists in Havana and Matanzas; for ex- 
ample, possess the Doctor of Philosophy 
degree of the University of Havana, and 
nearly all doing business in the larger 
cities have had an academic training, 
and their studies in pharmaceutical chem- 
istry have been pursued as far, or farther, 
than is the case with the graduates of 
our own colleges. There is room for 
several more pharmacies conducted after 
American methods in the city of Ha- 
vana and the same may be said of Ma- 
tanzas, Cienfuegos and Santiago. 

One of the chief difficulties of the 
practice of pharmacy in Cuba under 
Spanish rule, for men doing business in 
a country situated so near to the United 
States, was the prohibitive tariff duty on 
all drugs imported from foreign shores. 
Indeed, the custom prevailed at one time 
not more than four years remote, of as- 
sessing arbitrary duties without regard 
to the real cost of the article assessed. 

All this will be changed, however, 
when the United States assumes control, 
and there will be an opportunity for en- 
terprising druggists which was denied 
them under Spanish rule. 


Can’t Afford to Be Without It. 


It is to the point always and I can’t 
understand how any retail druggist can 
afford to be without it. 

J. B. Davis. 





New York City. 

















PRIZE ESSAY. 





Brief, bright essays, on subjects of interest to pharm- 


acists, are invited for this department. 


For accept- 


able articles, long or short, the American Druccist 


will give $5.00. 


MAKING SUPPOSITORIES. 


By GeorGce E. BARKSDALE, 
Richmond, Va. 


A NYBODY who has ever tried to 
make two, four or six suppositories 
at a time knows the difficulty of get- 

ting them of a symmetrical shape and of 

equal size when made by hand, and of the 
tiresome task of melting and pouring and 
cooling the melted mass when made by 
the hot method. The same inconvenience 
is experienced with the cold pressure 
moulds, for the ingredients have to be 
mixed beforehand and the time that is 

consumed thus is sufficient to enable a 

novice even to make the required number. 

The method here described was adopted 
several years ago by the writer and found 
so admirable in its simplicity that he 
gives this description of the apparatus in 
detail for the first time. 

Two blocks of hard beech wood (I used 
the tops of tobacco caddies) were secured, 
2}x6 inch in size and 4 inch in thickness. 
One surface of each piece was hollowed 
out so that an end section looked like 
this: 











And when both were placed together, 
like this: 


























This wide groove tapered from one end 
to the other so that suppositories of dif- 
ferent sizes could be made. Now this 
groove, when the two pieces are placed 
together, forms a cavity shaped like two 
suppositories placed end to end. 

Both pieces of wood are planed smooth 
and polished by rubbing with a small 
piece of the same wood with a little lin- 
seed oil. 

Screw two pieces of wood, one on each 
side of the bottom piece, with the 
edges projecting about 4 inch above the 
surface. (The projecting edges serve to 
keep the upper piece in place as it slides 
back and forth.) Now affix a handle to 


the top piece and the shaper is complete. 
The cost is but a few cents, and a carpen- 
ter would make it for 50c. 

It is used in this manner: The ingredi- 
ents are rubbed together on a warm tile 
until the mass is of stiff pill-like consist- 
ency, and the mass is then rolled into a 
cylinder, using lycopodium to dust with; 
then cut the cylinder in half as many 
parts as suppositories are to be made, 
thus: If four, cut in two parts, and so on. 
Place a piece of the mass on the bottom 
piece in the groove, and move the upper 
piece just as in rolling a pill cylinder. 
The mass soon assumes a cigar shape, 
only it is alike at both ends, and when 
finished it is cut into two equal parts with 
a heated spatula, two being finished at 
once. By this means the making of sup- 
positories becomes almost as easy a mat- 
ter as making pills, and the finished sup- 
positories have a neater appearance than 
the best hand-made ones. Nor are the 
ingredients likely to separate as in the 
moulded suppositories. 








HINTS AND HELPS FOR THE 
WINDOW DRESSER. 


By JOSEPH F. HOSTELLEY AND HERMAN 
E NAEGELE. 


SECOND PAPER. 


TTRACTIVE window exhibits are as 
welcome as flowers in May. We 
are told these early blooms are 

born to us through the influence of April 
showers, which would seem to connect 
them somewhat with an inviting window 
display, whose birth is realized only after 
a shower of persuasion—from journalistic 
sources, usually. 


Backward Institutions of Learning. 


Although we often see really commend- 
able displays, a look into the depths of 
many a window reveals either a clutter 
of commodities, an unbecoming pyramid 
of bird- ‘seed or writing paper, or a clus- 
ter of “patents,’’ untasty in adjustment, 
often fly-marked and faded themselves. 
Certain of these trims bear evidence of 
a scanty stock, others of haste, and some 
of incompetency—ignorance of the win- 
dow-dressing art. The former and latter 
faults are related closely, as a knowledge 
of decorating will often so cleverly clothe 
a crippled stock that its infirmities are 
lost to sight. In most stores we find the 
traditional “boy,” and through no fault 
of his own, this inevitable assistant is fre- 
quently the founder of these backward in- 
stitutions of advertising. 


A Few Sugge tive Darts. 


While collecting material for this and 
other papers, we were filled with wonder, 
as information revealed the unimportant 
attitude in which the window stands in 
the minds of many, and the number of 
apprentices entrusted with the responsi- 
ble position of window dresser, in whom 
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but little appreciation of harmony or de- 
sign had been instilled; assistants whose 
meager knowledge of this lucrative art 
yields productions which cause a birth of 
thoughts to the proverbial man who knew 
not a hawk from a handsaw. Censure is 
not for the boy; his intentions are good. 
But well-booked sages tell us that hades 
is paved with good intentions. The em- 
ployer of this untutored lad we would 
aim to pierce with a few suggestive darts 
that we have dipped in a mixture of coun- 
sel and caution from the font of observa- 
tion. In casting these well-meant mis- 
siles we do not seek to circumscribe the 
teachings of the prospective pharmacist; 
the intention is to impress upon the drug- 
gist, first, the fallacy of giving the win- 
dow in charge of one who knows naught 
of the care for which it unremittingly 
calls, and, second, the fact that words of 
advice and encouragement are essential 
to the preliminary training of the window- 
trimmer. If the “boy” is to decorate the 
windows, show him how to do it. 


Keep Everlastingly at It. 


To the average mortal a host of faults 
and failings might be ascribed, among 
them inconstancy of purpose—fickleness. 
One week a man may excite the admira- 
tion of the passer-by with a carefully ex- 
ecuted exhibition of a timely product, 
and the following week, and the week 
after, and for many weeks to come, make 
no exertion toward duplicating the deed. 
And why? More than likely, because from 
that one effort he didn’t realize just the 
gains he had figured on. He loses heart, 
regaining it after a time to make another 
trial, and, possibly, only to shatter his 
good resolutions once more. Because of 
his vacillating nature he might be likened 
to a thermometer: his spirits rise and fall 
in response to the variations of tempera- 
ture, or in accordance with some trivial 
alterations in his business prospects. 
When ruthless old Sol is kissing blushing 
cheeks and embarrassing everyone in one 
way and another, this unhappy man of 
fluctuating temperament is one hundred 
and twenty degrees happy at the thought 
of sunburn and thirst, and a half-dozen 
other pleasantries coincidental to the 
time. A sudden shower that chills the at- 
mosphere and, among other things, tem- 
porarily depreciates the value of soda, de- 
presses this to-be-pitied man _ woefully. 
And he is sure and certain to let everyone 
know it who is so misguided as to chance 
his way at such an inopportune time. Re- 
joiced when a patron intimates the pos- 
sible need of a certain article, his spirits 
go bounding down their graduated*con- 
fines when it is found the article is not 
available. A compliment animates him to 
fever heat, a rebuke chills his ardor be- 
neath the zero mark. And like this in- 
strument of science, plaything of the ele- 
ments, the changes in this man are ob- 
vious to all. He reflects them by his ac- 
tions, by his work. Would that this indi- 
vidual might simulate, in propensities, 
some other and more constant instrument! 


Use Price-cards. 


When trimming windows avoid the pos- 
sibility of displaying trinkets of which the 
public know not the use, by naming them 
in letters bold and black. Whenever 
practical and at all necessary to a thor- 
ough conception of the goods displayed, 
exhibit price-cards. This suggestion is 
not new, but good enough to be often re- 
peated. A person seeing a certain article 
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exhibited will often wonder the price if 
not advertised, and, having their interest 
aroused, but not particularly caring about 
pricing it, for fear it be costlier than 
they could well afford, they will buy at 
the corner below where an announcement 
tells them their means are ample. Then, 
again, an article may have been wished 
for a long while, but the cost never having 
been made known, the eager one refrained 
irom making inquiries, either through 
the delicacy above referred to, or some 
other real or visionary cause, but seeing 
the price made mention of, they conclude 
their purse will meet it, and so invest. 
Some posted ones, noticing your placards, 
would know how goods compared in 
price with those of like nature sold else- 
where; others would not, but they would 
form their own opinions as to merit meet- 
ing g price, and, possibly, you would profit 
by their verdict. 


Motion Always Attracts Notice. 


An animated display invites attention 
that a still one would never arouse. Try 
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tubing. A little inconvenience might well 
be suffered while the water spigot is thus 
utilized when the efficiency of the exhibit 
is considered. The idea is to impress 
upon the public the purity of the ingredi- 
ents entering a glass of soda. Therefore, 
a placard, like the one outlined elsewhere, 
might convey the understanding. 


Distilling Floral Waters for Display. 


The same apparatus could be made to 
introduce lavender, violet, and woodbine 
waters, cold cream, and many other 
much-used products, toilet and otherwise. 
To advertise the first two waters, procure 
a liberal assortment of the flowers from 
which they are, or are supposed to be pro- 
duced, and, in separate exhibits, distribute 
each variety profusely about the window, 
putting some of the blossoms within the 
still, better to counterfeit the actual opera- 
tion, coloring the water surrounding them 
and that in the distillate receiver, to imi- 
tate the “real thing.”” Honey-suckle blos- 
soms can be easily obtained in season, 
and their presence about the store will 





A BABIES’ DUSTING POWDER DISPLAY AT EVANS’, PHILADELPHIA. 


the following device as an ad. for the 
soda fountain: In the window closest to 
the fountain set up a distilling apparatus. 


Add a few unnecessary appliances to 
elaborate the display and further the 
* * * * * * * * * * * * 

* * 

* THE PUREST r 
< OF THE PURE— * 

* ” 

. OUR SODA. 4 
+ * 
“6 We distill the water used in * 

* its making. That’s one reason. * 

* . * 

* a * ” * ~ * * * * * * 


drawing qualities. Supply heat from a 
small oil stove, and draw water for the 
condenser from the faucet under the soda 
counter, letting the waste water drain 
into the sink at this point through rubber 


be grateful to the fair sex, the lovers of 
fragrance and flowers, and _ suggest 
toilet requisites without number—if the 
clerks are well drilled in salesmen’s tac- 
tics. Artificial violets will be less expen- 
sive than the natural ones, procurable at 
all seasons, and longer-lived. A few 
bunches of the real ones in pretty flower 
stands will benefit the trim. The distill- 
ing of lavender water will need to be illus- 
trated on a somewhat smaller scale, as far 
as the blossoms are concerned, but none 
the less effectively tall, slender, vase-like 
glass jars being filled with the aromatic 
flowers and stood prominently about in 
elevated positions. A placard tells the 
operation supposedly conducted in each 
exhibit, and quotes some prices; the bot- 
tled product named appearing in another 
window, perhaps. ‘As an incentive to buy 
cold cream mingle a quantity of rose 
petals with the water in the still, suspend 
garlands of artificial roses (to be had 
cheaply, or they can be easily made from 
colored tissue paper the proper shades) 
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across the window space, and strew more 


among the utensils of the trim. Be 
as lavish in their use as till will 
permit or spare time afford. Then con- 


spicuously display a neatly printed infer- 
ence to the distillation of rose water for 
the making of cold cream. If you scent 
this ointment with an odor other than 
rose, alter the display of flowers to co- 
incide, if possible. It would be well to 
exhibit some of the finished product in 
this or some other windows close by. Be 
thorough in your displays. 


Hint for a Soap Display. 


These sweet-smelling luxuries of the 
dressing case are remindful of toilet soap. 
Palm-oil is a favorite blend of this bathing 
aid, and with the assistance of both the 
nature-reared and man-designed palms 
with which so many druggists beautify the 
fountain, it should not be a difficult task 
to simulate a window decoration that 
would sell bath soap. Stand a few of the 
potted palms in the window, with dainty 
cases of delicate-hued paper or fabric en- 
circling the pots, and group about them 
a liberal number of these palm-oil cakes, 
build into pyramids to reach the brims of 
the plant pots, elevated two feet or more 
above the window flooring, by wooden 
boxes beneath the base of the earthen ves- 
sels. If a girl—a little girl—is made to 
sit in the window wrapping cakes of this 
soap, someone will be often called upon 
to sell a cake, maybe a half-dozen. A 
girl, quite young and pretty, and her do- 
ings, seem always interesting. We’ve no- 
ticed that at the soap counters of large 
stores girls with fair complexions are 
usually to be found. There’s a hint. 





Honey as a Side Line. 


Why shouldn’t the druggist make a spe- 
cialty of selling honey—honey: that is 
honey? Why shouldn’t he make of it a 
real side line to be pushed hard and 
steadily? Who has a better right? He 
uses it in the making of preparations, and 
he sells one product of the bee—beeswax. 
Let him urge forward the other valued 
result of their labor. Give it impetus 
through the aid of a window display. 
From a bee-keeper procure a hive of 
bees; loaned for a money consideration, 
for a limited time. Considering that in 
the United States and Canada the culti- 
vation,of bees is a greater industry than 
in any other parts of the world, it would 
seem that a hive of them could be got 
with little difficulty. The bee-master may 
have something to say about properly 
keeping them. However, we would sug- 
gest that the colony be put into the win- 
dow, which should be divided from the 
rest of the store by stretching mosquito 
netting across the entire back of window 
and securely tacking it, leaving no means 
of egress for the insects. A well-worded 
notice should be displayed announcing the 
new departure and saying something rela- 
tive to prices. Through a little judicious 
talk on the part of the druggist, these 
busy bees of song and story will im- 
prove the condition of his bank account. 


A Comb Conceit. 


When, by means of a window trim, an 
effort is to be made to realize on a stock 
of combs, first fashion a large comb from 
pieces of cardboard, generous in size. The 
several sections can be joined from what 
will eventually be the rear by means of 
strips of cardboard pasted thereupon. The 
comb should be of adequate dimensions 
to permit the attachment of slender bar- 
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ber’s combs lengthwise on each tooth. 
The body of this toilet necessity should 
be literally covered with combs of all 
sizes and colors after all the teeth have 
been made to bear the narrow ones, which 
may be fastened by a needle threaded with 
cotton. The conceit is then suspended in 
the window about half way between floor 
and ceiling of same. 


Displaying Tooth Brushes. 


Among some druggists a favorite meth- 
od of displaying tooth brushes is to hang 
a quantity from top of window, upon fine 
cord or string, at varying distances be- 
tween the upper and lower boundaries of 
the window. This is doubtless a selling 
scheme and a clever mode of arrangement 
if a bountiful supply is available, but the 
pharmacist who tries this means of per- 
suading people to renew their aging 
“pearl-producers,’ and does it with a 
meagre stock, should remember that this 
system of adjustment will merely have the 
effect of accentuating its poverty. This 
order of exhibition is only for the drug- 
gist with a wealthy fund of goods. 


An article worth selling is worth selling 
right. Exercise your ambition when you 
fashion your displays—your ingenuity 
and your artistic abilities. Don’t just fill 
your window space with everything and 
anything, somehow or anyway. Delve 
into your store of original ideas and util- 
ize the deepest, the most perfect, the bet- 
ter crystallized. Your superficial surface 
suggestions have all been sorted, sifted, 
seen and heard. Show the public you are 
thinking, studying, progressing. When 
you fancy you have _ fashioned -a 
good, attractive, stock-selling trim, 
and your surmise proves _ proper, 
then you may rearrange it after 
a week or so and try once more its 
tempting influence upon the passer-by. 
But don’t build, week after week, the 
same uniform pyramid, the identical pile, 
nor the conventional row-behind-row. 
Give variety to your exhibits. Alter the 
subject and design occasionally—often. 
Be nothing if not original, do nothing if 
not right, display no goods that you 
would not use upon your own person. 
Be attentive to your windows. Be observ- 
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VIOLET AMMONIA DISPLAY. 


Either of the two inscriptions following 
would, possibly, induce a mother to buy 
her baby a bottle for milk: 


* * *x * * * * *” * * * * 
* * 
if Baby boys don’t shave, but * 
* here’s some raisers they can * 
* use. M4 
* * 
* * * * * * * * * * * * 
* * * * * * * * * + * * 
* * 
6 Little shavers don’t shave, * 
* but little nursing bottles save * 
* many a shaver. x 
* Ld 
* * * * * * * * * * * * 


Variety, Variety, Variety. 


One story is good until another is 
told. Your competitor is relating a good 
tale, tell yours and go him one better. 


ant of details. Seek to win an enviable 
repute, and labor upon modern lines. 


To Sell Liquorice. 


When exhibiting liquorice sticks or 
drops, something such a placard accom- 
panied by a large horse-shoe cut from 
cardboard, pendent from the window-top, 
might assist in the sale of this “black, but 
not too shady,” cure for cough and cold: 
“Good luck liquorice. A charm to cure 
a cough.” This, with the horse-shoe, 
might also be apropos: “It takes a man to 
shoe a horse, a woman to shoe a chicken, 
and Brown’s liquorice to chase a cold.” 
Just a trifle flippant, perhaps, but not in- 
appropriate, we think. 


Our commercial growth is a vindication 
of our methods. 

Better goods for the same money, or the 
same goods for less money, than else- 
where.—F'rom Bright Advertisements. 
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Iodolmenthol is a mixture of one part 
of menthol with 99 of iodol, which has 
the advantage of being almost free from 
the disagreeable odor of iodol alone. 


Pulvis Cuticulor is the term applied 
by Unna (Monats. Derm., 1898, 246) to 
a powder which is highly recommended 
by him as a topical application in 
seborrhoea. It consists of a mixture 
of two parts of zinc oxide, three of mag- 
nesium carbonate, three of fullers’ earth, 
two of Armenian bole and ten of rice 
starch. 


Phenosal jis the name given to aceto- 
salicylate of phenetidine. The compound 
forms colorless needles or plates which 
have an acid taste and are only sparingly 
soluble in water. When administered, it 
is decomposed in the digestive tract, 
yielding 57 per cent of phenetidine and 34 
per cent of salicylic acid. It is antipy- 
retic in its action. 


Heroine is the name given by Dreser 
to the diacetic ester of morphine, which 
he recommends (Therap. Monats., 1898, 
9) as a substitute for codeine. In the 
treatment of coughs he proposes the use 
of this remedy in doses of 0.01 Gms. 
Floret recommends it also as a prompt 
and reliable remedy for coughs and in- 
flammation of the respiratory tract. 


Pyrosal is a trade name for aceto- 
salicylate of antipyrine, which has re- 
cently been studied clinically by Burg- 
hart, of Berlin (Pharm. Zeit., 1898, 579). 
The compound is decomposed on inges- 
tion into antipyrine (50 per cent) and 
salicylic acid (87 per cent). It is recom- 
mended as an antipyretic and antirheum- 
atic in dose of 7 grains repeated from 
two to six times per day. It is asserted 
than none of the after effects of salicylic 
acid are produced by the administration 
of this compound. 


Amylene Chloral.—When molecular 
proportions of chloral and amylene hy- 
drate (dimethyl-ethyl-carbinol) are 
brought together under suitable condi- 
tions they combine to form dimethyl- 
ethyl-carbinol (or amylene) chloral. The 
compound is an oily, colorless liquid 
with a specific gravity of 1.24, a charac- 
teristic camphoraceous odor and a sharp, 
cooling taste. It is insoluble in cold 
water, but is dissolved on continued 
boiling, though at the same time it 1s 
decomposed. It is miscible in all pro- 
portions with alcohol, ether, acetone, 
fatty oils, etc. 


Antipyrine Tannate.—Sztankay pre- 
pares this compound (Pharm. Rund., 
1898, 35) as follows: 3.3 Gms. of anti- 
pyrine are dissolved in 10 Cc. of distilled 
water and 1.88 Gms. of tannin are sep- 
arately dissolved in a like quantity of 
distilled water. The two solutions are 
then mixed when the tannate is thrown 
down as a white, caseous precipitate. 
This precipitate is then dried by means 
of a gentle heat and reduced to powder 
by trituration. The result is a yellowish, 
tasteless powder insoluble in water. This 
powder is decomposed into its constitu- 
ent parts on the addition of acids. It is 
said to contain 37 per cent of antipyrine 
and 67 per cent of tannin. 
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AN HISTORICAL STUDY OF 
SASSAFRAS.* 


By PROF. JOHN URI LiLoyp, Ph.M., 


Cincinnati, Ohio. 


General Remarks. 


This tree at one time created greater 
interest in the old world than any other 
American product, not excepting tobacco. 
Its early history is marvelous. Before any 
other American product had made an im- 
pression on European medicine, ships 
were dispatched to the new land for the 
sole purpose of collecting sassafras. Even 
as late as 1622 it is shown that in Virginia 
the colonists were equally concerned in 
exporting tobacco and sassafras. The 
history! of sassafras is the history of a 
New Remedy asserted to possess wonder- 
ful qualities. Its way to Europe was 
marked by the blood of French and Span- 


cue, 








ANHUIBA SIVE SASSAFRAS, 


Gulielmi Pisonis, ‘‘De Indiae Utriusque Re Nat- 
urali,’””’ Amstelaedami, 1658; Medica libri xiv., 
page 145. 


ish explorers. Linked with the birth of 
sassafras are to be found the names of the 
men who struggled for mastery in Flor- 
ida. From the landing of Ponce de Leon 
in 1512 to the expedition of De Soto in 
1538, throughout the struggles of the 
French Huguenots under Jean Ribault 
and René Laudonniére until] finally the 
sad ending of that French colony was ac- 
complished by the cruel Spanish general, 
Pedro Melendez; the drama closing in 
the revenge on the Spanish by the French 
nobleman, Dominic de Gourgues, sassa- 
iras served its part as a remedy sought 
alike by all. It was one of the objects of 
conquest in this land of the sassafras tree. 
The history of medicine shows that with 
the discovery of every new land came re- 
ports concerning marvelous new remedies 
found in those lands, and history teaches 
that these valued products often marked 
their way in privation, blood and toil, in 
conquest and in shame. Such is the 

* Read before the New York College of Phar- 
macy at the regular quarterly meeting, held Oc- 
to ber 18. 

+ The \ ai of the author are extended to 
Mr. C. G. Lloyd and to Dr. Sigmond Waldbott, 
Eaton of the Lloyd Library, for invaluable 
assistance. 


record of sassafras, and perhaps the frag- 
rant tree is conspicuous over other drugs 
for its part in events that concerned men 
and nations when conquest was the law of 
nations and massacre was common in 
the name of justice. 


History of Sassafras. 


Sassafras is indigenous to the Western 
Hemisphere, occurring in Florida, Vir- 
ginia and as far north as Canada. It is 
found West as far as Kansas, but is there 
very scarce (1). Its occurrence in Brazil 
is recorded by Piso (2) (1658). Sassafras 
was in medicinal use among the natives of 
Florida long before Ponce de Leon in 
1512 set foot on the soil of this peninsula. 
It is generally stated and believed that the 
Spaniards in 1538, which is the date of De 
Soto’s invasion of Florida, were the first 
Europeans to obtain knowledge of this 
drug; yet we can find no record of such a 
discovery in at least two narratives of this 
expedition that are accessible to us (3). 
On the other hand, there seems to be suf- 
ficient evidence of the fact that the Span- 
iards gained a knowledge of sassafras and 
its medicinal virtues through the French 
Huguenot emigrants, who, under their 
unfortunate leaders, Jean Ribault and 
René Laudonniére, occupied Florida be- 
tween the years 1562 and 1564. 

To the Spanish physician, Nicolaus 
Monardes, of Sevilla, in 1574, is to be 
credited the first detailed description of 
sassafras and its healing virtues, his infor- 
mation being gained, however, not from 
any actual experience in the sassafras 
lands, but from personal consultation with 
travelers, and the government records at 
his command (4). From Clusius’ version 
of Monardes (1593) (5), it is learned that 
the drug was imported from Florida into 
Spain some years previous to 1574; that 
the Spaniards in Florida, when overtaken 
by fevers, and other diseases consequent 
to miasma and unwholesome drinking 
water, were advised by the few remaining 
Frenchmen to use this drug which was 
called by the French sassafras (for 
reasons unknown to Monardes) and 
Pavame by the Indians from whom 
the French obtained their  inforrga- 
tion. Monardes (in Clusius’ version) 
adds that sassafras grows in Florida 
in maritime places, such as are neither 
too dry nor too moist, being especially 
plentiful near the harbors of St. Helena 
and St. Matthew, where they form whole 
woods, which exhale such a fragrance that 
the Spaniards who first landed believed 
the tree to be the same as the cinnamon 
tree of Ceylon. Clusius recognized the 
fact that the root ranks first in value, the 
branches next and the trunk last; but that 
the bark is to be preferred. 

For this reason, he adds, the root is 
given medicinally in the smallest quan- 
tity, the branches in larger amount, and 
the wood of the trunk is equal in value to 
half the weight of the root. Nor should it 
be cut for a longer period than one year 
and should not be deprived of its bark, 
or else it becomes useless. 

The illustration given by Monardes of 
the Sassafras tree, has been widely copied 
in the herbals of the 16th and 17th centur- 
ies, among which we may name Dale- 
champs (1586) (6), Joh. Bauhinus (1650) 
(7), and Piso (1658) (2), the latter giving 
it the Brazilian synonym Anhuiba. 

Francisco Hernandez, another Spanish 
physician, who traveled through Mexico 
between the years 1571 and 1577 (4) 
speaks of the occurrence of sassafras at 
Mechuacan in Mexico. His work was 
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translated by Francisco Ximenez, a monk 
of the Convent of San Domingo of Mex- 
ico in 1615. 

The latter author is quoted at iength on 
the subject of sassafras by Jean de Laet 
(8), a noted Dutch geographer (who died 
1649), whose work ‘Novus orbis, etc., 
1633,” testifies to the probably French 
origin of the knowledge of sassafras. 
Having taken the account given by Lau- 
donniére as his source, he speaks in chap- 
ter xiv. concerning the land and inhabi- 
tants of the part of Florida traversed by 
the French, and calls attention to the 
tree as being prominent in the woods, and 
refers to the exquisite odor of its wood 
and bark. He states that this tree is 
called ‘““Pavame’”’ by the Indians and “sas- 
safras” by the French. 

Prof. Fliickiger (4) remarks that he 
was unable to find the passage alluded to 
in Laudonniére’s own report of 1586, and 
diligent search on our part in a verbatim 
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Le Page Du Pratz, ‘His*oire de la Louisiana,” Paris 
1758 Vol. II, page 36. 


reprint, (9) of this work of 1853, likewise 
failed to produce the passage. The term 
“esquine’+ occurring therein might have 
been the passage referred to, but it 
hardly stands for sassafras, for it is stated 
(p. 6 and p. 76) that it is a twining vine, 
good against pocks (la vérole). On p. 
133 a root is mentioned from which In- 
dians produce flour to make bread, and 
on page 155, it is stated that the colonists 
ina period of distress used the wood of 
this “esquine”’ to make flour and bread, 
which precludes sassafras from being the 
tree referred to. However, it is further 
stated (p. 10) that in councils of war or 
peace, the native king gathers around him 
the priests and the oldest of the tribe and 
that they drink from the same vessel a 
decoction quite hot, called by them “Cas- 
iné,” made’from the leaves of a certain 
tree. This might refer to sassafras, for 
the further statement is made that this 
potion has the effect of causing abundant 
sweat. 

It must, in our opinion, with due defer- 
ence to preceding authorities, be mere 


for China root, which may 
China or galangal root- 
Pharmaceutical au- 


French 
smilax, 
Dictionary and 


t Squine, 
mean either 
(Webster’s 
thorities.) 
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conjecture as to whether any of these des- 
criptions answers to sassafras. 

De Laet credits Ximenez with the state- 
ment that sassafras wood has the property 
of rendering sea water potable, as exper- 
ienced by Ximenez on a voyage from 
Florida to Vera Cruz in 1605. 

Soon after the discovery of sassafras, 
the drug was exported to Europe, as be- 
fore stated, and became at once known in 
Spain and France. It was well known in 
Frankfort-on-the-Main as early as 1582, 
and in Hamburg in 1587; when it was 
termed “Lignum pavanum seu floridum, 
seu Xylomarathri” (fennel-wood) (10). 

Sailing expeditions to America were 
undertaken in those times to secure the 
wood as well as the root. An English 
merchant, Martin Pring, is recorded by 
Charles Pickering (11) as having with 
two small vessels arrived on the American 
coast in the beginning of June in 1603. 
The point named is between 43° and 44? 
northern latitude among a multitude of 
islands. Following the coast south, in 
search of sassafras, he entered a large 
sound, and on the north side, in the lati- 
tude of 41° and “odde” minutes, built a 
hut and enclosed it with a_ barricade, 
where some of the party kept guard while 
others collected sassafras in the woods. 
The natives were treated with kindness, 
and the last of the two vessels departed 
freighted on the 9th of August. 

In connection with the introduction of 
sassafras root into England, Daniel Han- 
bury (12) unearthed the following inter- 
esting record contained in the calendars 
of State Papers of the Public Record Of- 
fice: 

“Instructions for suche things as are to be 
sente from Virginia, 1610. 

“1), Small Sassafras Rootes to be drawen in 
the winter and dryed and none to be medled 
with in the somer and yt is worthe 50L and bet- 
ter p. Tonne,” etc. 

But still, the exact botanical origin of 
sassafras was not known to the writers of 
the 17th century. While they were well 
acquainted with the peculiar foliage and 
the other characteristics of the tree, the 
flowers and the fruit were expressly stated 
to be unknown by such writers as Clusius 
(Monardes), (1593), Joh. Bauhinus (1650) 
and Piso (1658). 

Two early statements concerning the 
fruit may, however, now be recorded: 

Caspar Bauhinus (13) who named the 
sassafras tree “arbor ex Florida ficulneo 
folio,” in 1623 reports that specimens of 
the leaves and the fruit of the tree were 
sent to him by Dr. Doldius, of Nurem- 
berg, and he describes the fruit as oblong, 
rugose and attached to very long pedicles. 

Likewise, Jean de Laet, in the index to 
the chapter on sassafras of his aforemen- 
tioned book, requests the reader to insert 
in the text that the fruit of this tree was 
brought to the notice of the author by a 
person returning from Novo Belgio, and 
adds that the fruit does not differ much 
in form from the berries of the laurel, al- 
though it is much smaller. It contains a 
white nut of bitterish taste, divided into 
two parts. 

As far as we can ascertain, Plukenet, as 
late as the year 1691 (14), was the first to 
give an illustration of the berry, which is 
faulty, however, because it is devoid of 
the acorn-like calyx. The tri-lobed leaves 
are also illustrated, and the _ botanical 
name affixed to it by Plukenet is “Cornus 
mas odorata, foliis trifido, margine plano, 
Sassafras dicta.” 

Catesby, true to his task as set forth in 
the title of his book on the natural his- 
tory of Virginia etc. (15), viz.: to correct 


faulty illustration of plants by preceding 

authors, gives (in 1731) a good picture of 

sassafras, including the fruit and flowers. 
(To be continued.) 


THE PHARMACY OF SASSA- 
FRAS.* 


By Pror. Geo. C. DIEKMAN, 
New York College of Pharmacy. 


The parts of the sassafras plant which 
are of pharmaceutical interest or import- 
ance are the bark of the root, the pith, 
the volatile oil and the leaves. The bark 
of the root is official in the United States 
Pharmacopoeia and as found in com- 
merce consists of small, irregular frag- 
ments of a reddish or rust-brown hue, 
brittle, with a short corky fracture, the 
fractured surface appearing lighter in 
color than the older, exposed parts. The 
bark when living is nearly white, but soon 
after collecting it turns dark. It pos- 
sesses a highly fragrant odor, and its taste 
is sweet and aromatic and somewhat 
astringent. The constituents to which 
these properties are due may be extracted 
by water and alcohol. 

The bark enters into the official ‘“ex- 
tractum fluidum  sarsaparillae composi- 
tum” and the official “decoctum sarsapar- 
illae compositum.” The first of these 
forms the basis of the compound syrup of 
sarsaparilla. 

The uses of the bark are varied, al- 
though as a rule it is employed as a flav- 
oring agent in combination with other 
more active remedies. In the South it is 
used in connection with China briar 
(smilax) in the form of an infusion which 
possesses diuretic and diaphoretic prop- 
erties. The housewife in the South em- 
ploys the root together with copperas for 
the purpose of dyeing fabrics a drab 
color.. 

The medicinal value of the root was re- 
cognized by the medical department of 
both the Confederate and Union armies 
during the Civil War. In fact, to such 
an extent was it employed in the Confed- 
erate service .that it was recommended by 
the medical purveyors to be used when- 
ever a warm, aromatic, nucilaginous tea 
was required in cases of fever, pneu- 
monia, mumps, etc. The nurses detailed 
for each company were instructed to pro- 
cure a supply of the root from the sur- 
rounding territory wherever the company 
or regiment was stationed. In the camps 
sassafras tea was made and drunk daily 
by both officers and men as a substitute 
for green tea, as it was thought to purify 
the blood, and as the latter was difficult 
to obtain. 

Both the American Homeopathic Phar- 
macopoeia and the American Institute of 
Homeopathy recognize the bark of sassa- 
fras root, and make preparations from it. 
The former makes a 10 per cent tincture 
by macerating a certain quantity of the 
powdered root bark, with five times its 
weight of alcohol in a closed vessel for a 
period of eight days in a cool dark place, 
shaking the mixture twice daily, strain- 
ing off the tincture and filtering after eight 
days. The latter also prepares a tincture 
after a somewhat different plan as fol- 
lows: 100 Gm. of sassafras are percolated 
with a mixture of 200 Cc. of distilled water 
and 814 Cc. of stronger alcohol to make 
1,000 Cc. From these “mother tinctures” 
the various decimal and centesimal dilu- 





* Read at the yanks meeting of the New 
York College of Pharmacy on October 18th. 
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tions, medications and triturations are 
made in the manner prescribed in homeo- 
pathic pharmacy. The drug is highly es- 
teemed by the practitioners of this school 
and is used in a large variety of com- 
plaints. 


The Pith and Its Uses. 


The pith or medulla is also official and 
occurs in the form of slender cylindrical 
pieces, sometimes curved and twisted. It 
is very light and spongy, white in color, 
and possesses a mucilaginous taste which 
only in a slight degree resembles that 
characteristic of the bark. It is devoid 
of odor. The pith abounds in gummy ma- 
terial which is readily extracted with 
water, forming a limpid mucilage, which 
while it is viscid and ropy, does not pos- 
sess the tenacity of mucilage of acacia. On 
this account it cannot be employed as a 
substitute for acacia in the suspension of 
insoluble substances. It differs from or- 
dinary solutions of gum in that the ad- 
dition of alcohol does not cause a pre- 
cipitate to appear, the mucilage remain- 
ing limpid. This mucilage is highly 
prized and much employed as a soothing 
application in inflammatory conditions of 
the eye. It is also administered in dyen- 
teric, catarrhal, and nephritic affections. 
For the latter purpose it is prepared by 
adding a drachm of the pith to a pint of 
boiling water, macerating several hours 
and straining. 

The pith and dried leaves of the young 
branches of the sassafras are used in the 
neighborhood of New Orleans to thicken 
soups and the pith is a constituent of the 
celebrated “Gumbo” soup of the Creoles. 

The U. S. Pharmacopoeia recognizes 
the mucilage and directs its preparation as 
follows: 


SARSROS QU iki csncscase swans 2 Gms. 
WHAM ccna cviesawecated: -eosnuuen 100 Ce. 
“Macerate the sassafras pith in the 


water during 3 hours and strain. Make 
fresh when wanted.” 

This formula has been subjected to 
much criticism. The use of water as the 
term is usually accepted is not permis- 
sible in any case where the mucilage is 
to be used in application to inflamed eyes. 
Sterilized water alone should be employ- 
ed. Oculists find much fault with the of- 
ficial formula on account of the failure to 
specify sterilized or distilled water. Three 


-hours’ time is far too long to spend in 


making the preparation when the same 
object can be accomplished in a much 
shorter time. 

England (Am. Jour. Phar. 94,350) pro- 
poses the following method in place of the 
official one. Beat the pith in a wedge- 
wood or porcelain mortar with a small 
quantity of sterilized water until it as- 
sumes a pasty consistence. Express 
through cheese cloth and return residue 
to mortar. Add more of the water and 
continue as before. In this way in a 
short time a dense and syrupy-like mucil- 
age may be had, very different in physical 
appearance from the watery product got- 
ten by following the official directions of 
simple maceration in water for three 
hours and straining. 


The Ol. 


Oil of sassafras is recognized by the 
U. S. Pharmacopoeia and is described as 
a yellowish or reddish yellow oil having 
the characteristic odor of sassafras and a 
warm aromatic taste, with a specific grav- 
ity of 1.070-1.090 at 15° C. It is obtained 
from the bark of the root by distillation, 
about 1 th. being obtained from 3 bushels 
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of the root. The distiller of the oil has 
as a rule very little scientific knowledge, 
his work being done empirically. The 
oil is usually sent into the market in 5- 
gallon cans; occasionally a consignment 
is received in which the different cans of 
the same lot contain an oil of low and 
high gravity. This is not necessarily due 
to an alulteration, but may arise from 
natural causes. This matter has been in- 
vestigated by La Wall and Pursel (Am. 
Jour. Phar., July ’98) who find that the 
difference in specific gravity is due to 
the fact that the oil has been allowed to 
partially congeal and the heavy part_re- 
mains at the bottom unless mixed. The 
first distillate obtained is impure and re- 
quires rectification. This is accomplished 
in the usual manner, traces of water be- 
ing removed by treatment with calcium 
chloride. 

Sassafras oil is used largely as a flavor- 
ing agent and is employed in the official 
process for the separation of “syrupus 
sarsaparillae compositus.” It also serves 
as a cheap perfume for soaps and in the 
South it finds employment as an applica- 
tion to wens, for which it is regarded as 
* being a specific. Its physiological proper- 
ties are similar to those of oil of cloves 
and other allied oils. In one case a tea- 
spoonful taken internally produced vomit- 
ing, collapse, and pronounced stupor with 
dilation of the pupils. 


The Leaves. 

The leaves of sassafras are used in some 
of the Southern States as a substitute for 
gum arabic, flaxseed, slippery elm, and 
bené. In Virginia and other Southern 
States beer was formerly made by boil- 
ing the young leaves in water to which 
a certain quantity of molasses and sugar 
was added, the whole being left to fer- 
ment. This beer was regarded as a whole- 
some and pleasant drink for summer use. 
The wood stripped of its bark is very 
durable and resists the destructive action 
of worms. It makes excellent posts for 
fences and gates and bedsteads made of it 
are said never to become infested with 
bugs. It is, however, rarely employed for 
this purpose, and is now never found in 
lumber yards. 


Rats as Food in Relation to the 
Growth of Hair.—According to the 
Medical Age for August 25th, a Chinese 


gentleman advocates the use of the rat ~ 


as an article of diet, and makes the fol- 
lowing remarks on its properties as a hair 
restorer: What the carrot is to a 
horse’s coat a rat is to the human hair. 
Neither fact can be explained, but every 
horseman knows that a regimen of carrots 
will make his stud as smooth and lus- 
trous as velvet, and the Chinese, espec- 
ially women, know that rats used as food 
stop the falling out of hair and make the 
locks soft and beautiful. I have seen it 
tried, and every time it succeeded 


Organic Glycerophosphates. 

Adrian and Trillat have prepared sev- 
eral of the organic glycerophosphates, 
including those of cocaine, quinine and 
phenylhydrazine. They find that these 
compounds are better obtained by the 
interaction of an acid salt with the or- 
ganic base than by using glycerophos- 
phoric acid itself. Their paper gives some 
of the properties of these important sub- 
stances, which are now engaging con- 
siderable attention among the medical 
profession.—Bull. de la Soc. Chim. de 
Paris, xix., 684. 


FLUID ACETRACTS.* 


By JOSEPH P. REMINGTON, PH.M. 


The title of this paper, “Fluid Ace- 
tracts,” will doubtless strike the pharma- 
ceutical reader as an innovation, and in- 
asmuch as innovations in pharmacy are 
resented by many, it is only proper to en- 
deavor to forestall unfavorable criticism by 
giving reasons for selecting such a title. To 
those who have followed the efforts which 
have been made within the last few years 
to call attention to the uses of acetic acid 
as a menstruum and solvent for organic 
substances, there will be no occasion to 
explain the meaning of the word acetract. 
We have had acetic extracts in the past 
and by this term is meant a solid extract 
made from a drug by the use of acetic 
acid; the word acetract may simply be re- 
garded as a contraction of the words ace- 
tic extract. Inasmuch as the United 
States Pharmacopoeia of 1890 recognizes 
mainly alcohol and water as menstrua, it 
would be clearly improper to call prepara- 
tions made with acetic acid, extracts and 
fluid extracts; for the sake, then, of avoid- 
ing confusion in nomenclature, it has 
been deemed best to use acetract and 
fluid acetract to mean solid and liquid pre- 
parations of organic drugs made with ace- 
tic acid as a menstruum. 

Since writing the paper on this sub- 
ject (which will be found in the American 
Journal of Pharmacy for March, 1897), 
the writer has continued experiments 
upon a number of drugs and has had the 
opportunity of observing the effect of age 
upon these preparations. Since this pa- 
per (March, 1897) was written, the effort 
has been made to use as weak an acetic 
acid as possible and, as was anticipated, 
some drugs can be very successfully ex- 
hausted with a iuenstruum containing as 
little as 5 per cent of acetic acid; but so 
far, the strength which seems to be most 
successful is a 10 per cent menstruum. I+ 
is not to be supposed that acetic acid cau 
replacealcoholas a menstruum in all cases, 
but from the work which has already been 
done, the writer feels warranted in stat- 
ing that fully one-half of the official flujd 
extracts could be satisfactorily replacéd 
by fluid acetracts. The manufacturers of 
specialties have not been slow to adopt 
acetic acid for extracting drugs, and the 
saving in expense has been enormous. 
The cost of diluted acetic acid—l0c. per 
gallon—as compared with that for alcohol 
—$2.50 per gallon—is entirely too great a 
temptation to resist, and a manufacturer 
would certainly be foolish to use alcoho] 
except when required by the authority of 
the Pharmacopoeia. 

Sanguinaria has always presented the 
greatest difficulty in selecting a men- 
struum for the fluid extract which would 
not precipitate the alkaloid. I have great 
pleasure in stating that this question is 
now settled so far as obtaining a liquid 
preparation which does not precipitate is 
concerned. A fluid acetract of sanguin- 
aria is herewith exhibited, a cubic centi- 
meter representing a gramme of the drug, 
made on the 26th of July, 1892, and which 
has never at any time within the last five 
years shown the slightest sign of precipi- 
tation. It seems necessary, however, to 
use a 60 per cent acetic acid to accomplish 
this, for it will be seen by examining the 
sample, that fluid acetract of sanguinaria 





* Contributed from Research Committee E of 
Revision Committee U, S. Pharmacopoeia, and 
read at the Pharmaceutical meeting of the Phila- 
delphia College of Pharmacy, October 18th. 
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made with diluted acetic acid contains air 
abundant precipitate. 

The fluid acetract of ipecacuanha made 
with 60 per cent acetic acid is two years. 
old and seems to be in excellent condi- 
tion, no precipitation being observed. The 
effect of acetic acid upon pectinous drugs 
presents some curious anomalies; 60 per 
cent acetic acid seems to act as a solvent 
for the pectinous principles, for whilst 
weaker strengths produce liquid acetracts 
which will gelatinize, no tendency toward 
gelatinization is observed in the 60 per 
cent fluid acetract. 

One fact is noticeable in light-colored 
preparations, that is, a tendency to darken 
with age. The fluid acetract of squill 
herewith shown was of a light amber 
color when first made; in two years it has 
become a clear, dark red. When added 
to syrup, however, in the proper pro- 
portion to make syrup of squill, it will be 
observed that the resulting preparation is 
not very different from that which is of- 
ficial. 

Fluid acetract of ergot is very success- 
fully made with a 10 per cent acetic acid 
menstruum. Since the publication of the 
paper above referred to (1897), many let- 
ters of inquiry upon the subject have been 
received, and it is evident that acetic acid 
is being extensively experimented with in 
many laboratories. It is with a view of 
encouraging investigations on this sub- 
ject that these papers are written, and 
any information in the possession of the 
writer will be cheerfully furnished in the 
hope that sufficient experience will have 
accumulated in two years more to war- 
rant the introduction of some of these 
preparations in the next Pharmacopoeia. 
Dr. Charles F. Squibb has furnished the 
writer with nine specimens of fluid ex- 
tracts made with diluted acetic acid which 
are submitted to the meeting for inspec- 
tion. They are as follows: digitalis, cas- 
cara sagrada, aconite root, nux vomica, 
belladona leaf, compound gentian, gel- 
semium and coca. It will be observed that 
these represent some of the most import- 
ant official drugs. They have all been 
made by repercolation, and on the large 
scale it is found that it is possible with 
drugs like nux vomica, to use such very 
coarsely ground instead of in fine powder; 
the acetic acid seeming to penetrate hard 
tissues and to dissolve the active constitu- 
ents with great facility. 

The presence of acetic acid in the fin- 
ished product is, of course, sometimes ob- 
jectionable. Practically, this would not 
be a serious fault in fluid acetracts made 
from powerful drugs, where the dose is 
from two to five minims only, given in 
water, and where a 10 per cent acetic acid 
is used for a menstruum this objection is 
certainly a very s slight one. 


Wire Fencing for Telegraphic Pur- 
poses. 


“The barbed-wire fences surrounding 
Santiago,” says Electricity, “which have 
proved a hindrance and nuisance to our 
hard-worked soldiers, have, it seems, after 
all, their advantages. Not long ago one 
of the wires of such a fence was sufficient- 
ly insulated to allow of telegraphic mes- 
sages being sent from one army corps to 
another, a distance of five miles. Thus 
the Spaniards unwittingly saved the en- 
emy’s signal corps the trouble of laying 
a wire through a rugged country.” 

The barbed-wire fence as a means of 
defence seems, after all, not to have been 
a great success. 
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to make use of this column. 





Queries and Answers. 


We shall be glad, in this department, to respond to calls for information 
bearing on pharmacy or any of its allied topics, and cordially invite our friends 


The name and address of the inquirer must accompany the communica- 
tion, not for publication, but to assure attention, as we make it a rule to pay 
no regard to anonymous correspondence. 
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Unguentum Crede.—S. J. K.—This 
ointment of silver has the following com- 
position: 


EAUORRL -EHWRE vais fowinessetaceees 15.0 

DEER aG veins dasa inst s screws vices ce 10.0 | 35.0 
SMMIELL of cull awit cranacw cw wisupie<swewon 90.0 § 
Wenzoinated ether ...........c0s000 10.0 


In the preparation of this ointment it is 
necessary not to allow the soluble metallic 
silver to be changed to the insoluble form 
and thus make a product which is worth- 
less as an internal antiseptic. In the 
microscopical investigation of such a sil- 
ver ointment properly prepared, the silver 
is found to be divided into exceedingly 
fine particles, an advantage which makes 
percutaneous resorption easier. 


Work on Flavoring Extracts.—F. L. 
H.—Harrop’s ‘Monograph on Flavoring 
Extracts,” published by Harrop & Co., 
Columbus, O., will be found useful. For- 
mulas for flavoring powders, baking pow- 
ders, etc., are given in the “Standard For- 
mulary,” published by G. S. Englehard 
& Co., Chicago, which is a useful collec- 
tion of formulas for retail druggists. 
Other collections of formulas are “Phar- 
maceutical Formulas,” “Era Formulary,” 
“Fenner’s Complete Formulary,” “Scien- 
tific American Cyclopedia of Receipts,” 
“Cooley’s Cyclopedia of Practical Re- 
ceipts” and “Griffith’s Non-Secret For- 
mulary.” 


New York Board Examination Ques- 
tions.—P. R.—The Board of Pharmacy 
of Greater New York do not any longer 
give out their examination questions for 
publication. The questions were the sub- 
ject of criticism by the drug journals at 
one time, and the Board appears to have 
felt hurt about it. The questions are no 
longer allowed to be published. 


Label Paste—R. T.—A series of ex- 
periments conducted by Frank Edel, of 
Des Moines, Ia., and communicated to 
the AMERICAN Druaaist of June, went to 
show that a paste made after the sub- 
joined formula was all that could be de- 
sired in the way of adhesiveness, keeping 
properties and appearance. The formula: 


WVRICE 1 GORESAN hiss kcscs sig castnse 5 Ibs. 
Water, heated to about 160 deg... 1 gal. 
SOME: WINOETUCON ves sais se csissee seen ¥% dr. 
RFEE ROWER. sass veSsincen sas as -siecsed-ees % dr. 


Dissolve the dextrin in the hot water 
by stirring; when cool add the oils and 
stir. Then pour the paste into suitable 
receptacles, glass wide-mouth bottles or 
porcelain jars, cork and place in a cool 
place where the paste may congeal and 
ripen. The ripening process takes about 
one week. 

Silvering Glass —J. P.—Consult back 
numbers of this journal for descriptions 
and formulas of processes for mirror 
making, in addition to the following, 


translated for the National Druggist 
from the German of M. Bottler, in the 
“Neueste Erfindungen und Erfahrungen”: 

Prepare two solutions as follows: (1) 
Dissolve 10 parts of silver nitrate in the 
smallest quantity of ammonia water, of 
0.984 s. g., adding the latter, drop by 
drop, under constant stirring, until the 
last particle of the nitrate is dissolved. 
In order to avoid any possible excess of 
ammonia, dissolve 2 additional parts of the 
nitrate in distilled water, and add to the 
ammoniacal solution. Add distilled water 
sufficient to bring the total solution up to 
1,000 parts. 

2. Make a solution of 20 parts pure 
cane sugar, 20 parts of Rochelle salts and 
t parts of silver nitrate in 200 parts of dis- 
tilled water. Boil for twenty minutes and 
filter immediately, adding sufficient dis- 
tilled water to make 1,000 parts. 

Just before the operator is ready to ap- 
ply the process, mix equal parts of the 
two solutions and at once pour it some- 
what quickly over the glass plate to be 
silvered, taking care that the liquid shall 
be distributed as evenly as possible over 
the glass, as in this way only are we as- 
sured of an even distribution of the silver 
deposit. In silvering small hollow glass 
spheres, or in other hollow glass vessels 
(as, for instance, glass reflectors for 
lamps), a portion of the liquid sufficient 
to nearly fill the article is to be poured in 
and the liquid kept in constant motion. 
Silvering commences almost immediately 
and progresses rapidly, being complete 
within twenty minutes. The plate is then 
carefully dried and at once varnished. 

The varnish used for protecting the 
backs of the mirrors is made by dissolv- 
ing 1 part of gum dammar in 12 parts of 
sulphuric ether, and is applied with a soft 
(camel’s-hair), broad pencil. 


ANOTHER EXCELLENT PROCESS. 


Solution No. 1.—Dissolve 10 parts of 
silver nitrate in 100 parts distilled water. 

No. 2.—Dissolve 20 parts of sodium hy- 
drate (caustic soda), c. p., in 100 parts 
distilled water. 

No. 3.—Dissolve 25 parts pure cane 
sugar in 20 parts of distilled water and in- 
vert by adding 20 parts of nitric acid, c. p., 
and boiling for 20 minutes. Let cool and 
become clear, then add 50 parts of 90 per 
cent alcohol and sufficient distilled water 
to bring the solution up to 500 parts. 

Of the first solution take 12 parts and 
add 8 parts of ammonia water at 0.984, s.g., 
and 20 parts of the second solution. Agi- 
tate together and add sufficient distilled 
water to make 100 parts of the completed 
mixture. Let stand for 24 hours before 
using. 

To silver, add to this mixture from 9 to 
10 parts of the invert sugar solution (No. 
3), and proceed as in the foregoing ex- 
ample. 


Artificial Cherry Essence. —G.— Har- 
rop gives the following: 


Parts 
I OEE os ci sleds nacdumancaseskecds 
MPCUNOIG CUMOEN woos cdcaze ecacnaeenddseavvs 5 
COMBINING CURED cc ccccscccdcaesdcseiccs 1 
Benzoic acid (saturated solution)..... 1 
GURU, Ge calico an tecieviaces cues saieaeesicna 3 
Alcohol (deodorized) sa aaa ts Wlaeos icahate 100 


Mix the alcohol with all the ingredi- 
ents, excepting the glycerin; shake well, 
then add the glycerin and filter, if neces- 
sary. Color with tincture of cochineal. 


White Lilac Extract.—P. O’C.—The 
newer handkerchief extracts have a syn- 
thetic perfume base as the predominant 
odor. White lilac is simulated nearly by 
both terpineol and aubepine. In the fol- 
lowing formula terpineol is recommend- 
ed: 


POM tidais sn sgnewayageore 7 grs. 
SE wee vundcdcodanaavenseed 21% fil. ozs. 
Dissolve and add: 

Oil ylang-ylang ...........++06- 2 mins. 
Essence ambergris ............-. 40 mins. 
TEGRONGE SHEE oc 0 o.s6is0e sicieics 40 mins. 
Extract 7aSMine .....000<0000s. 7 fi. ozs. 
Extract jonquil .........s.sses- 7 fl. ozs. 
Extract orange flower .........- 7 fl. ozs. 
TERIRGE GORE vic os co's vivcievicvinnee " fl. ozs. 
Extract tuberose ..........s.e0- 7 fl. ozs. 
Mix. 


White Violet Extract.—P. O’C.—Try 
the following: 









Ionone (10 per cent. sol.)...... 1 fl. dr. 
Muse. Baur ....cccccsecscvecees 10 grs. 
CCS) Eee eee ae 10 mins. 
Extract of violet .............. 18 fl. ozs. 
Extract of TOS€ «.....«6%. ... 2 fl. ozs. 
Oil of sweet orange ... 5 mins. 
Oil of lignaloe .. 5 mins. 
Amylacetate 30 mins. 
Heliotropin . 30 grs. 
WOLOMNCO! osc css vicsinnvacocsseses 5 mins. 
Spirit of patchouli (10 p. c.).. 20 mins. 
GUVGELIN ccs cescencccsseseseenin 30 mins. 
Mix. 


On the Curing and Treatment of 
Tobacco.—T. P. A. K.—Much of the in- 
formation that you seek can be found in 
a volume entitled “Tobacco Leaf,” pub- 
lished last year by the Orange Judd Com- 
pany, of New York. But as a matter of 
fact, every firm has its own particular 
method of “treating” the tobacco that 
goes in its product, be that a cigar, a 
cigarette or smoking tobacco. The book 
above mentioned is the latest out, and as 
far as we know is the most reliable. 


Butt’s Test for Uric Acid.—R. C. N. 
—This test is applied as follows: First re- 
move the phosphates in the urine by 
adding excess of sodium bicarbonate and 
filtering. Then titrate with the following 
test solution. 1 Cc. of this solution pre- 
cipitates 1 Mg. of uric acid. 


me 


Copper sulphate ........ce0- 14.84 Gms. 
So mel hypophosphite ....... .20 Gms. 
Rochelle salt ........cssseees 40 Gms. 


Distilled water to make 1,000 Gms. 


Analysis of Essential Oils.—L. P. R. 
—To answer your inquiry for a complete 
method of analyzing essential oils, we 
would be under the necessity of taking up 
about four complete issues of this paper, 
and we regret that we cannot spare this 
amount of space. No one method will 
answer for every oil, and moreover the 
average pharmacist or even chemist is not 
competent to undertake such work as you 
mention. We suggest your looking up 
Professor Kremer’s address to the Scien- 
tific Section of the A. Ph. A., published 
in our issue of September 10, and for as- 
say processes the semi-annual reports of 
Schimmel & Co., which give a fairly com- 
plete account of recent work in this direc- 
tion. If you examine your oils by aid of 
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the tests and reactions given in the U. 
S. P. and U. S. Dispensatory you will be 
able to fairly gauge their purity, with 
practice. Turpentine may be detected in 
oil of bay by distilling off the portion, 
boiling at about 170° C. and treating the 
distillate withamy] nitrite and glacial acetic 
acid, then place the solution in a freezing 
mixture and add cautiously a mixture of 
glacial acetic and hydrochloric acids till 
the bluish coloration no longer appears. 
The presence of pinene (from turpentine 
oil) will be revealed by the appearance of 
a crystalline precipitate of pinene hydro- 
chloride. 


Syrup Hypophos. Co. Black with 
Tannin.—VW. H. G. asks the cause of the 
blackening when the following prescrip- 
tion is dispensed: 


Fowler's solution ........c.00s0 
Re OURGOEE, DOU. 5005000000000 6 drs. 


Syr. hypophosph. co. ........ 1% ozs 
SN EES Sh nacbiebeebecsbanesscs 8 ozs 
M. 


The discoloration is due to reaction be- 
tween the iron in the syrup and the tan- 
nin in the tincture, resulting in the forma- 
tion of an inky mixture. 


Dodecapharmacum.—G. R. W.—This 
was the medieval term for the old Un- 
guentum apostolorum, or ointment of the 
apostles, so called because it contained 
one ingredient for each apostle. The 
ointment contained yellow wax, oil, ver- 
digris, vinegar and various resins and 
gum resins and was employed as a vul- 
nerary. We do not know the exact com- 
position. 


Kidney and Rheumatic Remedy.—C. 
O. B.—The sample referred to in your 
note has failed to reach us. 


SS 
Correspondence. | 














Keeping the Public Informed. 
To the Editor: 


Sir: We Chicago druggists have 
adopted the following methods of inform- 
ing the public and our customers as to 
who pays the war tax. We have arranged 
alphabetically a list of all proprietary 
goods that have been advanced in price 
owing to the stamp act, so the clerks in 
marking goods can affix the following 
red-lettered notice on each package as it 
goes on the shelves: 


SPECIAL NOTICE! 


We have been compelled to advance the 
price of this article owing to the fact that 
the manufacturers thereof are not patriotic 
enough to stand any part of the war tax, 
but have even taken advantage of the exi- 
gences of the war to advance the price to 
as many times over the cost of the stamps 
placed upon it. 


Lovis K. WAtprRoN, 
189 Randolph St. i 


Chicago. 


This enables the purchaser to see at 
once whether he or the retailer pays the 
tax; at least it informs him that the man 
upon whose shoulders the tax was placed 
has succeeded in squirming out of it. 

There is no class of people within my 
observation who are more patriotic than 
the patent medicine consumer, and he en- 
joys seeing the same spirit evinced by 
others. His idea of the first cost of a 
bottle of medicine is principally confined 
to the price of the bottle and cork, conse- 
quently when he learns that the man who 


puts up twelve ounces of burnt sugar, 
water and molasses for a dollar is evading 
a tax of two and one-half cents on each 
bottle, he just drops both hands down and 
ejaculates, “Well, the patent medicine 
man is even meaner than he looks when 
you see his picture on the back of an al- 
manac.” Iam, 


Louts K. WALDRON. 
Chicago, Oct. 7 





Window Advertising. 
To the Editor: 


Sir: One of the latest and best ways 
of advertising by window exhibits is to 
begin a collection of war relics, around 
which may be grouped various other col- 
lections of curios. People are greedy to 
see any Spanish relics, even old clothes, 
shoes, guns or other articles. To make 
the display effective put cards in red, or 
bring to notice attractively various things 
to sell or prices, so that they may know 
where to find them or so remember them 
as to get them when sick or in need. 

M. ADAms. 


Watertown, N. Y., Sept. 28, 1898. 
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ComMERCIAL OrcaANic AnaLysis. A Treatise on 
the Properties Proximate, Analytical Examina- 
tion, and Modes of Assaying the Various Or- 
ganic Chemicals and Products Employed in the 
Arts, Manufactures, Medicine with Concise 
Methods for the Detection and Determination 
of their Impurities, Adulterations soa Pro- 
ducts of Decomposition, by Alfred H. Allen, 
F.I.C., F.C.S., Past President of the So- 
ciety of Public Analysts, etc. Second Edition, 
Revised and Enlarged. Volume IV., Proteids 
and Albuminous Principles of Protecids or Al- 
buminoids, Philadelphia. P. Blakiston’s Son & 
Co., 1012 Walnut street. 1898. Cloth, $4.50. 
The production of the second edition of 

this work has extended over fourteen 
years, and a striking testimony to the 
value of the book is evidenced in the fact 
that the first volume of the third edition 
is issued simultaneously with the last vol- 
ume of the second. 

We have already reviewed at length tle 
former volume, and the commendatory 
remarks apply equally well to the present 
volume. There is much in volume 
which, as the author says, might scarcely 
be expected in a work treating of com- 
mercial organic analysis, but there is 
nothing in it which is not of the highest 
value to analysts or others interested in 
research work. 

Volume 4 deals with proteids and al- 
buminous substances. The general char- 
acter of these bodies are detailed together 
with other analytical reactions. The pro- 
teids from various sources are then con- 
sidered at length, and the methods for 
their preparation and determination given 
in detail. 

The portion devoted to the considera- 
tion of milk is of special value, comprising 
almost 140 pages, which must prove of 
untold value to the analyst, and also to 
those engaged in the manufacture of con- 
densed milks. The question of the adul- 
teration of milk is thoroughly threshed 
out, and details are also given to the ex- 
amination of altered milk. The detection 
of preservatives is also considered, spe- 
cial attention being devoted to formalde- 
hyde. The analysis of condensed milks, 
koumiss, cheese, meats and meat prod- 
ucts, canned foods and meat extracts is 
all carefully described, and then follow 
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chapters on the examination and assay of 
the proteids of digestion, a portion of the 
work of much value to pharmacists, as 
also the following pages devoted to con- 
sideration of the proteids and other con- 
stituents of the blood. 

The latter part of the volume is given 
up to the examination of proteids of the 
gelatine and fibroid classes. In the last 
class, space is given to describing the 
analysis of silk materials, microscopically 
and chemically, and the detection of cot- 
ton, linen, jute or wool fibres in silks. 
The work concludes with a chapter on 
keratin substances, hair, including its mic- 
roscopic characters, and wool, details be- 
ing given in each case of their reactions 
and derivatives. An addenda gives par- 
ticulars of some recent work on the var- 
ious proteid substances dealt with in the 
previous pages. 

Such, in brief, is the scope of the pres- 
ent volume. It must, however, be seen 
to be appreciated, and the fact that for 
nearly twenty years, Allen’s Commercial 
Organic Analysis has been the standard 
work for the analytical chemist, proves its 
value more than any review, however 
lengthy, could possibly do. 
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Entirely ag and enlarged, by Harvey 
W. Felter, Adjunct Professor of Chem- 
istry in the Een ectic Medical Institute, Cincin- 
nati, Co-editor Locke’s Materia Medica 
and Therapeutics; President Ohio State Eclec- 
tic Medical Association, etc., and John Uri 
Lloyd Ph.M., Professor of Chemistry and Phar- 
macy in the Eclectic Medical Institute, Cin- 
cinnati, O.; formerly Professor of Pharmacy in 
the Cincinnati College of Pharmacy; Ex-Pres- 
ident of the American Pharmaceutical Associa- 
tion; Author of the Chemistry of Medicines; 
Drugs and Medicines of North America; Eti- 
dorpha, etc. Two volume edition, royal octavo, 
each volume containing over 950 pp., with 
complete Indexes. Cloth, $4.50 per volume. 
Sheep, $5. The Ohio Valley Co., Publishers, 
Cincinnati, O. 


Alkaloidal Estimation: A Bibliographical Index 
of Chemical Research Prepared from Original 
Literature for the Committee of Revision, by 
Paul I. Murrill, under the direction of Albert 
B. Prescott, published by the Committee of Re- 
vision and Publication of the Pharmacopoeia of 
the United States of America: 1890-1900. Ann 
Arbor, 1898. 


Alumni Roll of the University of yer in- 
cluding the University of Illinois School of Phar- 
macy. University of Illinois, Urbana, IIl., 1898. 
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| Business Hints. 


PRACTICAL DISCUSSION OF STORE METHODS AND 
| ADVERTISING. 


By Ulysses G. Manning. 


The Department Editor will be pleased to criticise any advertisement 
| submitted, and to suggest improvements. Questions 
| answered and advice given. 


























SOME HELP FOR YOU. 


OST druggists are too indifferent to 
the advantages to be derived from 
pushing their own preparations. 

They are too apt to be satisfied with a 
moderate sale of them when they could 
just as well have a large sale. Many a 
druggist who is content with the sale of 
half a gross of cough remedy a season, 
could just as well sell five or ten gross 
if he would put forth the proper effort. 
It is not enough that you should sell 
your specialties to a goodly number of 
your own customers. You ought to reach 
out and sell to your competitor's cus- 
tomers and thereby get a hold on them 
that will eventually make them your own 
customers. Every time you get a man 
into your store you make it easier for him 
to come again. Every time he comes 
there is a possibility that he will buy 
something more than the specialty. You 
cannot build up a trade on your special- 
ties without helping your general busi- 
ness enormously. There is no kind of ad- 
vertising you can do that is more apt 
to bring direct results than the advertising 
of specialties, and there is no _ ad- 
vertising that brings more indirect re- 
sults. If you have not been successful in 
pushing your specialties, get this depart- 
ment to help you. Send in specimens of 
the ads. and circulars you have used; tell 
just what advertising you have done and 
what the results were. Tell a little about 


your preparation, size, price, etc. The 
more you tell the greater amount of help 
you will get. If you do not wish to have 
your name appear in connection with the 
suggestions, give fictitious initials to be 
used in designating your reply. 














PRIZE ADVERTISEMENT. 


The AMERICAN DRUGGIST 
| offers a prize of One Dollar, each 
| issue, for the best retail druggist’s ad- 

vertisement. The prize is this time 
_ awarded to Mr. Willis G. Gregory, 
Buffalo, N. Y. 

















Mr. Gregory’s circular to physicians is 
awarded the palm for general excellence 
this time. It would be hard to find any 
fault with it either in construction or 
presentation. In its original form it was 
a four-page circular, size of page about 
5x8. Purple and green ink was used on 
a light-blue paper of excellent quality. 
While a circular of this character cannot 
well be employed in smaller places owing 
to the limited number of physicians to be 
reached, it will afford suggestions which 
can be used in other ways. Some of the 
arguments here presented would be equal- 
ly effective in mimeographed or typewrit- 
ten letters, and these methods of reaching 
physicians are within the reach of all. 


Prize Advertisement. 
1 
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Substitution 


The normal relation of the pharmacist to the 
physician is that of an assistant. The primary 
duty of an assistant is to assist. This means 
hearty and faithful compliance with the physi- 
cian’s directions and does not mean that they 
are only to be followed when convenient. Our 
constant endeavor is to carry out the physician’s 
wishes, and in all cases of uncertainty, to make 
every effort to clear away doubt. Our standing 
rule is “Dispense always as specified,” ‘Ours 
not to reason why,” “Ours but to do and” obey. 
When no specification is made we use our best 
judgment and guarantee the quality of the medi- 
cine dispensed. Can we do more 


Counter Prescribing 


We are thoroughly satisfied that there is field 
enough in professional pharmacy to keep the 
most active mind busy eighteen hours a day. 
We also believe there is enough for the doctor 
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to think about besides how to do his own dis- 
pensing. Medical science is being constantly 
subdivided, and it is altogether too late to com- 
bine the functions of a pharmacist and a phy- 
sician in one person, as in Galen’s time. We 
are pharmacists, and as such we have no desire 
to prescribe. We are in the field for all the 
prescription business we can get legitimately, 
and we don’t propose to compete with you in 
prescribing. We never have. We have always 
referred applicants for medical assistance to 
physicians, so far as possible. 


3 


**Patent”? Medicines 


The demands of the public in response to the 
enormous volume of advertising of these nos- 
trums make it necessary to keep them in stock. 
So we sell them as all merchants sell articles 
that are in constant demand; yet we look upon 
them as a necessary evil, and not as a feature 
in our business to be encouraged. It has long 
been our fixed policy not to display these goods 
in our windows; not to circulate printed matter 
in reference to them, and not to allow our name 
to be advertised with them. In short, for years 
we have declined to aid in any way their intro- 
duction, and have discouraged their sale. This 
policy means lost profits. Do you encourage it? 


Our Own Position 


With this declaration of principles, we solicit 
your prescription patronage. We are prepared to 
supply anything in official pharmacy, and in ad- 
dition, hundreds of articles in the newer materia 
medica. We exercise a constant supervision over 
our stock and believe it to be more than usually 
reliable. Our best care is used in buying, to 
paironize houses of known reliability, and orig- 
inal packages are procured in many cases. Spe- 
cific instances of selection for quality will be 
mentioned from time to time. We invite you to 
entrust your prescriptions to our care, and hope 
you will permit us the privilege of serving you 
in any way consistent with your own highest 
ideas of what a perfect pharmacal service should 
be. 


4 


Syrup of Ferrous lodide 


In the modern scramble for assimilable forms 
of iron has the iodide been partly forgotten? It 
formerly did good work; is it not now waiting 
for a chance to repeat it? The syrup offers 
advantages in form, as it is palatable, and any 
deterioration is shown at a glance by the dis- 
coloration of free iodine. ; d 

Some years since we occomens with this 
article, and can now furnish a permanent syrup 
containing 10 per cent of ferrous iodide, the 
official quantity. 

Samples gladly furnished. 


Essence of Pepsin 


While acknowledging that liquid forms of pep- 
sin are not the most permanent, still, by reason 
of their convenience, they are largely used. 

We have prepared an essence of pepsin con- 
taining 1 gr. scale — (1-3000) to each fluid 
drachm, the solvent being simple elixir and 
water. This is double the strength of prominent 
similar preparations. ; 

Prescriptions for each of these preparations are 
solicited. 


WILLIS G. GREGORY, 
Pharmacist. 
(Open all night.) ‘o 
In “The Genesee.” 
Buffalo, N. Y. 


se ut 
CRITICISM AND COMMENT. 


Mr. Ferte’s Card. 


To the Editor: 

Sir: In your issue of September 26th, I notice a 
rather severe criticism of a card of mine. I wish 
to state that while Mr. Manning has a perfect 
right to criticise (though in this instance his 
criticism was unsolicited) any advertising he 
may choose, that the card was not copied ver- 
batim. 

Now, if criticisms are in order, what has Mr. 
Manning to say about the druggists arta 
one-half of them) who attach their names to the 
indecent, vulgar, disgraceful and dishonest “lost 
manhood” pe Please give this communica- 
tion the conspicuousness that was accorded the 
criticism above referred to. 

Butte, Mont. E. P. Ferre. 


530 Main street. 
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Mr. Ferte has evidently made some 
original interpretation of the comment 
on his card. Strictly speaking, it was not 
criticised at all. No opinion was express- 
ed as to its merit or its availability where 
used. 

As to the unsolicited criticism, I would 
say that any advertising matter sent to 
this department is supposed to be for- 
warded for criticism unless instructions 
to the contrary accompany it. The card 
was not copied literally; I reproduced it 
from memory and hence may have de- 
parted slightly from the original. It was 
original enough to cause its essential fea- 
tures to be remembered, which was some- 
thing in its favor. Nor do I see any ob- 
jections to its use. Mr. Ferte is a young 
man and the card was probably one he 
personally handed out to his friends and 
acquaintances. One would naturally sup- 
pose that the author of this card was a 
jovial, good-natured young drug man 
who did not stand too much on his dig- 
nity and who could take a good-humored 
jolt without warming up over it. The 

card was all right provided it did not mis- 
represent the man who wrote it. 

As to the “lost manhood” inquiry in 
Mr. Ferte’s letter, I fail to see the connec- 
tion. No one could institute a compari- 
son between this card and the objection- 
able ads. If about one-half the druggists 
are lending their names to ads. which de- 
serve all the adjectives heaped upon them 
in this letter, I should say that we need 
fewer colleges of pharmacy and more 
Sunday schools. 

There are doubtless legitimate remed- 
ies of this class and there may be ads. that 
are practically unobjectionable. Greater 
discrimination is the thing needed. A 
druggist ought to read the ad. to which 
his name is attached, and he ought to re- 
quire some assurance that the article has 
merit. Then it is for him to judge 
whether, in his community, he will be 
justified in handling the remedy. Some 
druggists can do so without any loss of 
dignity or standing, and others cannot. 
No druggist can be justified in attaching 
his name to an ad. that is “indecent, vul- 
gar, disgraceful and dishonest.” 


ss st 
Naming a Store. 


Editor Business Hints: . 

I have just purchased a store here and de- 
sire some advice from you. The store is lo- 
cated on a triangular piece of ground at the 
meeting point of two streets. In ordering letter 
heads, labels, etc., I have thought of having the 
following placed on them: 


THE CORNER DRUG STORE, 


E. Q. Anewalt, 


Would like to have something a little different 
from the method of simply using the proprietor’s 
name. Would “Corner Pharmacy” be better? 

Phillipsburg, N. J. E. Q. ANEWALT. 


Prop. 


“Corner Drug Store” and “Corner 
Pharmacy” are not very good names. 
They are not distinctive enough; probably 
some of the other drug stores are on 
corners. 

People are quite apt to refer to a store 
by the proprietor’s name, no matter what 
he calls it. They should be encouraged 
to do this and it is always best to asso- 
ciate the name of the proprietor with 
the business. A sketch accompanying the 
letter shows the building occupied to be 
in the shape of a triangle with entrances 
on two streets. There is probably no 
other building like it in the town. There- 
fore, I would select “Anewalt’s Triangu- 


lar Pharmacy” as the appellation ordain- 
ed by fate. This will stick in people’s 
memories and the name will always sug- 
gest the location. 


FF Ft 


A Rival of Bunyan. 


Mr. John R. Thompson, Allegheny, 
Pa., is the only druggist I know of who 
uses the allegorical form of expression in 
his advertising. He does it pretty well 
and I am not sure but that he can make 
a hit by pegging away in this archaic 
style. 

One of his late productions is a price 
list which is introduced by an allegory 
of which the Prince of Patent Medicines 
is the hero. After reviewing the circum- 
stances which of late have tended to boost 
the Prince of Patent Medicines to the pos- 
ition he formerly occupied, the writer 
concludes with the following fireworks: 

“But, ah, in this fickle world we never 
know the wherefore or the when! The 
sweet-scented rose which yesterday stood 
bright and beautiful in the summer’s sun, 
to-day lies a mangled mass of sachet 
powder to be bartered away for a scent! 
And so with the worthy Prince of Patent 
Medicines; as he stood exultant upon his 
newly gained pinnacle, as he gazed with 
rapture about him, as he raised the top 
of his head to let out one long, joyous 
yell, his brain reeled, and, with a shriek 
that almost paralyzed an unoffending cop, 
he fell to the earth and broke. 

“Moral: Whatever goes up is sure to 
come down. A few prices follow.” 


The Story of a Drug Store. 


A writer in the Vrade Magazine, who 
made his start in life as a clerk in a Bos- 
ton drug store, tells the story of that store 
as follows: 

I believe that my employer was one 
of the most peculiar men I ever met. In 
looking back, I believe he was partially 
so naturally and the rest so artificially. 
He studied to be eccentric. He did things 
in an out-of-the-rut way that made people 
talk about him. He was, I believe, the 
only druggist in Boston who advertised 
steadily in the daily papers. His store was 
situated near one of the best known 
churches in New England, and he never 
advertised without designating his store 
as “diagonally opposite Park Street 
Church.” 

Those words “diagonally opposite” be- 
came a by-word through his frequent use, 
and were as characteristic as “gegenuber 
dem Julichs-Platz” is of Farina Cologne. 
I am rather suspicious that he borrowed 
the idea from Johann. 

About that time the marble soda foun- 
tain became a thing of wonder. My em- 
ployer, seeing the way people were pat- 
ronizing these fountains, clung to his old- 
fashioned T-shaped cut-glass-and-silver 
affair with its two drawing arms, and kept 
his syrups in long narrow jugs such as 
those in which Vichy water was imported. 
But his syrups and his soda were the best 
in the city and many went a block out of 
their way to get a glass of “Blank’s De- 
lectable.” Yet his advertisements read 
“No new- -fangled apparatus for experi- 
ment,” and I rather think that he profited 
by his boasted conservatism. 

He aimed at quality, accuracy, precision 
and promptness. Those four words were 
his motto, and he lived up to it. If a 
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prescription was promised at a certain 
hour, it must be ready at any cost of 
trouble or money. It may be interesting 
to know that he had to pay one dollar an 
ounce for the rare substance, glycerine, 
and that he was the second man in the 
country to import Price’s glycerine. 

This man believed that advertising was 
valuable to get people into his store, and 
that once there he could make them buy. 
So he did everything which would draw 
them in. He had directories, time-tables, 
guide books galore, and the cashier, who 
was seated at the front of the store, was 
considered a veritable encyclopaedia of 
information. If anybody wanted to know 
which car to take, or when a train left, or 
the rate of postage to a foreign country, 
all they had to do was to ask the cashier, 
who frequently spent five or ten minutes 
in hunting up the information. 

He had a letter box’placed in his store, 
from which letters were sent to the Post 
Office every two hours. He sold postage 
stamps and revenue stamps also. His 
store was near the terminus of many of 
the street car lines, and he invited people 
to await the arrival of their cars in his 
store. 

And he made his store attractive. Every 

case of plate glass and silver was cleaned 

each morning—my arms ache in memory 
as I write this—and were filled with en- 
ticing fancy goods. Many a sale came 
from the leisurely customer, who was 
waiting for a car, or the one who dropped 
in to buy a stamp or look up a name in 
the directory. 

His advertising was unique—and I be- 
lieve would create as much talk to-day 
as it did then. His method was peculiar. 
He would write his advertisements off 
hand, and then get down his Roget’s 
Thesaurus. He would proceed to wrap 
those thoughts in grandiloquent phrases. 
The public would laugh, but they read and 
remembered, and they bought. I have 
none of his advertising now. I wish I 
had. I cannot remember it, but a portion 
of a glycerine and neroli water prepara- 
tion read that “for restoring the pristine 
flexibility of an infant's cuticle it is all 
that one can desire.” * 

His windows were generally dressed en- 
tirely with one preparation. He would 
build up the display on shapes or terraces, 
and have a, large show card explaining the 
virtues of the article shown and its price. 
This and the newspaper ads. went togeth- 
er, and the campaign was indeed success- 
ful. 

Did he make money? Well, it was in 
the palmy days when everybody made big 
profits. He got so rich that he went to 
speculating in real estate, and finally he 
neglected his drug store for the business 
of altering buildings and letting offices. 
The drug store was left to underlings, and 
the system, the care, the elegance, which 
had made it easily one of the first in the 
country gradually disappeared, as also did 
the customers. Finally it was moved up 
one flight that the store might be let to 
another merchant. You know the result. 
People never go up stairs to buy drugs or 
patent medicines. And it fizzled out for 
the lack of what in the former times had 
made it a marked success. 


Any advertising not founded on merit 
is valueless. When we set forth our 
claims in cold type it is because we seek 
your business; and in reaching out for 
your business we make ourselves alive to 
its requirements. 














(Written for the American Druggist.) 


THE MIDNIGHT BELL. 
By M. Quan. 


He wasn’t my family druggist—he was 
too far down the street for that—but oc- 
casionally, as I came home at a late 
hour, I dropped in for something. At 
first sight I took him to be a jovial man. 
He was short, and fat, and red-faced, 
and ofa sanguine temperament, and ac- 
cording to the laws of nature he should 
have been jovial. But he wasn’t. On 
the contrary he was sullen and sulky, and 
resented my familiar speech. He did 
not drive me away, because I am one 
who meets all manner of men and per- 
mit each one to be what God made him. 
I kept calling occasionally, and one 
night I happened to be late. It was 
midnight, and the store was closed, but 
I had a jumping tooth, and knowing 
that the druggist was a bachelor and 
slept in the rear of the store, I pulled 
the bell. It was only after repeated pulls 
that the door was carefully opened a few 
inches and a pale face looked out. 

‘Sorry to have routed you out,” I said, 
“but I’ve got toothache.” 

“It is you, eh—thank God!” whispered 
the man as he almost pulled me into the 
store. 

“Did you think it was a ghost?’ I 
laughed, as he turned up the gas. 

“T was afraid—afraid it was ’ he 
stammered, and I noticed that he was 
shaking as if with a chill. 

In my surprise I forgot my toothache, 
or rather the toothache forgot me. I 
scented some sort of a mystery, and as 
the man had to sit down with his shak- 
ing knees, I stood before him and said: 

“Something has happened to upset 
you. You seem to have expected an 
enemy instead of a customer. Don’t 
you want me to help you out?” 

“You—you can’t!” he half groaned, as 
he shook his head in a despairing way. 
“Yes, I expected an enemy—a dead 
man!” 

“Nonsense! You never murdered any- 
one, and even if you had the dead don't 
walk about pulling night-bells. You've 
been sticking too close and got your 
nerves out of whack.” 

The footsteps of some belated pedes- 
trian approached and died away, and af- 
ter listening intently and nervously, the 
druggist motioned me to sit down and 
then whisperingly said: 

“T’1I—T’ll tell you about it. One night 
at midnight, long ago, a man roused me 
up as you have done and bought carbol- 
ic acid. He lied to me as to its purpose. 
I had scarcely passed the bottle over to 
him when he removed the cork and 
swallowed the contents. He stood right 
over there, and he cursed and cursed 
and fought me off when I wanted to save 
him. I ran out for help, and when I 
came back he lay writhing and cursing 
on the floor. God! but how he did suf- 
fer! But before they took him away 
to die he turned on me. He cursed me 
for having given him the poison, and he 
swore that he’d revenge on me.” 

“But you were not to blame,” I said. 

“No, but he felt that I was. That is 
the case with many suicides. He said 
he’d come back from the grave to take 
my life.” 

“Pish! He didn’t know what he was 
raving about. If you wait for a dead 
man to pull your bell you'll die a very 
old man. Get yourself a brandy and 
brace up.” 

He drank a stiff dose and was the bet- 





ter for it, but before I went away he 
made a singular request. My trick at the 
office was up at 11 o’clock. The drug 
store always closed at that hour. He 
wanted me to be with him over the mid- 
night hour. I tried to laugh him out of 
his idea, but when I found him earnest 
and even apprehensive, I fell in with 
it. Every night for several weeks 
I reached the store at about 11.20, and 
remained for an hour. Now and then 
he had a call after I got there, but it was 
seldom that we were interrupted. We 
never talked of the suicide after the first 
night. I realized that it was a disagree- 
able subject and one to be avoided. In 
fact, we had very little to say on any 
subject. My friend was nervous and pre- 
occupied, and some nights he walked 
the floor and hadn’t a word to say, while 
I sat reading a family almanac or 
brushed up on my Latin. It was a mys- 
tery at first—a mystery and a novelty— 
and your newspaper man has more or 
less of the instincts and intuition of a 
detective. As time passed, however, it 
got to be a bore, and I determined to 
draw out of it. My first move was to be 
fifteen minutes late. I found the drug- 
gist pale with fear that I would not put 
in an appearance at all. I made excuses 
about extra work at the office, and after 
four or five nights I skipped the store 
entirely. Dropping in next day I found 
the man so upset that he would not 
trust himself to fill a prescription. 

You did not come last night,” he 
whispered to me, “but he did! Yes, he 
came and rang the bell at midnight, and 
had I answered it he would have taken 
my life!” 

I laughed at him, and I think he felt 
a bit braver when I went away. I had 
to give him my solemn promise that I 
would be on hand that night, however, 
and I really meant to keep it. I was 
about to leave the office when I was de- 
tained by the non-appearance of the 
nian who was to relieve me, and it was 
half-past twelve when I reached the 
drug store. I rang the bell in a peculiar 
way, as had long been understood, but 
there was no answer. I rang again and 
again, but with no better success. Then 
I happened to notice that the store door 
was slightly ajar. I pushed it open and 
called. No one answered. Then I felt 
for a match and struck a light and 
stepped in and turned up a gas burner. 
At my feet, lying on the floor on his 
back with his knees drawn up, his 
tongue out and his eyes open, was my 
friend the druggist. After a glance about 
the store to see if anyone was lurking, I 
ran out for a policeman. 

“Dead!” he said, as he bent over the 
man on the floor. 

“He may be in a fit,” I replied. 

“Tt’s no fit. He’s been flung down 
here and choked to death! Look at the 
marks on his throat!” 

When the ambulance came the doctor 
made a more thorough examination, but 
the result was the same. 

“Someone rang the bell and got him 
up and then attacked him. He wasn’t 
hit, but the murderer clutched him by 
the throat and choked the life out of him. 
See the look of horror on his face—the 
terror in his eyes! Why you'd say he 
was looking into the face and feeling the 
clutch of a dead man!” 

“At the hands of some person un- 
known” was the verdict of the coroner’s 
iury, and I kept silence. Of what use 
for me to say that the assassin was the 
suicide who had sworn revenge? That 
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he had come down the silent and de- 
serted street with noiseless footsteps and 
pulled the bell—given my own signal, 
perhaps—and as the door was opened 
he had flung himself upon his victim 
and held his clutch until life went out. 
They would have sneered and ridiculed 
and jeered me. 


He Fooled the Cat. 





Boy Turned the Labels Upside Down So 
She Could Not Read. 


The boy of all work in the store of E. 
H. Davis & Co., Rochester, takes great 
pride in keeping things about the store 
looking neat, and a few weeks ago, when 
he found several packages of pressed 
herbs had been ripped open and the con- 
tents strewn about the floor, he was high- 
ly indignant and went to the proprietor 
with a complaint. 

“What sort of herbs were they?” asked 
the latter. 

“Catnip: 

“Well, I guess the cat must have been 
at it then,” said Mr. Blauw. “You want 
to put it up where she can’t get at it.” 

Fully determined to do so, the lad went 
to the rear part of the store and piled the 
stuff up on the top shelf, and as he 
climbed down he shook his fist at the cat 
and exclaimed: “I’ve got you beat this 
time, an’ if I find you near that stuff I'l! 
bat your head off.” Of course, the cat 
could not say anything, but as the boy 
afterward said, “She looked awful sly,” 
and the next morning there was more 
catnip on the floor. 

The youngster was in despair and once 
more went to the proprietor. After lis- 
tening to his story of the precautions he 
had taken to put the herb out of the cat’s 
reach and expressing sympathy with the 
lad, Mr. Blauw said: “Well, Johnny, it 
must be that the cat can read the label.” 

‘he lad listened earnestly and Mr. 
Blauw never gave the matter a moment's 
further thought until a few days later, 
when he went into the back part of the 
store to superintend the unpacking of a 
shipment of goods, including a quantity 
of pressed herbs. There was Johnny 
watching out for the catnip, and as each 
bundle was handed out he seized upon it 
and carried it to one side. Mr. Blauw 
watched him for a few minutes and then 
saw him take it to one of the shelves and 
pile it up, taking the greatest pains to in- 
vert the labels. Unable to see the idea in 
this performance, Blauw said, “John, what 
are you doing that for?” 

The boy looked at him in surprise and 
then replied, ““Why, you said that the cat 
could read the label on the catnip and 
she’s got to stand on her head to read 
this. I bet she won’t monkey with it any 
more. I’ve got her beat and there won't 
be any more torn packages of catnip.’ 

The proprietor is very careful now 
about joking with his employes. 


Thanks and Prosperity. 


The Druggists’ Price Book which was 
awarded to me in the recent advertising 
contest has been received, and I tender 
my thanks for the same. Wishing your 
almost indispensable journal a_ contin- 
uance of its well earned prosperity, I re- 
main, E. C. BARKER, 

Canisteo, N. Y., Oct. 6, 1898. 
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tail druggists, called to meet in St. 

Louis, on October 17, by a commit- 
tee of the Chicago Retail Druggists’ As- 
sociation, began to arrive in St. Louis as 
early as the middle of the week preceding 
that of the date of convention. On Sun- 
day evening, October 16, the arrival of 
delegates from the Eastern States swelled 
the number to a good-sized gathering, 
and an effort was made by the local com- 
mittee of arrangements to assemble the 
delegates in informal meeting for the pur- 
pose of making them acquainted with 
each other. Such delegates as could be 
reached were asked to meet on Sunday 
evening at the hotel selected as the head- 
quarters of the Association, and a meeting 
was accordingly held at which the follow- 
ing States were represented by the dele- 
gates named: Connecticut, John W. 
Lowe, New Haven; Chas. A. Rapelye, 
Hartford. Illinois, T. V. Wooten, Chi- 
cago: Wm. Bodemann, Chicago; Frank 
Fleury, Springfield; Leonard Tillotson. 
Chicago; W. F. Baum, Danville; W. C. 
Simpson, Vienna; E. A. West, De- 
catur; H. W. Snow, Chicago; J. H. Keel- 
ing, Rockford; Wm. F. Jungkunz, Free- 


port. Maryland, H. P. Hynson, Balti- 
more; Louis Schulze, Baltimore. Mis- 
souri, Thos. Layton, St. Louis; H. F. 


Hassebrock, St. Louis; Charles Giettner, 
St. Louis; Henry Fischer, St. Louis; J. M. 


Good, St. Louis; John Allen, St. Louis. 
New York, William Muir, Brooklyn; 
Thomas Stoddart, Buffalo; George Rei- 


mann, Buffalo; Wm. C. Anderson, Brook- 
lyn; George Gregorius, New York; Felix 
Hirseman, New York. Pennsylvania, J. 
W. Cheswright, Pittsburg; A. J. Kaerch- 
er, Allegheny; C. L. Hay, Du Bois. 

The meeting was presided over by 
Thomas V. Wooten, of Chicago, who out- 
lined briefly the object of the informal 
gathering, which was to bring the dele- 
gates together and to map out a pro- 


gramme of work for the opening sessions 
of the regular convention. After ad- 
journment the delegates were treated to 
a light repast as the guests of the Com- 
mittee of Arrangements of the St. Louis 
Apothecaries’ Society. 


Temporary Organization Effected. 


It was an impressively earnest body of 
men that Chairman Wooten, of the tem- 
porary organization, faced when he called 
the assemblage to order in the banquet 
hall of the St. Nicholas Hotel, St. Louis, 
at lla.m., Monday, October 17. Serious- 
ness of purpose was plainly visible on the 
face of every delegate and there was a feel- 
ing of tension in the very atmosphere. 
Upwards of one hundred delegates were 
present when the proceedings opened and 
they represented the picked men of dif- 
ferent State and county associations 
throughout the country. Never before 
was there gathered together a more im- 
pressive representation of the retail drug 
trade, and never before in the history of 
organizations of retailers have the mem- 
bers assembled with so well defined a 
purpose in view as that held by these 
delegates. Confidence in the looked-for 
results of organization was a part of the 
general feeling of enthusiasm and deter- 
mination which appeared to infect every- 
body connected with the movement. 

The proceedings were opened by T. °V. 
Wooten, president of the Chicago Retail 
Druggists’ Association, by the reading of 
an address, reviewing the movement and 
giving the plan and scope of the proposed 
organization. The address in full follows: 


Address of Chairman Wooten. 


On August 11th, of this year, the Chicago Re- 
tail Druggists’ Association, through its execu- 
tive board, took the initial action which has 
led to this’ meeting. 


I desire to express, for the Association I 


represent, for the committee which has _per- 
formed the work assigned it in urging you 
to come here, for the druggists of hi- 


cago, and, I may say, for the druggists of the 
State of Illinois, our appreciation of your cor- 
dial response to our request that you meet in 
this city and take counsel together. 


CHICAGO SUFFERED SEVERELY. 


It would be superfluous for me to point out 
the various influences inimical to the prosperity 
of the retail druggists which of recent years 
have been steadily increasing in number and 
power. We, of Chicago, have felt the effects of 
the growing demoralization of the retail trade 
to an extent that, perhaps, has been unequaled 
in any other community. 


THE LACK OF ORGANIZATION. 


We have considered various lines of action 
which seemed lately to eventuate in better con- 
ditions. But no matter from what direction 
we have approached the consideration of these 
problems, there has always been encountered at 
a certain stage the same impassable obstacle, 
rendering all effort, all thought, however meri- 
torious in character, absolutely futile. 

This barrier to the promotion of measures 
calculated to bring us more satisfactory con- 


ditions, has been the unorganized state of the 
retail drug trade. 

With no means in existence by which senti- 
ment might be crystallized, and through which 
united action might be secured, there was no 
reason to hope that better times ever could 
come to us. The great problem then was, how 
to make such a beginning in the work of or- 
ganizing the entire trade of the country as 
would command universal support. Not only 
was there great difficulty to be experienced in 
providing a plan of organization that would 
secure beyond question the objects desired, 
it was also necessary to overcome the indiffer- 
ence born of years of disheartening experience. 

THE AWAKENING SPIRIT. 


The imposition of the special war tax on medi- 
cines, and the’ succeeding action of many 
prominent manufacturers, furnished the stimu- 
lus that has banished indifference, and, appreci- 
ating the aroused sentiment among the retail- 
ers throughout the country, we were convinced 
that this is a most auspicious time for a special 
effort for unity of action in the creation of a 
strong national organization. 

We come to you to-day, with the firm convic- 
tion, reached through years of thought, discus- 
sion and observation, that the first and great 
work of the men who have met here should be 
to perfect an organization strong in plan and lib- 
eral in character. 

Everything depends upon. organization. No 
improvement can be looked for in any direction 
until an organization is effected on such lines 
as will compel respect from affiliated branches 
of our business. If we shall organize in this 
way, every confidence is felt that the questions 
enumerated in the call of the committee as 
subjects deserving consideration will very soon 
be in the way of satisfactory adjustment. 


REPRESENTATIVE OF ALL 
ASSOCIATIONS. 
Organization is entirely within the scope of 

the authority with which the delegates of this 

convention come invested. It will be wise to 
proceed with deliberation; to advance with such 
intrenchments behind us that there will be no 
retreat; that there shall be nothing but a steady 
forward march, guided by a broad sense of jus- 
tice, and the wisest thought of the best men 
in our ranks. 

“WE COME AS BUSINESS MEN.” 

We come to this convention, not to indulge 
personal feeling; we come as business men, 
realizing that before relief can be obtained, 
untoward conditions, however unjustly created, 
will have to be overcome before better condi- 
tions shall become a possibility. 

On behalf of the druggists of Chicago, I urge 
that we create an organization to which we can 
look as a power for the common good; that we 
equip such organization with the proper ma- 
chinery and sufficient means to handle the dif- 
ficult questions confronting us, then that we 
return to our homes pledging oursely es to su 4 
port loyally the efforts of those in whose han 
we shall place the duty of carrying out “ 
plans adopted. 

The committee which has been instrumental 
in bringing about this convention promised to 
submit a plan of organization which would at 
least expedite the work of the committee ap- 
pointed by the convention for that purpose. 
Our plan will be presented to your committee 
for its consideration. 

We feel that there is good reason for be- 
lieving that the contention over the stamp tax 
may be settled to our satisfaction. In fact, it 
is now being settled by voluntary action of the 
manufacturers almost daily. 

REPEAL THE STAMP TAX ACT. 


In Chicago an agitation has been started to 
secure a complete repeal of the stamp act re- 
lating to medicine. By a dispassionate state- 
ment of facts we have succeeded in convincing 
the Collector of Internal Revenue of our dis- 
trict (Chicago) that the singling out of medi- 
cine as the one class of merchandise to be 
taxed is contrary alike to the dictates of justice 
and of common sense. 

We also believe, that with the right kind of 
organization, and the establishment of the 
proper agencies to handle the vexing problem, 
satisfactory progress will be achieved toward the 
restoration of full retail prices. 

For myself and associates in the preliminary 
work of the convention, I desire to express our 


ORGANIZATION STATE 


thanks, especially to the members of the St. 
Louis Apothecaries’ Society for their cordial 
assistance. 


It is sincerely hoped by our committee that in 


the convention time-wasting oratory shall give 
place to condensed arguments and energetic 
action. 


The address was favorably received, as 
was indicated by the applause which fol- 
lowing the reading. 

John Allen, of St. Louis, the president 
of the St. Louis Apothecaries’ Society, 
was then introduced and briefly extended 














welcome in behalf of the druggists of St. 
Louis. His kindly greeting, eloquently 
expressed, evinced the warm interest of 
the St. Louis druggists in the success of 
the movement. He concluded his speech 
of welcome with a reference to the stamp 
tax on proprietary medicines, saying: 

“The retail druggist is a patriotic citi- 
zen; he loves his country and he loves 
all that the flag represents; and he pays 
his taxes, doing everything his country 
demands of him; but he does object, when 
our country is in the troubles of war, to 
have others shift their burdens upon him, 
and when, by reason of these unhappy 
events, and by reason of the brave boys in 
Santiago dying in the trenches, he is 
made a tool for an extra profit, he calls 
a halt (applause). 

“We want you to build this house upon 
a rock. We want you to throw about it 
all the strength that a great organization 
will give to it.” 

Chairman Wooten called upon Wm. 
Muir, of Brooklyn, to respond to the ad- 
dress of welcome. Mr. Muir said: “On 
behalf of the assembled delegates allow 
me to thank the druggists of St. Louis 
and Chicago for the cordial welcome that 
has been extended to us, and also for their 
labors in organizing this convention. We 
are aware that every pharmacist in the 
country is watching the deliberations of 
this convention, and are hoping that the 
results will more than pay for the time 
and work expended by the St. Louis 
and Chicago pharmacists in the prelimin- 
ary work of organization. I assure you 
that it is appreciated deeply.” 

M. Good, of St. Louis, was asked to 
address the convention as the delegate of 
the American Pharmaceutical Associa- 
tion. Mr. Good said among other 
things: 

“It is the desire of the American Phar- 
maceutical Association that a strong retail 
organization shall be built up. You are 
all aware that there have been criticisms 
against the A. Ph. A. It has been alleged 
that the Association has not yet done for 
the commercial side of the drug business 
all that it might do. While that criticism 
has been to a great extent unjust, I am 
not here to defend the A. Ph. A., but to 
present its greetings. 

“There is not time in the programme of 
the A. Ph. A. to do as much work as 
could be done by an independent organ- 
ization. I can readily understand, how- 
ever, that there can be little apprehension 
that centering the interest on the part of 
retailers in a new organization might per- 
haps draw a little from the parent organ- 
ization; but that organization is not jeal- 
ous of any move which may take place in 
the direction of advancing the business in- 
terests of the retail druggist. 

“While that organization is made up 
of constituents of other branches, even 
wholesale men and some editorial writers, 
and professors in the colleges, yet an or- 
ganization of this kind to accomplish all 
it desires, must be absolutely confined to 
retail druggists. The matter of this meet- 
ing was brought to the attention of the 
American Pharmaceutical Association at 
their last meeting, and the action taken I 
will read to you.” 

RESOLUTIONS OF THE A. PH. A. 


The committee, appointed by the chairman of 
the Section on Commercial Interests of the 
American Pharmaceutical Association, to whom 
was referred the proposition to send delegates 
to a proposed convention of retail druggists to 
be held in the city of St. Louis, Mo., Oct. 17, 
a, beg leave to submit the following resolu- 


aay erin, The need of a national organization 


which shall occupy itself exclusively with the 
commercial needs of the retail drug trade in the 
United States is apparent, the interests of the 
retail druggists having been ignored repeatedly 
by other bodies, including our Government, 
this always resulting in pecuniary loss; there- 
fore, be it 

Resolved, That whilst it is not in the power 
of the American Pharmaceutical Association offi- 
cially to aid in the organization of the pro- 
— Retail Druggists’ -\ssociation, whose call 
or a convention is based on the advance in 
prices of proprietary and patented preparations, 
this Association, however, heartily desires the 
success of every organized effort of retail drug- 
gists which will protect their commercial and 
pecuniary interests. 

Resolved, That a copy of these resolutions be 
forwarded to the president of the Chicago Re- 
tail Druggists’ Association and to the secre- 
tary of the National Association of Retail Drug- 
gists, when organized. 

JosePpH P. REMINGTON, 
Leo ELIEL, 
E. STEWART, 
rh H. REDSECKER, 
Committee. 


“You understand then that the A. Ph. 
A. bear toward this new organization the 
kindliest feelings. The A. Ph. A. then ex- 
tends you greeting and I have done my 
duty as its representative.” 


The response to the greetings of the A. 
Ph. A. was made by F. H. Burton, of In- 
diana, who spoke as follows: 

“T think I voice the sentiments of this 
delegation when I say that not one of us 
has come here with a chip on his shoul- 








HENRY P. HyNSON, 
President of the N. A. R. D, 


der, nor do I think when I look through 
this assembly that these gentlemen belong 
to the pessimistic class who believe that 
there is a worm in every chestnut. I 
think I notice that every man is here to 
see and experience wherein he can help 
himself. The gentleman whom we have 
just heard in behalf of the American 
Pharmaceutical Association, has truth- 
fully stated that his association is taking 
more interest in the establishment of an 
organization for the improvement of the 
commercial section of pharmacy than they 
have heretofore. 

“The American Pharmaceutical Asso- 
ciation has taught us a lesson in organiza- 
tion, by its growth, and there is certainly 
some good to be gotten from that.” 

At the invitation of the chair, Thos. 
Layton, of St. Louis, greeted the meeting 
in behalf of the St. Louis Committee of 
Arrangements, and the proprietor of the 
St. Nicholas Hotel. He extended wel- 
come to the delegates. 


Officers of the Temporary Organization. 


Thos. V. Wooten announced that the 
first order of business would be the elec- 
tion of a chairman of the temporary or- 
ganization, and declared nominations to 
be in order. 
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Wm. Bodemann, of Chicago, nomin- 
ated J. M. Good, of St. Louis, but the 
latter declined and named in his place 
Thomas V. Wooten, of Chicago. 

On motion nominations were closed, 
and Mr. Wooten was unanimously elected 
the chairman of the temporary organiza- 
tion. 

The election of a vice-chairman was 
then taken up, Mr. Muir, of Brooklyn, 
nominating John Allen of St. Louis, who 
was elected after the usual formalities. 

For the office of secretary of the tem- 
porary organization, E. B. Heimstreet, 
of Wisconsin, nominated John W. Lowe, 
of Connecticut, who was duly elected. 
Wm. Bodemann moved that the repre- 
sentatives of the drug journals be ap- 
pointed assistant secretaries of the con- 
vention, and this motion was adopted. 

A Committee on Credentials was ap- 
pointed after motion by the chair, who 
named the following: 


COMMITTEE ON CREDENTIALS. 


R. M. Dadd, Wisconsin; George Gregorious, 
New gg John J. Davis, Pennsylvania; F. E, 
Holliday, Kansas; Simon N. Jones, Kentucky. 


A recess was declared in) order to give 
the committee time to examine the cre- 
dentials of the <n in attendance. 

After recess, Mr. Dadd, chairman of 
the Committee on Credentials, announced 
the following list of accredited representa- 
tives, and their proxies to the Associa- 
tion: 

DELEGATES TO THE CONVEN- 
TION AND STATES REPRE- 
SENTED. 


Fone AN .PHARMACEUTICAL ASSO- 
CIATION—J. M. Good, F. Sennewald, 
Thomas Layton, A. E. Ebert, Julius Jungman. 

ALABAMA PHARMACEUTICAL ASSO- 
CIATION—E. P. Galt, Selma; George W. Bains, 
sirmingham; W. F. Dent, Montgomery; P. C. 
Candidus, Mobile. 

CONNECTICUT PHARMACEUTICAL AS- 
SOCIATION—Charles A. Rapelye, Hartford; 
John W. Lowe, New Haven. Credentials were 
submitted from the Hartford and New Haven 
Druggists’ Association. 

IOWA PHARMACEUTICAL  ASSOCIA- 
TION—W. J. Bentley, Oskaloosa; F. B. Wiley, 
Marshalltown; J. H. Mitchell, Ottumwa; Frank 
Madler. 

ILLINOIS PHARMACEUTICAL ASSOCIA- 
TION—J. H. Keeling, Rockford; H. Swannell, 
Champaign; L. C. Deck, Girard; Frank Fleury, 
Springfield; Por, Milnor, Litchfield; H. Strin- 
goetter, Belleville; W. C. Simpson, Vienna; D 
V. Mount, Joliet ;” R. C. Frerksen, Chicago; H. 
C. Baumann, Dundee; Theodore C. Loehr, Paul 
J. Shuh, Cairo. 


ILLINOIS— 


Chicago Retail Druggists’ Association—T. V. 
Wooten, L. K. Waldron, Leonard Tillotson, 
I. W. Blood, H. W. Snow. 

Chicago Apothecaries’ Society—W. Bodgmann, 
F. M. Schmidt. 

— Co. Association—W. F. Bond, Dan- 
ville, 

Tri-City Druggists’ Association—G. H. Sohr- 
beck, Moline. 

Freeport Retail Druggists’ Association—W. F. 
Gungkunz, Freeport. 

Rockford Retail Druggists’ Association—J. H. 
Keuling, Rockford. 

Decatur Druggists’ Association—E. A. West, 
Decatur. 

Quincy Retail Druggists’ Association—Ben 
Miller, Quincy. 

Will Co. Pharmaceutical Association—John B. 
Mount, Joliet. 


INDIANA— 
Indiana State Association—F. H. Burton, 
a eo de A. Timberlake, Indianapolis; EF. 
Woodson, La Porte. 
St. Joseph County Druggists’ Association—F. 
D. Warner, New Carlisle. 
La Porte County Association—F. W. Meissner, 
Alternate. 
Lafayette Pharmaceutical Association—H. E. 
Glick, Lafayette. 


KANSAS— 
Kansas Pharmaceutical Association—F. E. Hol- 
liday, Topeka; W. J. Evans, Iola. 
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Topeka Retail Drug Association—F. E. Holli- 

day, Topeka. 
KENTUCKY— 

Kentucky Pharmaceutical Association—Simon 
N. Jones, Louisville; R. M. McFarland, Hen- 
derson; Vernon Driskell, Ghent. 

Louisville Botanical Club—Theodore Rectan- 
ous, William Voettler, S. N. Jones, Louis- 


ville. 

MISSOURI— 

Missouri Pharmaceutical Association—A. _T. 
Fleischmann, Sedalia; - B. Powell, 3 


cello; H. F. A. Spilker, St. Louis; (eo 
Hilby, St. Louis; S. Boehm, St. Louis. 
Pettis County Retail Drug ’Association—Aug. 
T. Fleischmann. 
Kansas City Pharmaceutical Association—Jas. 
M. Love, Wm. M. Federmann. 


MARYLAND— 
Maryland Pharmaceutical Association—Dr. A. 
J. Corning, A. R. Dohme, Baltimore. 
Baltimore Retail Druggists’ Association— 
Henry P. Hynson, Louis Schulze, Baltimore. 


MINNESOTA— 

Minnesota State Pharmaceutical Association— 
Dr. J. W. Harrah, Minneapolis; Andrew J. 
Eckstein, New Ulm; H. W. Rietzke, St. 
Paul; Chas. E. Heller. 

Minneapolis Druggists’ Association—Dr. J. W. 
Harrah, Minneapolis. 


MONTANA— 
Montana State Pharmaceutical Association—A. 
Timberlake, proxy. 
MICHIGAN— 
Michigan State Pharmaceutical Association— 
John J. Sourwine, Escabana; C. N. Ander- 
son, Detroit. 
Detroit Pharmaceutical Society— Chas F. 
Mann, Detroit. 
Saginaw Pharmaceutical Society—D. E. Prall. 


NEW YORK— 

New York Pharmaceutical Association—Wil- 
liam Muir, Brooklyn; Thomas Stoddart, Buf- 
falo. 

New York Deutscher Apotheker Verein—Geo. 
Gregorius, Felix Hirseman, New York City. 
Kings County Pharmaceutical Association— 
William Muir, Wm. C. Anderson, Brooklyn. 
Erie County Pharmaceutical Association—Geo. 

Reimann, Buffalo. 

Syracuse Druggists’ Association—William 
Muench, Syracuse. 

Courtland County Druggists’ Association—Wm. 
Muir, Brooklyn (proxy). 


NORTH DAKOTA— 
H. L. Haussamen, Grafton. 


OHIO— 

Ohio Pharmaceutical Association—W. R. Oz- 
ier, J. E. Blackburn, Columbus; George L. 
Hechler, Louis C. Hopp, Cleveland; Alfred 
De Lang, F. H. Freericks, A. Wetterstrom, 
Cincinnati; John Mayer, M. A. Burckardt, 
Dayton; J. C. Firmin, Findlay; C. F. Inman, 
Akron. 

= Academy—John Wein, W. S. Wag- 


Toledo Pharmaceutical Association—J. T. Bow- 
er, F. D. Stephens, J. M. McCann, Toledo. 
Columbus Druggists’ Association—F. W. 
Herbst, John Byrne, George W. Matson, 

PENNSYLVANIA- 

Pennsylvania Pharmaceutical Association—C. 
L. Hay, DuBois; A. J. Kearcher, Allegheny. 
Western Pennsylvania Druggists’ ‘Association— 

. W. Cheswright, Pittsburg. 
Scranton Druggists’ Association -John J. Dav- 
ies, Scranton. 


SOUTH DAKOTA— 

South Dakota State Pharmaceutical Associa- 
tion—F. H. Burton, Evansville; A. Timber- 
lake, Indianapolis. 

TEXAS— 

Tarrant County Retail Drug Association—Ed. 
S. Richardson, Marshall. | : 

Texas Pharmaceutical Association—A. Timber- 
lake, proxy. 

TENNESSEE— 

Tennessee State Association—A. Timberlake, 

proxy. 
WISCONSIN— 

Wisconsin Pharmaceutical Association—E. B. 

Heimstreet, Janesville. 


Milwaukee Pharmaceutical Association—R. N. 
Dadd, Milwaukee. 


On motion of Mr. Muir, of New York, 
the report of the committee was ordered 
accepted. 


Committee on Constitution and By-Laws. 


Thomas Stoddart, of New York, 
moved that the chair appoint a commit- 
tee to draw up a constitution and by- 
laws for the permanent organization, 
which was seconded and carried. The 
roll of the States was accordingly called 
by Mr. Keenan, and as each State was 
named, the chairman of the delegation 
from the State announced the name of 
the accredited representative, the follow- 
ing being a complete list of the States re- 
sponding and the names of the dele- 
gates: 

Alabama, P. C. Candidus; Connecticut, Chas. 
A. Rapelye; Illinois, Wm. Bodemann; Iowa, W. 
J. Bentley; Indiana, A. Timberlake; Kentucky, 
Wm. Voettler; Missouri, J. M. Love; Minne- 
sota, Chas. T. Heller; Michigan, D. E. Prall; 
Maryland, Henry P. Hynson; New York, Wil- 
liam Muir; Nebraska, Norman A. Kuhn; Ohio, 
Lewis C. Hopp; Pennsylvania, James V. Ches- 
wright; Texas, E. S. Richardson; Wisconsin, E. 
B. Heimstreet. 


The delegates named were appointed a 
Committee on Constitution and By-Laws, 
and were instructed to draw up a suitable 
draft of a constitution and by-laws for the 
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Jno. W. Lowe, 
Treasurer N. A. R. D. 


permanent organization for presentation 
to the meeting. 

There was some discussion in regard 
to the admission of proxies and their 
right to vote, which was ended by Wm. 
& Anderson, of New York, who moved 
that the whole matter of representation 
by proxy be laid upon the table. 

The meeting was then adjourned until 
3 p. m. 


SECOND SESSION. 


MONDAY AFTERNOON, OCTOBER 17th. 


Chairman Wooten called the meeting 
to order at 5.30 o’clock, and the report 
of the Committee on Constitution and 
By-laws was presented by A. Timberlake, 
who recommended the adoption of the 
following constitution: 


CONSTITUTION OF THE N.A.R.D. 
PREAMBLE. 
Whereas, The commercial interests of the 


retail drug trade of the United States re- 
quire for their protection and promotion 


united action, we do form a National Organ- 
ization of Retail Druggists. To effect the 
purposes of organization, the following art- 
icles of association are adopted. 


ARTICLE I. 
The name of this organization shall be 


“The National Association of Retail Drug- 
gists.” 


ARTICLE II. 
OBJECT. 


The object of the Association shall be to 
unite the representatives of associations of 
retail druggists in the United States in a cen- 
tral body for the improvement of the business 
conditions of the retail drug trade. 


ARTICLE III. 
MEMBERSHIP. 


Section 1. The Association shall be a dele- 
gate body. Membership is vested exclusively 
in regularly organized associations of- retail 
druggists. 

Sec. 2. Each State and local association 
shall be entitled to one delegate for each 
100 active members, or a fraction of 100 mem- 
bers. Such delegates shall be actively en- 
gaged in the retail drug business. 

Sec. 3. The American Pharmaceutical As- 
sociation shall be entitled to five delegates to 
all meetings of the Association. 


ARTICLE IV. 
OFFICERS. 


Sec. 1. The officers of the Association shall 
consist of a president, three vice-presidents, a 
secretary, and a treasurer, who shall each 
serve for one year, or until their successors 
have been elected and have qualified. The 
officers of the Association may or may not 
be delegates in the discretion of the Associa- 
tion. 

Sec. 2. The Association shall elect an exe- 
cutive committee of five at each annual 
meeting. 


ARTICLE V. 
DUTIES OF OFFICERS. 


Sec. 1. It shall be the duty of the presi- 
dent to preside at all meetings of the As- 
sociation, to make the appointments pres- 
cribed in these articles of association, and 
those required from the proceedings of the 
Association; to call special meetings, as pro- 
vided by the by-laws; and to perform such 
other executive duties as the Association may 
direct. 

Sec. 2. It shall be the duty of the vice- 
presidents, in the absence of the president, 
to perform his duties in the usual order. 

Sec. 3. The secretary shall maintain an of- 
fice as headquarters for the Association, con- 
duct the general correspondence; act as the 
secretary for all standing and special com- 
mittees, unless otherwise provided; to attend 
all regular and special meetings and keep a 
record of the proceedings of the Association, 
and submit an annual report of the work 
of hig office; attend to all such special work 
as may be turned over to him by the Asso- 
ciation, or by any standing, or the execu- 
tive committee. He shall receive such com- 
pensation as the executive committee may 
determine. 

Sec. 4. The treasurer shall receive and re- 
ceipt for all funds of the Association, and 
disburse them on vouchers from the president 
and secretary, approved by the executive 
committee, or by a member of the audit- 
ing committee, or by a vote of the Associa- 
tion. He shall submit a detailed report at 
each annual meeting, and shall give such 
bond as the Association may require. 

Sec. 5. The executive committee shall 
have charge of all business during the inter- 
val of annual meetings of the Association. 


ARTICLE VI. 
COMMITTEES. 


Sec. 1. Standing and special committees 
may be created for any purpose, in regular or 
special sessions, or in vacation. And if the 
nature of the duties to be discharged shall 
justify, the members of any committee may 
be remunerated as the executive commit- 
tee shall determine. 

Sec. 2. The following standing commit- 
tees are established: 

(A) On national legislation, five members. 

(B) On commercial relations, five mem- 


bers. 

(C) On trade-marks and patents, five mem- 
ers. 

(D) On the relation of State pharmacy 
laws and pharmaceutical education to the 
drug trade, five members. 
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(E) On transportation and arrangements for 
the annual meetings, ten members. 

(F) Auditing committee, five members. 

Sec. 3. The following special committees 
are established: re 

(A): Committee on nominations, one mem- 
ber from each State represented. 

ARTICLE VII. 
FUNDS. 

Sec. 1. In providing funds, the executive 
committee shall assess the different associa- 
tions on the basis of their membership, and 
no association shall be entitled to representa- 


tion until their assessment shall have been 
paid. 


ARTICLE VIII. 
AMENDMENTS. 


Sec. 1. Any part of these articles of asso- 
ciation may be amended or repealed at any 
annual meeting upon notice being given in 
writing at one session to be acted upon at a 
succeeding session by a two-thirds vote of all 
the delegates present entitled to a vote in 
the proceedings of the Association. 


After some discussion regarding the 
manner of receiving the report, it was 
moved by N. A. Kuhn, of Nebraska, that 
the report be laid on the table until 8 
o'clock in the evening. 

Mr. Allen then moved that the con- 
vention adjourn until 8 p. m., which was 
duly seconded and carried. 





THIRD SESSION. 
MONDAY EVENING, OCTOBER 17th. 


The meeting convened at 8 p. m. with 
Secretary Wooten in the chair. The re- 
port of the Committee on Constitution 
was taken up and read section by section. 


Discussing and Amending the Report. 


Section 1 of Article 1 was read, and a 
motion by H. P. Hynson, of Maryland, 
to change the name of the Association to 
the “National Retail Druggists’ Con- 
gress” was lost. 

On motion of William Muir the arti- 
cle was adopted as it stood. 

Articles II. and III. were then read and 
a discussion ensued on the qualifications 
for membership. H. W. Snow, of Chi- 
cago, said the adoption of Sections 1 and 
2 of Article III. would result in an organ- 
ization which would resemble the United 
States Senate, where the members do not 
directly represent the people. 

Mr. Stoddart, of New York, moved to 
limit the membership in the Associa- 
tion to two delegates from each State as- 
sociation. This was put to a vote and 
lost. 

A. H. Pardee, of Wisconsin, noved 
“nat Section 3 of Article Ili., granting 
representation to the American Pharma- 
ceutical Association, be stricken out. 
This motion was seconded by Mr. Muir, 
of New York, who objected to giving 
representation to the American Pharma- 
ceutical Association on the ground that 
the discussion of matters relating to pro- 
prietary and so-called patent medicines 
was not permitted in that Association. 

The motion to strike out the section 
was put to a vote and rejected. 

Section 1 of Article [V. was amended 
on motion of H. P. Hynson to read: 
“They may be elected their own succes- 
sors, even though at the time of their 
election they are not delegates, provided 
they are members of a State or local as- 
sociation in good standing.” 

On motion of Mr. Heller, St. Paul, 
Minnesota, part “E” of Article VI., relat- 
ing to the appointment of a committee 
on transportation and arrangements, was 
amended so as to provide for the appoint- 
ment of two committees, one on transpor- 





tation, to consist of ten members, and a 
committee of arrangements, to be named 
by the local druggists of the place selec- 
ted for annual meeting. 

Section 1 of Article VIII. was amend- 
ed, on motion of H. P. Hynson, to read: 
“A proposition to alter or amend this 
Constitution may be submitted at one 
session of an annual meeting and be 
passed at a subsequent session of the 
same meeting by a unanimous vote; 
failing in this it must lie over until an- 
other annual meeting, when it may be 
adopted by a two-thirds vote of those 
present.” 

The remaining portion of the Consti- 
tution was read section by section, and 
no further objections being made, the re- 
port was adopted as amended. 

On motion the meeting was then ad- 
journed until 9.30 a. m. the following 
morning. 


FOURTH SESSION. 
TUESDAY MORNING, OCTOBER 18th. 


The meeting was called to order by 
Chairman T. V. Wooten at 10 a.m. He 
called Mr. Allen to the chair, and the 











NORMAN A, KUHN, 
Third Vice-President N. A, R. D. 


report of the Nominating Committee, 
composed of delegates appointed by the 
representatives of the several States rep- 
resented at the meeting, was the first bus- 
iness taken up. ™ 


Officers Nominated. 


F. H. Burton, of Indiana, read the list 
of nominations for officers proposed by 
the committee, as follows: 


OFFICERS: 


President—H. P. Hynson, of Maryland. 

First Vice-President—G. L. Hechler, of 
Ohio. 

Second  Vice-President—Simon N. 
Jones, of Kentucky. 

Third Vice-President—N. A. Kuhn, of 
Nebraska. 

Secretary—T. V. Wooten, of Chicago. 

Treasurer—John W. Lowe, of Connec- 
ticut. 
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EXECUTIVE COMMITTEE; 


A. Timberlake, Indiana. 

F. E. Holliday, Kansas. 

John Allen, Missouri. 

D, E. Prall, Michigan. 

W. R. Dyche, Illinois. 

On motion of Mr. Good the report of 

the committee was accepted. Mr. Good 
then moved that the secretary cast one 
affirmative ballot for the election of H. 
P. Hynson for president, which was car- 
ried by acclamation. 
_ Mr. Good moved that the secretary be 
instructed to cast one affirmative ballot 
for the election of the remaining officers, 
which was duly seconded and carried. 

All of the officers elected made brief 
acknowledgments. 

L. Tillotson, of Chicago, moved the ap- 
pointment ot a committee on resolu- 
tions to consist of five members; all res- 
olutions to be placed in the hands of the 
secretary for reference to that committee, 
who would prepare from the resolutions 
presented to them such resolutions as 
they might deem advisable for action by 
the Association. This was adopted. 

Secretary Wooten read an amendment 
to Section 1 of Article VII. of the Con- 
stitution, reading as follows: ‘Provided 
each State organization shall be assessed 
for members who are not members of the 
local organizations in such State,” which 
was adopted. 

Mr. H. Swannell, of Illinois, moved 
that the Committee on Credentials of the 
Temporary Organization be continued, 
and the credentials of members be re- 
ferred to this committee, which was sec- 
onded and carried. A 


Committee on Resolutions 


was then appointed by President Hynson 
as follows: 

W. J. Bentley, Iowa. 

William Muench, New York. 

R. A. McFarland, Kentucky. 

N. A. Burkhardt, Indiana. 

James Cheswright, Pennsylvania. 


On motion of L. Schulze, of Maryland, 
the meeting adjourned until 2 o’clock. 





FIFTH SESSION. 
TUESDAY AFTERNOON, OCTOBER 18th. 


President Hynson called the meeting to 
order at 2 o’clock, and asked for the re- 
port of the Committee on By-Laws, 


which was read by E. B. Heimstreet, the 
chairman of the committee, as follows: 


BY-LAWS OF THE N.A.R.D. 


Section 1. Each delegate shall be entitled 
to a vote upon all questions coming before 
the Association for consideration, when pres- 
ent in person, or by alternate, and dele- 
gates present are empowered to cast the full 
vote of their delegate representation. 

Sec. 2. The officers shall be elected by bal- 
lot at the regular annual meeting. 

Sec. ll committee appointments not 
provided for in the constitution, or whose 
members are designated by vote of the As- 
sociation, shall be made by the president, 
with the exception of the Committee on 
Nominations, which shall be selected by the 
respective State delegations. 

Sec. 4. The Association shall meet an- 
nually at such time and place as the exe- 
cutive committee shall determine. The 
president shall call special meetings at such 
time as a majority of the executive com- 
mittee shall direct. 

Sec. 5. A delegate vote of twenty-five mem- 
bers shall constitute a quorum, provided not 
_ than seven States are represented. 

Sec. 


ORDER OF BUSINESS. 
1. Call to order. 
; a Appointment of committee on creden- 
tials. 


3. President’s address. 








NG tre 
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Report of secretary. 

Report of treasurer. 

Report of committee on credentials. 
Reports of standing committees. 
Report of special committees. 

. Miscellaneous business. 

10. Report of committee on nominations. 

ll. Election of officers. 

12. Installation of officers. 

Sec. 7. Any part of these by-laws may be 
amended or repealed at any annual meeting 
by a majority vote of all the delegates en- 
titled to a voice in the proceedings of the 
Association. 

The report was, on motion, received, 
and Mr. Schulze, of Maryland, moved the 
consideration of the report by sections. 
This was carried and the report read. _ 

Mr. J. M. Good moved the adoption 
of the by-laws as a whole. This was sec- 
onded and carried. 

The motion of W. C. Anderson, of 
New York, providing for an additional 
section to Article VII. of the Constitu- 
tion, reading: “No person shall pay a tax 
in more than one association,” was taken 
up at this session and adopted. 

Funds to Carry on the Work. 

Mr. Hoiliday, of the Executive Commit- 
tee, spoke of the necessity of devising 
means of raising funds to carry on the 
work of the Association, and on motion 
of Mr. Weyer the Executive Committee 
was authorized to make a per capita as- 
sessment of twenty-five cents upon all as- 
sociations for the coming year, the in- 
come to be used as a general fund for the 
maintenance of the organization. 

Mr. Stoddart, of New York, moved 
that the Executive Committee be empow- 
ered to receive contributions from the 
delegates in attendance, the amount sub- 
scribed to be used as an emergency fund. 
This motion was afterward amended to 
authorize the treasurer to receive the 
money, and was adopted. 


Resolutions Presented and Referred. 


The Association then went into execu- 
tive session, when the report of the Com- 
mittee on Resolutions was presented. 

It was moved that the report be again 
read section by section, and disposed of 
in that manner. This was so ordered. 

Mr. Sourwine moved that the report as 
presented be not accepted, and after some 
discussion it was moved by Mr. Muir that 
the whole matter be referred back to the 
committee for further consideration, and 
be brought up again at the following 
morning session at 9.30 o’clock. This was 
seconded and carried. 


SIXTH SESSION. 
WEDNESDAY MORNING, OCTOBER 19TH. 
The convention was called to order by 

President Hynson at 10 a. m., and the re- 
committed report of the Committee on 
Resolutions not being ready, E. B. Heim- 
street, of Wisconsin, presented the fol- 
lowing plan on 
FORM OF ORGANIZATION. 
Resolved, That a special committee on 
form of organization be named to consist 
of five members who shall report at the next 
annual meeting such suggestions concerning 
the strengthening of this organization as they 
may deem advisable. Ke 
That all associations or persons desiring to 
suggest amendments to the constitution and 
by-laws be requested to forward same to a 
member of this committee; 
and moved that it be referred to the Ex- 
ecutive Committee with any other plans 
that might be presented. It was recom- 
mended that the Association adopt or 
formulate a plan of organization and 
send copies of same to the secretary of 
every State Pharmaceutical Association, 
with the request that such organization 
shall be perfected. 


OMS > 


President Hynson then stated that any 
pian that any delegate might have to sub- 
mit could be sent to the secretary, who 
would forward it to the Executive Com- 
mittee. 

The Resolution Committee here re- 
ported the amended set of resolutions as 
follows: 


Resolutions Adopted by the N. A.R.D. 


(). Resolved, That the Executive Com- 
mittee is hereby directed to secure the incor- 
poration of the National Association of Re- 
tail Druggists. 

(2). Resolved, That the secretary be, and 
is hereby directed to print the proceedings of 
the present meeting of the Association. 


(3). The committee recommend that the 
following resolution be referred to the Com- 
mittee on Commercial Relations: 

Resolved, That a committee on formu- 
lae, consisting of seven members, be ap- 
pointed, whose duty it shall be to present 
a number of formulae for the preparation 
of household remedies, such as blood puri- 
fiers, emulsion of cod liver oil, cough cure, 
etc., to each member of this Association, 
the same to be prepared and placed for 
sale at a specified price, and under the same 
label and cartoon, by the pharmacists rep- 
resented by this Association. 


The committee recommends the following 
resolution be referred to the Committee on 
Pharmaceutical Education and Pharmacy 


Laws: 


(4). Resolved, That the delegates to this 
convention be urged to promote uniformity 


\ 
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of standards among State Boards of Phar- 
macy, to the end that higher qualifications 
shall be required of those desiring to be- 
come registered as pharmacists. 


The Committee on Resolutions recommend 
the following be referred to the Committee 
on Trade-Marks and Patents: 

(5). Resolved, That it is the duty of each 
druggist to see his representative in Con- 
gress and urge upon him the repeal of the 
present copyright and trade-mark laws, 
whereby these laws protect the foreign 
manufacturers to the detriment of our home 
industries. 


The Committee on Resolutions recommend 
for adoption the following .resolutions on the 
subject of 

Maintaining Full Retail Prices on Proprietary 
Articles. 

(6). Resolved, By the National Association 
of Retail Druggists: That believing full re- 
tail prices on proprietary articles can be 


maintained by united action of the retailer, 
the jobber and the manufacturer, the Execu- 


tive Committee of this Association is in- 
structed to confer with the National Whole- 
sale Druggists’ Association and the Proprie- 
tary Association of America, and request the 
appointment of a committee from each of 
those associations to confer with the com- 
mittee from this Association upon the sub- 
ject of the maintenance of full retail prices. 


(7). Resoived, That we recommend the ac- 
companying plans, marked respectively: 


(A) which is: “The Sourwine plan, or the 
manufacturers’ national guaranty label;’’ 

(B) which is: “The rebate plan, as a 
remedy for price cutting;” 


after being read before the convention, be 
referred to the Executive Committee for its 
guidance, 


_(8). That we maintain that the several 
rights and privileges of the jobber and the 
retailer should be preserved. 

That we demand wholesale druggists to 
confine their sales to the legitimate re- 
tail drug trade. 

We understand the jobber to be one who 
distributes to the retail druggist, to manu- 
facturers for manufacturing purposes, or to 
non-consumers. 

We understand the legitimate retail drug- 
gist to be one who sells to the consumer 
direct, at the full retail prices established 
by the manufacturer. 


Resolved, That this resolution be brought 
to the official notice of the National Whole- 
sale Druggists’ Association. 


Amendments to the Stamp Tax. 


The Committee on Resolutions recommend 
for adoption the following resolution on the 
subject of the stamp tax. 


_ (9). _ Resolved, By the National Associa- 
tion of Retail Druggists that we request the 
Committee on National Legislation to use 
their best efforts to induce Congress to so 
alter and amend Section 20: “An act to 
provide ways and means to meet war ex- 
penditures, and for other purposes,” which 
went into effect July 1, 1898, and Schedule 
“B” of Section 25 of said act, so that, the 
law shall be free from all ambiguity, and 
its intent made clear. 

That in such amendments the committee 
endeavor to have as an exemption from the 
operation of the act referring to medicinal 
drugs, the re-enactment of the following 
clause of a similar act in force from 1862 
to 1888, excepting these drugs, which may 
be protected by letters patent or by trade- 
mark: “All uncompounded medicinal drugs 
and chemicals; alt medicines compounded 
according to any of the National Pharma- 
copoeias; all medicines compounded accord- 
ing to formulas published in any of the 
dispensatories or text books or formularies 
in common use among physicians and 
apothecaries.” 


The plans embodied in the resolutions 
were, on motion of Mr. Good, read by 
title and referred back to the Executive 
Committee with power to act. 


A Committee from the N. W. D. A. 


The further consideration of the reso- 
lutions was suspended at this point to al- 
low the Association to receive a visiting 
committee from the National Wholesale 
Druggists’ Association, who had been ap- 
pointed by the latter Association to con- 
sult with the National Association of Re- 
tail Druggists. 

The committee of the National Whole- 
sale Druggists’ Association was invited 
to enter the hall, and on motion were ac- 
corded the privileges of the floor. This 
committee consisted of F. A. Faxton, of 
Missouri, chairman: F. F. Van Natta, 
Missouri; W. H. Torbert, Iowa; E. C 
Frisbie, Connecticut. 

The committee were received by the 
convention, standing, amid considerable 
cheering. President Hynson introduced 
the committee to the meeting, and stated 
that it was hardly necessary for him to 
say that as reperesentatives of the Na- 
tional Wholesale Druggists’ Association 
they were very welcome guests. 


























F, A. Faxon, chairman of the commit- 
tee, thanked the Association for the very 
hearty reception, and expressed his appre- 
ciation of the privileges extended to him. 

The interests of the wholesale drug- 
gists, he said, were closely allied with 
that of the retail trade, and he was con- 
vinced, from conversation with a number 
oi the delegates, that the National Asso- 
ciation of Retail Druggists was on the 
right track. He then extended a formal 
invitation on behalf of the National 
Wholesale Druggists’ Association to 
the National Association of Retail 
Druggists to attend the morning 
session of his Association, and 
hear the report of the Committee on Pro- 
prietary Goods read. He knew the report 
was of the greatest interest to both whole 
sale and retail druggists, and he hoped 
the invitation which his committee was 
authorized to extend would be accepted. 

Mr. Torbert, of the visiting committee, 
next addressed the meeting, stating that 
he recognized that the interests of the 
Association which he represented and that 
of the Retail Druggists were identical. 

M. C. Peters, of the committee, also 
expressed the hope that the convention 
would accept the invitation to visit the 
meeting of the National Wholesale Drug- 
gists’ Association, then in session. 

Mr. Van Natta followed, thanking the 
National Association of Retail Druggists 
for the privilege of the floor, and joining 
his colleagues in expressing the hope that 
the proffered invitation would be accept- 
ed. 

President Hynson placed the invitation 
before the meeting and asked the wish of 
the Association in regard to it. 

Mr. Good moved that the convention 
adjourn and visit the meeting of the 
Wholesale Druggists’ Association in a 
body to listen to the report of the Com- 
mittee on Proprietary Goods, in accord- 
ance with the invitation so cordially ex- 
tended. 

Adjournment was accordingly had un- 
til 12 o’clock. 


A Session of the Wholesalers. 


The members of the Retail Druggists’ 
Association were met at the Southern 
Hotel by a committee and escorted into 
the room where that body was meeting. 

The report of the committee of the 
National Wholesale Druggists’ Associa- 
tion on Proprietary Goods was 
called for by President Weller of 
that Association, and was read _ by 
Mr. Faxon the chairman of the 
committee, after which it took the usual 
course. 

M. N. Kline then discussed the report. 
He said he was rejoiced to learn that an 
organization of retail druggists had been 
formed on a national scope, to be con- 
ducted on a basis differing altogether 
from anything of the sort ever attempted 
in this country. 

The report of the Committee on Pro- 
prietary Goods recommended that the 
distribution of these goods be confined to 
the natural channels, viz.: the wholesale 
druggists, making the latter responsible 
with regard to their distribution later on 
to the retailers. 

Another good point in the report was 
the request to proprietors to refuse to 
sell to any one who is a retail distributor, 
no matter how large, at the lowest quanti- 
ty price. This principle. Mr. Kline be- 
lieved. underlay and governed all that 
could be honed for at the present time in 


the shape of relief to the retail druggists ’ 


of the United States. 
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Hopeful Words for Retailers. 


Addressing the retail druggists present 
he said: 

“Gentlemen, in your deliberations, con- 
fine yourselves first to the establishment 
of that principle; if you do so, and can 
get behind you a sufficient number of re- 
tailers in this country, both classes (pro- 
prietors and wholesalers) will undoubted- 
ly do as you ask. The delegates to this 
National Association of Retail Drug- 
gists can take up these questions when 
they return home, and I foresee and pre- 
dict at this moment a relief in the direc- 
tion which we have all been seeking all 
these years and up to the present time.” 


Response by President Hynson of the 
N. A. R. D. 


_President Hynson, of the Retail Drug- 
gists’ Association, then addressed the two 
conventions: 


JOINT COMMITTEES PROPOSED. 


“The fact that our Association ad- 
journed to allow our members to come 
here and hear this report is an earnest of 
the good feeling we have towards you, 
and I am glad to say that the plan sug- 
gested here is very much in accord with 
the ideas entertained by our Association. 
Now, sirs, as we were engaged actively 
in a most important session of our con- 
vention, I will ask it as a privilege that 
you allow us to retire and resume our ses- 
sion, and I would suggest that a com- 
mittee be appointed by your Association 
to confer with a like committee of ours. 
I believe that in taking the responsibility 
of this suggestion I voice the sentiments 
of our Association.” 

Mr. Torbert, of Dubuque, Iowa, of the 
committee of the National Wholesale 
Druggists’ Association, offered the fol- 
lowing resolution: 


“Resolved, That it is the sense of the 
retail and the wholesale druggists of Amer- 
ica, in joint convention assembled, that 
those sections of sub-Schedule ‘B’ in the 
bill to increase the revenue of this country 
to carry on the war, so far as they im- 
pose a tax on proprietary articles, should 
be repealed at the next session of Con- 
gress.” 


Stamp Tax Unconstitutional. 


Mr. Torbert elaborated his position by 
saying that he had recently conferred 
with a man who was largely concerned 
in the legislation of Congress, and par- 
ticularly with the drafting of the Stamp 
Tax Bill, and this legislator expressed it 
as his belief that all the taxes which had 
been proposed on proprietary articles are 
unconstitutional; that if the matter was 
carried up to the court of the last resort 
they could not be maintained. The prin- 
ciple involved in the income tax, by 
which that law was declared unconstitu- 
tional, was that it was “taxation without 
representation,” and the very same prin- 
ciple, said Mr. Torbert, is involved in 
this question of the taxation of proprie- 
tary articles. 

Mr. Walbridge, of St. Louis, considered 
the resolution too weighty to be dis- 
cussed in a joint meeting of both organ- 
izations, and moved its reference to a 
joint committee of the two associations. 

Thos. Stoddart. of the National Asso- 
ciation of Retail. Druggists, seconded this 
motion, and it was carried. 

The retailers then left the hall and re- 
turned to the St. Nicholas Hotel, where 
they took up the work which was inter- 
rupted at the morning session. 


SIXTH SESSION. 


Mr. Swannell, of Champaign, III, 
moved that the first part of the report 
of the Committee on Resolutions be read 
and adopted by sections; but further dis- 
cussion of the resolutions was interrupt- 
ed by the entrance of a committee from 
the Proprietary Association, who were 
introduced by the president. The com- 
mittee consisted of J. H. Hance, chair- 
man, Philadelphia; R. V. Pierce, Buffalo; 
F. C. De Witt, Chicago; D. S. Cham- 
berlain, Des Moines, Iowa. 


Proprietors Appeal to the Retailers. 


The committee was extended a hearty 
welcome by President Hynson, which was 
responded to by Mr. Hance and Mr. 
Pierce; the latter announced that there 
would be a meeting of the Proprietary 
Association at 4.30 o’clock in the after- 
noon, and that at that meeting a com- 
mittee would be appointed to confer with 
a committee of the National Association 
of Retail Druggists, should one be sent; 
this committee, he said, would be pre- 
pared to take up and consider any prop- 
osition which the retail Association might 
have to make. After further remarks 
from Messrs. De Witt and Chamberlain, 
and response for the National Association 
of Retail Druggists by Mr. Stoddart, who 
touched on the purposes and aims of the 
Retail Druggists’ Association, and ex- 
pressed the pleasure it gave him to find 
the manufacturers presenting themselves 
before the retailers with the desire to 
bring about an amicable agreement, a 
committee of five was appointed to meet 
a similar committee from the Proprietary 
Association. 

The consideration of the report of the 
Committee on Resolutions was then tak- 
en up, and the report amended in var- 
ious particulars, after which the conven- 
tion adjourned to meet again at 4 p. m. 





SEVENTH SESSION. 
WEDNESDAY AFTERNOON, OCTOBER 19TH. 


It was 5 o’clock before the Association 
convened under President Hynson. who 
called attention to the need of considering 
some plan by which money could be 
raised to defray current expenses. 


Estimated Expenses, 


Secretary Wooten presented the fol- 
lowing estimate of expenses for secre- 
tary’s office for the year: 


SHALIOHELY SHG BOGIES ois sic sisic scsisabiesinga $200 
Publication of the proceedings, 1,200 
COPIES, EStIMAEE 6 occcscceccccesne w+ 300 
Clerical help, $50 per month........... 600 
TM ONUMEO codecs swhcecscesedcasevnnekes 400 


He stated that at the present time but 
half of the amount necessary for clerical 
help would be required, making the im- 
mediate cash outlay $1,200; this, together 
with the secretary’s salary of $1,000 and 
$300 for clerical help, would make the ex- 
penses of the year $2,500. 

Mr. Simon N. Jones, on behalf of the 
Louisville Botanical Club, subscribed $50, 
to be used as above. Other subscriptions 
were as follows: 


Dayton, Ohio, Druggist Association. ..$25 
Rockford, Ill., Association ........+.66. 10 


Baltimore, Ohio, Association...........+ yi) 
Chicago Apothecaries’ Society.......... 25 
North Dakota Association............+ 25 
Scranton, Pa., Association...........++ 10 
St. Toseph, Mo., Association..........+ 10 
La Porte Co., Indiana, Association.... 10 
Quincy druggists and the druggists 
of Adams Co. iasdciedcosiercevodeccee 








a ini nn 
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Lafayette County Association.......... 10 
Hartford, Conn., Association .......... 25 
Pittsburg, Pa., Association ............. 50 
Retail Druggists, Henderson, Ky...... 10 
Evansville Pharmaceutical Association 
Indiana 25 






Cincinnati Academy of Pharmacy..... 
Akron, O., Pharmaceutical Association 10 
St. Louis Apothecaries’ Society........ 25 
Mahaska County, Iowa, Association... 10 
German Apothecaries’ Society, New 








OU dcpashecnceexveibociiaoberses seeyer 50 
Kings County Pharmaceutical Associa- 
SEL: psuebvbonevaeierecéetedsousekengssi aD 
Missouri Pharmaceutical Association.. 25 
ee ee” rae 10 
Thos. Stoddart, Buffalo ..........c0cc00 BD 
Bs Wao: aOG, TRIAS cc ncseccsensecices 5 


It was understood that the contribu- 
tions were voluntary and had no reference 
whatever to the dues. 

On motion of the president, Treasurer 
John W. Lowe announced that these sub- 
scriptions would be received at his ad- 
dress, 532 Howard avenue, Hartford, 
Conn. 

The remaining portions of the report 
of the Committee on Resolutions were 
then taken up and adopted. 

After discussion of sundry routine bus- 
iness, the meeting adjourned until 8 p. m. 


EIGHTH SESSION. 
WEDNESDAY EVENING, OCTOBER 19TH. 
The meeting was called to order by 

President Hynson at 8.15 p. m., who 
afterwards welcomed the two representa- 
tives of the Committee on Proprietary 
Goods of the National Wholesale Drug- 
gists’ Association, Messrs. Kline and 
Eliel, who were present to confer with 
the Executive Committee of the National 
Association of Retail Druggists in re- 
lation to resolutions adopted by the com- 
mittees of the two associations. 

Mr. Prall, secretary of the Executive 
Committee, read the resolutions adopted 
by his committee, which, with the modi- 
fications adopted later, are as follows: 


SALES TO WHOLESALE DEALERS ONLY. 

Resolved, By the National Association of 
Retail Druggists, that we request manufac- 
ers of proprietary articles to restrict the 
distribution of their goods to the legiti- 
mate wholesale dealers as recognized by 
the Proprietary Committee of the National 
Wholesale Druggists’ Association, and the 
Executive Committee of the National Asso- 
ciation of Retail Druggists. 

UNIFORM PRICES; NO STAMP TAX. 

Resolved, That the prices on proprietary 
goods to the retailer should in no case ex- 
ceed $2 for twenty-five cent articles, $4 for 
fifty-cent articles, and $8 per dozen for $1 
articles; and all other articles in proportion, 
purchased in lots of one dozen or more, 
and we also request the jobber not to sell 
to department stores or to persistently ag- 
gressive drug cutters. 

Mr. Muir, of New York, here moved 
that the representatives of the National 
Wholesale Druggists’ Association be 
granted the privileges of the floor, which 
was seconded and carried. 


Wholesalers Have the Interests of the Retailers 
at Heart. 


J. C. Eliel, of the National Wholesale 
Druggists’ Association, addressed the 
meeting, and thanked the members for 
the privilege. He said that it afforded 
him great pleasure to meet the retail 
druggists in convention. “Wholesalers 
and retailers, were,” he said, “working 
along on the same line and towards the 
same end. There is no great difference 
between the wholesaler and retailer; but 
the expense of the wholesale druggist is 
much greater than that of other whole- 
salers. It is necessary for them,” he said. 
““and therefore it follows that they should 
have large margins. The same thing that 


you have to contend with also confronts 
us. Do not expect too much, and what- 
ever you do, stand together, and stand 
for those who have done your work, and 
have given up their time and intelligence 
to your interest.” 

“It is not necessary,” he added, “to say 
that the National Wholesale Druggists’ 
Association since its conception, had had 
in mind, in all its work and all its ses- 
sions, the welfare of the retailer. As you 
know, we cannot live on the proprietor; 
we cannot live on the patentor; but we 
can and do live on the retailer. We must 
have his good-will, his respect, or we 
cannot exist; therefore, our friendship for 
you is not so much in your interest as 
in our own. Do not think for one mo- 
ment that the work you have in hand can 
be accomplished immediately; the road 
ahead of you is a hard one, up-hill and 
high-grade, and there are many obstacles 
which you will have to overcome; but if 
the class of men represented here—care- 
ful, conservative business men—will be in 
the lead and will be kept in the lead, and 
what you ask for is right and just, you 
will win as sure as there is a God in 
Heaven.” 

The debate on the adoption of the reso- 
lutions was continued, Mr. Prall, secre- 
tary of the Executive Committee, reading 
the various resolutions one by one for the 
action of the meeting. 


Not to Be Satisfied with Promises. 


There was considerable discussion on 
the nart of several members of the Asso- 
ciation—Mr. Prall, Mr. Tillotson, Mr. 
Hynson, Mr. Hechler and others partici- 
pating. Mr. Hechler said: “For at least 
fifteen years we have listened to prom- 
ises, been content with promises, but I 
want to say to you that this meeting has 
assembled in guite a different spirit. We 
recognize the wholesalers as our friends, 
but we are not to be satisfied with prom- 
ises. 

“Gentlemen, the patent medicine men 
must come here and do _ something 
definite; that is what we are here 
for; that is what the 14,000 or 15,- 
000 druggists of the associations we 
represent have sent us here for. We are 
backed up by them and will be backed 
up by 30,000 in a very short time. We are 
not here solely on account of some cutter 
who has been making a discount of 4 or 
5 per cent. There is no use in talking of 
mere promises; we must get more, so 
that when we go home we can tell our 
people who have sent us here that we 
have accomplished something. We came 
here friendly; we are willing to treat with 
the proprietary medicine men with friend- 
liness and courtesy, but they must make 
some definite arrangement at this time 
whereby they will protect us.” 


Merck & Co. Condemned. 


The adoption of the following was rec- 
ommended by the Executive Committee: 


Whereas, Many county and State pharma- 

ceutical associations throughout the country 
have adopted resolutions condemning the 
methods pursued by the management of the 
firm of Merck & Co., New York. in com- 
peting unfairly with the retail druggists, es- 
pecially for the prescription trade of physic- 
lans; 
Resolved, That the National Association 
of Retail Druggists views with approval the 
action of these local associations, and recom- 
mends similar action to its members. 


On motion of Mr. Gregorius, the above 
preamble and resolution were adopted by 
unanimous vote of the Association. 

Mr. Prall, secretary of the Committee 


on Resolutions, read the following for 
adoption: 

Resolved, That the National Association of 
Retail Druggists appeals to all organizations 
of retail druggists in the United States to ex- 
press their approval of the purposes of this 
convention and communicate to the secretary 
a request to have their names placed on 
the official record of this Association as mem- 
bers through delegate representation. 


Owing to the fact that the Committee 
on Resolutions had been unable to co 1- 
plete that portion of its work relating to 
joint action with the manufacturers—it 
being stated by the committee that a 
meeting had been arranged for 10 o’clock 
the following morning—the session was 
adjourned to meet at 11 a. m. the follow- 
ing morning to consider the report. 


NINTH SESSION. 
THURSDAY MORNING, OCTOBER 20TH. 


At 12.30, after having waited an hour 
and a half for the report of the Executive 
Committee, giving the result of their con- 
ference with the Proprietary Association, 
President Hynson called the meeting to 
order and the consideration of other mat- 
ters demanding the attention of the As- 
sociation was entered into. 

There was some discussion in regard 
to the place at which the next annual 
meeting would be held, and motion was 
made that the Executive Committee be 
instructed to select some central point for 
this meeting. This was amended to read 
that the Executive Committee be instruct- 
ed to confer with the committees of the 
National Wholesale Druggists’ Associa- 
tion and the Proprietary Association, and 
to use their best efforts in an endeavor 
to have these associations select a central 
location for their next annual meeting 
with a view to holding the next annual 
meeting of the Retail Druggists’ Associa- 
tion at a place selected by them. It was 
later brought out that the Wholesalers’ 
Association and the Proprietary Associa- 
tion were to hold their next annual meet- 
in at Old Point Comfort, and the Execu- 
tive Committee was instructed to select 
the same location for the meeting of the 
National Retail Druggists’ Association. 

The committee who had been confer- 
ring with the special committee of the 
Proprietary Association entered the hall 
at this point, and announced through Sec- 
retary Prall that as the joint committee 
had adjourned about a half hour since, no 
complete report of the action taken by 
this joint committee had been prepared, 
but the chairman of the Executive Com- 
mittee, Mr. Holliday, was in possession of . 
a report drawn up by the committee of the 
P. A., which he would read. 

The resolution of the retailers asking 
manufacturers to limit the sales of pro- 
prietary articles to wholesalers only, came 
under discussion. Dr. Pierce brought up 
the point that the new list of distributors 
made up by the National Wholesale 
Druggists’ Association was made with- 
out consulting the Proprietary Asso- 
ciation, and it was suggested by the 
chairman that a committee from the Pro- 
prietary Association should also be con- 
sulted in making up the list. 

Mr. De Witt pointed out the fact that 
others in the Proprietary Association 
might be in his position, where the major 
part of his business is with the retail trade, 
and would mean a complete revolution o- 
reorganization of his business. : 

Mr. Chamberlain said that the adoption 
of this resolution as read would have a 
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similar effect on his business, and reiter- 
ated and endorsed Mr. De Witt’s views. 
Mr. Coffin then moved that a commit- 
tee from the manufacturers be appointed 
to confer with the committee from the 
National Wholesale Druggists’ Associa- 
tion and the Executive Committee of the 
Retail Druggists’ Association. 
The resolution then took this form: 
Resolved, By the National Association of 
Retail Druggists that we request the manu- 
facturers of proprietary articles that they 
limit the distribution of their goods when 
sold at lowest prices to the legitimate 
wholesale dealers, as recognized by the 
Proprietary Committee of the National 
Wholesale Druggists’ Association, and the 
Executive Committee of the National As- 
sociation of Retail Druggists, and a com- 
mittee of the Proprietary Association; and 
that we also request the jobbers not to sell 
to department stores or to persistently ag-. 
gressive drug cutters. 


It was unanimously resolved that this 
resolution be accepted and adopted as 
amended. 

The second resolution was as follows: 

Resolved, That the prices on proprietary 


goods should in no case exceed $2 for 
twenty-five-cent articles, $4 for fifty-cent art- 





Considerable discussion followed the 
reading of — resolution, and the views 
of the retail druggists were presented, <4 
well as statements made by several gen- 
tlemen on the committee, who had spent 
a great deal of time in Washington when 
the present revenue law was under con- 
sideration inthe Senate Finance Commit- 
tee, and in the Conference Committee, as 
well as after the enactment of the law as 
applied to the drug trade, whereby many 
of the views expressed by Commissioner 
Scott were repeated and explained to the 
convention. 

It was finally concluded that it was 
more desirable not to adopt the specific 
form of resolution in regard to the stamp 
law presented by the retail Associa- 
tion, and it was moved and seconded that 
the subject of the stamp act be referred to 
the Legislative Committees of the three 
organizations; that they should confer to- 
gether with a view of securing the early 
repeal of the war revenue law as ap- 
plied to the drug trade, or such modifica- 
tions of the same as the committee deem 
best in the interests of their respective as- 
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Standing Committees Appointed. 


Standing committees were then ap- 


pointed by the president as follows: 


COMMITTEE ON NATIONAL LEGISLA- 
TION. 


E. B. Heimstreet, Wisconsin, chairman, 
M. A. Burkhardt, Ohio. 
Jas. Cheswright, Pennsylvania. 
J. J. Sourwine, Wisconsin. 
3ernhard H. Miller, Illinois. 


COMMITTEE ON acai RE- 


Chas. T. Heller, cae chairman. 
George Gregorius, New York. 

F. W. Meissner, Jr., Indiana. 

N. J. Bentley, Iowa. 

A. Brandenburger, Missouri. 


COMMITTEE ON TRADE-MARKS AND 
PATENTS. 


L. Hay, Pennsylvania. 
W m. Muir, New Yor 
Wm. Voettler, Kentucky. 
F. H. Burton, Indiana. 
L. J. Schulze, Maryland. 


CO ie E ON RELATIONS a elas 
CEUTICAL EDUCATION TOT 
DRUG TRADE. 
Wm. C. Anderson, New York, chairman. 
Chas. F. Mann, Michigan. 
J. M. Good, Missouri. 





Photo by F. D. Hampson, 'St.*Louis. 


OFFICERS AND MEMBERS OF THE NEWLY ORGANIZED NATIONAL ASSOCIATION OF RETAIL DRUGGISTS, 


Taken the day before adjournment in the Convention Hall of the St. Nicholas Hotel, St. Louis. 


icles, $8 for $1 articles, and all other articles 
in proportion, if purchased in lots of one 
dozen or more. 


The objects of this resolution were ex- 
plained by a number of gentlemen repre- 
senting the three associations, and it was 
the sense of the meeting that this resolu- 
tion be adopted as read 

The third resolution was as follows: 


Resolved, By the National Association of Re- 
tail Druggists, that we request the Committee on 
National Legislation to use their best efforts 
to induce Congress to so alter and amend Sec- 
tion 20 of the act to provide ways and means to 
meet war expenditures and other purposes, which 
went into effect July 1, 1898, and Schedule B of 
Section 25, of said act, so that the law shall be 
free from all ambiguity, and its intent made clear. 
That in such amendments the committee en- 
deavor to have an exemption made from the op- 
eration of the act referring to medicinal drugs, 
the re-enactment of the following clause of a 
similar act in force from 1862 to 1868, excepting 
those drugs which may be protected by letters 
patent or by trade-marks, as follows: 

All uncompounded medicinal drugs and chem- 
icals, all medicines compounded according to the 
National Pharmacopoeias, all medicines com- 
pounded according to the formulae published in 
any of the dispensatories or text books or for- 
mularies in common use among physicians and 
apothecaries. 


sociations. This resolution as modified 
was unanimously adopted. 

This concluded Mr. Holiiday’s report of 
the conference meeting with the proprie- 
tors. 


Committee’s Report Approved. 


The resolutions adopted by the Joint 
Conference Committee were then consid- 
ered and on motion each resolution was 
considered separately, and finally, on mo- 
tion of Mr. Tillotson, the report of the 
committee was approved. 

Mr. Holliday here stated that this 
would complete the report of the Execu- 
tive Committee at this meeting. He 
stated that they were to meet committees 
from the other associations at 5 o’clock in 
the evening, at which time the matter 
would be finally settled. 

A member offered the following reso- 
lution, which was unanimously adopted: 


Resolved, That the National Association of Re- 
tail Druggists extend to the management of the 
St. Nicholas Hotel its sincere appreciation of 
the courteous and liberal treatment accorded the 
delegates to this convention. 


F. W. Herbst, Ohio. 
P. C. Candidus, Alabama. 


TRANSPORTATION COMMITTEE. 
F. H. Freericks, Ohio, chairman. 


Richard C. Frerksen, Illinois. 
Thos. Layton, Missouri. 


i: Haussamen, North Dakota. 
J. J. Davis, Pennsylvania. 
Ed. S. Richardson, Texas. 


Fred Roemheld, Wisconsin. 

A. H. Miles, Iowa. 

Chas. A. Rappelye, Connecticut. 
Geo. Reimann, New York. 


As a result of the conference with the 


committee of the Proprietary Association, 
the latter Association adopted the follow- 


ing resolution: 


At the request of the National Association of 
Retail Druggists it is voted that the Associa- 


tion (Proprietary) recommend to proprietors that 
whenever practicable prices to the retailer should 
not exceed 
fifty-cent articles; $8 for $1 articles, and all prices 
in proportion in lots or one dozen or more. 


$4 for 


$2 for twenty-five-cent articles; 


After some further routine business the 
Association adjourned to meet at Old 
Point Comfort, Va., with the N. W. D. 


A. next year. 
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The National Wholesale Druggists’ Association. 


TWENTY-FOURTH ANNUAL CONVENTION. 


St. Louis, October 17th—22d. 


‘YHE most harmonious, best attended and generally suc- 
71 cessful gathering in the annals of the National Whole- 
sale Druggists’ Association was held at the Southern 
Hotel, in St. Louis, during the week commencing October 
17th. The roster of the members and delegates in attendance 
showed that every quarter in the United States was amply 
and ably represented. As is the custom with this Associa- 
tion, the greater portion of its work took the form of com- 
mittee reports, which were first revised by the Board of Con- 
trol, and then acted upon by the general body. The over- 
whelming wave of protest which has surged upward from 
the retail drug trade against the hard conditions imposed by 
some of the proprietors in connection with the war tax has 
swept irresistibly through the wholesale trade, with the result 
that the jobbers appear almost, if not quite, as much inter- 
ested in the repeal of the stamp tax as are the retailers 
themselves. We present the silient features of the meeting 


below: 


FIRST SESSION. 
MONDAY EVENING, OCTOBER I7th. 


At the opening meeting in the Southern 
Hotel Mayor Ziegenhein welcomed the 
Association to the city, and was replied 
to by Col. John B. Purcell, of Rich- 
mond, Va. Addresses were also made by 
various delegates, including representa- 
tives from the A. Ph. A. and a number 
of State associations. 


SECOND SESSION. 
TUESDAY MORNING, OCTOBER 18th. 


On convening on Tuesday morning 
President Weller delivered his 


PRESIDENTIAL ADDRESS. 


The address reviews the work of the 
year and refers in detail to several fea- 
tures of importance, the first of these be- 
ing the proprietary tax. He unsparingly 
condemned the action of the proprietors 
in advancing the price of their goods be- 
yond the figure warranted by the stamp 
tax. He advocated a movement toward 
bringing together the three branches of 
the trade to co-operate on a “Live and 
let live” basis. Notwithstanding the dif- 
ficulties met with in carrying out the re- 
bate plan, he announced his conviction 
that it was on the whole a success and a 
necessity. The fact that chemical manu- 
facturers are adopting the system was 
cited as a proof of its success in its orig- 
inal field. 

He stated that the manufacturers were 
largely responsible for the cut-rate evil. 
In touching upon this point, the president 
said: 

They would never cut prices if they were not 
compelled to do so. Why are they compelled 
to sell at cut rates? Simply because certain 
manufacturers, in violation of their own con- 
tracts, have seen fit to sell department stores 
throughout the country, giving them the bene- 
fit of their best discounts, and in some in- 
stances we have heard even boasting of the 
fact that department stores are their best cus- 
tomers. I have no hesitancy in saying, there- 
fore, that manufacturers are, to a certain ex 
tent, at least, responsible for the cut-rate evil. 

am among those who believe that the inter- 
ests of the jobber, manufacturer and retailer 


are identical. There is no reason under heaven 
why we should not work together in harmony. 
There is no reason why the manufacturer should 
not receive an adequate return for his adver- 
tising and legitimate expenses in placing his 
goods upon the market; there is no reason why 
the jobber should not receive a fair compen- 
sation as distributor; there is no reason why 
the retailer should not receive full market price 
for the goods he sells at retail. All this can 
be brought about by concerted action on the 
part of all concerned. Under present conditions 
we have no strength. Manufacturers cannot 
protect their own interests; jobbers cannot pro- 
tect manufacturers, and retailers cannot pro- 
tect themselves. Substitution is the rule, and 
will be from now on unless we get together 
and work in harmony. One large manufactur- 
ing concern stated a few weeks ago over their 
own signature that this war revenue tax had 
cost them in the neighborhood of $50,000, and 
that only one-fifth of their entire business was 
with the jobbing drug trade of this country; 
thereby intimating at least that four-fifths of 
their business was with the retail trade 
and department stores. Manufacturers. of 
this kind (we refer now to the manu- 
facturers of non-secret remedies) are build- 
ing up a large and remunerative business at 
the expense of the legitimate manufacturer of 
proprietary goods, and the wholesale drug trade 
of the country. 

Manufacturers and jobbers must get together, 
they must understand each other. They must 
work in harmony. Advertising will not Salways 
win. Manufacturers may think that because 
they spend millions of dollars every year in ad- 
vertising, that this is all that is necessary. I 
tell you, gentlemen, it is not all. You ween the 
friendship not only of the jobber, but of the 
retail dealer as well in the Rtrtiction of your 
goods. Let the retailer use his influence against 
your medicines, and it will count for more than 
an advertisement in a local newspaper. I do 
not believe that retailers generally are in favor 
of substitution, or in favor of handling non- 
secret remedies, and I know jobbers are not. 
We prefer to sell goods that are called for. 
Retailers prefer to do the same, and will do 
so if they are guaranteed a legitimate profit. 
I hear a continual howl going up from manu- 
facturers all over the country that retailers are 
substituting. Why should they not do so 
under existing circumstances? If manufactur- 
ers will permit their goods to go into the 
hands of department stores, knowing at the 
time that they will sell them at cost or less 
than cost, what is the retailer going to do to 
protect himself? What does the large depart- 
ment store care what he pays for a staple 
article in the patent medicine line? He uses it 
as an advertisement. He has no love for the 
manufacturer. His success or failure means 
nothing to him. He simply knows that the 
article advertised is staple, he gets it and 
sells it at cost or less than cost. He uses it as 
a bait to bring customers into his store. Retail 
druggists, of course, cannot compete. They are 
doing a legitimate business, which the depart- 
ment store is not doing. The retail druggist 


cannot buy an article at $8 and sell it at 60 
cents for advertising purposes; it does him no 
geod. The solution of this whole difficulty is, 
keep your goods out of the hands of depart- 
ment stores. It can be done; no question about 
it. Make the wholesale druggist your legiti- 
mate distributor. Don’t sell retailers, cutters 
or department stores under any circumstances, 
and you will arrive at a solution of the whole 
matter. Be 

Wholesale druggists are the controlling force 
in guarding not only their own profits, but the 
profits of the retailer as well. Legitimate phar- 
macy must be sustained; legitimate manufac- 
turers of proprietary goods must be protected; 
legitimate wholesale druggists and proprietors 
miust co-operate in the distribution of propriec- 
tary medicines. It has been said that the way 
to resume is to resume. The way to do this thing 
is to do it. I have no patience with any man or 
any set of men who take the position that it 
is impossible for manufacturers of proprietary 
medicines and wholesale druggists to control 
the situation. I would not for a moment con- 
vey the impression that retail druggists are be- 
yond reproach; that the department _ store 
proprietors are the only sinners. We have in our 
ranks, both as wholesalers and retailers, black 
sheep, and they should be disciplined. 

A business man to be successful must have 
the respect and esteem of his customers. He 
must do business legitimately, and have the 
reputation of doing a fair and square business. 
No retailer in the drug line can emulate the 
methods of the department store and live. It 
is utterly impossible. It is a well-known fact 
that every retail druggist has to carry in stock 
many preparations that are not in active de- 
mand, so as to meet any emergency that may 
arise, and fill any prescription that may be 
sent in, night or day, by a physician. The re- 
tail druggist or pharmacist is a __ professional 
man. He is not an ordinary tradesman, an 
should not be treated as such. At the same 
time, while he has the handling and distribution 
of proprietary goods at retail, and while these 
goods are in line with the business in which 
he is engaged, he should be granted protection 
in the sale of them, and not have an irrespon- 
sible department store within two blocks of him 
use these preparations for the purpose of adver- 
tising other and cheaper goods, and ruining the 
business of the retailer; and yet we find that 
many manufacturers of proprietary goods are 
not only willing and anxious to sell these depart- 
ment stores, but are, as stated above, giving 
them the benefit of their best discounts. In 
short the false and dishonest methods of adver- 
tising pursued by these department stores have 
made them a serious detriment to any com- 
munity. Manufacturers do not probably esti- 
mate the damage done to their business by de- 
partment stores. They are a blighting influence, 
destroying a reputation that it has taken years 
to build up. - 

I would therefore recommend that a strong 
committee from the National Wholesale Drug- 
gists’ Association be appointed to confer with 


-the members of the Proprietary Association, or 


a like committee appointed by that Association, 
and see if they cannot devise some plan by 
which the proprietor would get the benefit of 
his advertising, the jobber obtain a legitimate 
profit over and above the expense of handling 
goods, and the retailer be fully protected and 
enabled to sell proprietary articles at full list 
prices. , 

The president urged the necessity of an 
increase in the discount on proprietary 
goods, the present margin being insuffic- 
ient to remunerate jobbers for handling 
proprietaries. 

Referring to the relations between the 
proprietor, the jobber and the retailer, he 
said that a rigid enforcement of the rebate 
plan was the only thing needed to solve 
the cut-rate problem. Manufacturers 
should under no circumstances sell retail- 
ers or combinations of retailers, but only 
to legitimate jobbers. 

He commended the work of the Credits 
and Collections Committee and emphas- 
ized the necessity of uniform terms. He 
also directed attention to the valuable re- 
port of the Committee on Proprietary 
Goods. 

He urged a vigorous movement toward 
effecting the repeal of the stamp tax, as 
there would be no longer any necessity 
for its existence by the close of the cur- 
rent year. He stated that the necessity 
for a national law covering the pure food 
question was becoming more and more 
effective and this Association should see 
that when enacted the law should be an 
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equable one. He referred in a touching 
manner to the loss inflicted by the death 
of five prominent members of the Asso- 
ciation during the past year. In closing 
he accentuated the necessity for a con- 
certed and earnest effort towards the 
curing of the cut-rate evil. 

Secretary Merriam reported a member- 
ship oi 233 active, 182 associate mem- 
bers. Five deaths have occurred during 
the year and eleven new applications for 
membership were submitted. 

Treasurer E. L. Strong, of Cleveland, 
presented his report, showing the finances 
of the Association to be in a prosperous 
condition. The report of the Committee 
on Memorials of deceased members was 
submitted, as was also the report of the 
special committee in charge of the suits 


against the N. W. D. A. 


THIRD SESSION. 
\WEDNESDAY MORNING, OCTOBER 19th. 


At the suggestion of President Weller 
a special committee was instructed to in- 
vite the members of the National Retail 
Druggists’ Association to attend this ses- 
sion of the N. W. D. A. and hear the 
report of the Committee on Proprietary 
Goods. In response to this invitation 
the retailers attended in a body, and 
President Hynson acted as their spokes- 
man in expressing their appreciation of 
the good will and courtesy shown by the 
invitation. 

, *. A. Faxon, as chairman, presented 
the 


Report of the Committee on Proprietary 
Goods 


The report opened with a reference to 
the war and the stamp tax in which the 
question was raised as to the advisability 
of having the entire stamp tax placed on 
one particular line of commodities. We 
preseiit below excerpts embracing the 
main feature of the report: 


The burden placed upon proprietary medi- 
cines and toilet preparations does not fall upon 
the general public, for whom it was intended. 
It is an axiom that “the consumer pays the 
tax,”’ but because the selling prices of pro- 
prietary medicines, etc., are fixed, no advance 
on them to the consumer can reasonably be 
made. The-result is that the retail druggists of 
the country have a very large portion of the 
load to carry. This is unfortunate, and it is 
not just. 

No class of tradesmen in the world give so 
much thought, skill, energy and time to their 
calling, with so little remuneration, as the re- 
tail druggists; and to wring the millions of reve- 
nue that the proprietary stamp tax will produce 
from their already too meagre profits is noth- 
ing less than a wrong, and this wrong should 
be righted. A well-directed effort on the part of 
all who are interested will doubtless remove 
or greatly modify the burden at an early day. 

dite The Committee has studied the 
Sourwine plan, which certainly possesses 
many valuable features, but two serious ob- 
stacles have been confronted. One is that the 
proprietors themselves regard the plan 
as too complicated for their adoption, and 
the other (which makes the statement of fur- 
ther objections unnecessary) is that in the 
opinion of experienced foal counsel, the plan 
would be in conflict with State and National 
laws. This being the case, it would seem that 
further consideration of this plan, in its present 
form, would be useless. 


The Problems that Confront the Retail 
Druggists 


are truly most serious ones. Increased cost of 
proprietary goods, and the fierce competition of 
department stores and aggressive drug cutters 
make the present situation of the large ma- 
jority of retailers unfortunate, and their future 
an unpromising one. At this time, it is very 
encouraging to note a disposition among them 
to organize for mutual aid and protection. They 
are beginning to appreciate the value of as- 
sociated endeavor. ‘“‘The gods help those who 
help themselves.” The old Inter-State League 
was organized on lines that promised much 
good, but soon, however, interest gave way 
to apathy. A national league of retailers, or- 





ganized on sound business principles, working 
through State and iocal associations, would ac- 
complish a great deal that is desirable, and place 
the business end of pharmacy upon a better 
basis. Let the retailers generally unite in a 
demand upon the proprietor that his prepara- 
tions shall be sold in quantity lots at best prices 
to jobbers only. This would prevent the de- 
partment stores and the large drug cutters from 
securing their supplies upon a basis of cost 
from 10 to 15 per cent below that which the 
great majority of retailers have to pay. No de- 
partment store or large retail druggist would 
then be able to sell proprietary articles at their 
less fortunate neighbors’ cost, and still have a 
margin of profit. With such a demand coming 
from such a source, the manufacturers could not 
hesitate. Having secured the support of the 
proprietor, the wholesale druggist would neces- 
sarily stand loyally by his friend, the retailer. 
Let the ninety and nine druggists who are in 
accord with this idea and who wish to sell their 
goods at a living profit, go to their local job- 
bers and demand that supplies to department 
stores and persistently aggressive drug cutters 
be refused, and there would be but one result. 
Then let their friends of the league in other 
cities where wholesale houses exist be advised 
of their action and their co-operation secured, 
and the cutting evil would be rapidly dimin- 
ished. 


Commendatory reference was made to 
the resolutions of the Denver retailers, 
recommending the proprietors to limit 
the distribution of their preparations un- 
der the contract plan to the legitimate 
wholesale drug trade, and it was stated 
that these resolutions undoubtedly ex- 
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President N. W. D. A. 


pressed the sentiment of the vast major- 
ity of the retailers of the country. Refer- 
ring to the proposed organization of re- 
tailers the report says: 

The movement now being made by the re- 
tail trade will be watched with interest. The 
jobber will look with favor upon the organiza- 
tion of a strong national association of retailers, 
and we believe that the — will do so as 
well. The jobbing and proprietary interests 
have for years maintained organizations, and 
with the retail trade in line, it is believed that 
the mutual good of the three branches of the 
trade will be greatly advanced. 

The rebate plan was said to have work- 
ed satisfactorily during the year, and while 
it was admitted that it had some faults, 
the total experience was decidedly in its 
favor. A history of the Chicago confer- 
ence of wholesale druggists, held on the 
14th of December, which has already been 
reported in full in our columns, was pre- 
sented. Following is the text of the 
agreement entered into at that time which, 
in the opinion of the chairman, has de- 
cidedly strengthened the rebate plan: 

“It having come to our knowledge that the 
rebate plan of selling proprietary medicines is 
being broken by giving a discount from, the 
contract prices and in other ways, and realizing 
the fact that if this is allowed to continue it will 
lead to the total destruction of the rebate sys- 


tem, we individually, and for our several firms, 
agree that we will strictly adhere to all the 
terms of our rebate contracts, and neither by 
payment or equalization of freights, by discounts 
made at the time of sale or allowed in settle- 
ment, nor by giving a bonus or a premium, nor 
in any way whatsoever, vary from the strict let- 
ter and spirit of our contracts. 

“We also pledge ourselves that when com- 
plaints of infractions or evasions of the rebate 
plan are reported to us, we will immediately 
give to the chairman of the Proprietary Com- 
mittee of the National Wholesale Druggists’ As- 
sociation the names of the customers involved 
and of the parties reported as cutting, and at 
the same time will communicate with the par- 
ties complained of, asking for an explanation. 

“This agreement is to be signed by every one 
present at this meeting, and it is to go into 
effect at once.” 


Referring to the report that Evans’ Sons 
& Co. were about to take an open stand 
against the rebate plan, the chairman said 
that it was not surprising that this was 
the case since the head of the house resid- 
ed in Liverpool, England, and was prob- 
ably not in harmony with the progressive 
methods of the United States. In any 
case the action of one member of the 
trade in Canada would not be a very ser- 
ious matter in so far as the trade of the 
United States is concerned, although it 
is believed that the proprietors will sup- 
port the rebate plan to the extent of cut- 
ting off this firm entirely. 

A lengthy argument was put forward by 
the committee in behalf of increase of a 
discount to the jobber, even if this dis- 
count amounted to no more than 10 per 
cent regular with 5 per cent extra for 
prompt attention. This schedule has been 
adopted by a good many of the proprie- 
tors and in the opinion of the committee 
should be adopted by all. 

The committee approves of the exten- 
sion of the sub-quantity feature in the fol- 
lowing words: 


The Committee believes that the sub-quan- 
tity feature of the rebate plan should be ex- 
tended, but where the best discount to the 
jobber for a large quantity purchase is only 
10 per cent, it goes without saying that a dis- 
count to the retailer of 5 per cent on a_sub- 
quantity would not leave an adequate profit to 
the wholesale distributor. If the usual discount 
to the jobber for a quantity lot (and we would 
recommend that in many cases the quantity 
be increased) were say 10 per cent and 5 
per cent, then it would seem a reasonable propo- 
sition that a sub-quantity price should be made 
to the retailer on about the following basis: 

On 25c. articles, 5 per cent discount on a six- 
dozen_ order. 

On 50c. articles, 5 per cent discount on a three- 
dozen order. 

On $1 articles, 5 per cent discount on a two- 
dozen order. 

These quantities are so reasonably small that 
most retail druggists would be in a position to 
take advantage of the extra discount; but it 
must be thoroughly understood that the whole- 
sale business would not be able to stand this 
enlarged discount unless those proprietors who 
now allow us only 8 and 10 per cent should 
make more liberal terms to the jobber. «In other 
words, the wholesale druggist is now handling 
proprietary goods on practically a cost basis, 
and he must have something to compensate 
him for his investment and his time and trouble. 
This would not be in conflict with the principle 
of equal cost to retailers, as a very large ma- 
jority of them would be able and glad to avail 
themselves of the extra inducement offered 
on a small quantity purchase. f 

In this connection, we would call attention 
to the fact that several proprietors have lately 
established a sub-quantity which gives to the 
jobber a net margin of from 1 to 3 per cent. 
Is this their declaration of a belief that they 
are dealing with cheap men, or is it an indirect 
suggestion that the services of the jobbers as 
their distributors are no longer desired? It will 
be interesting to note the future action of the 
jobber regarding these particular goods. Will 
he continue to handle them when they bear 
not even the semblance of a profit? 


The success of the rebate plan was said 
to depend mainly upon local trade associa- 
tion and a rigid adherence to the rule of 
not distributing goods except through the 
agency of recognized jobbers, and in this 
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connection, the report criticises severely 
those proprietors who pretend to be loyal! 
to the plan, but who wink at its evasion. 
In support of this stand the report quotes 
the following resolutions which were re- 
cently adopted by the wholesale druggists 
of New England: 


Whereas, The wholesale drug trade of the 
country have been loyal supporters of the 
manufacturers of proprietary medicines, have 
assisted in preventing unjust legislation, have 
discouraged the sales of counterfeit and imi- 
tation articles, and in many ways rendered valu- 
able assistance to the proprietors; and, 

Whereas, The position of the manufacturers, 
in selling to the retail trade their quantity lot 
at best price, is antagonistic to the best inter- 
ests of the jobbing trade, and is, in our opin- 
ion, unjust; 

First, That it takes the largest and best 
paying customers sag dl from the jobbers, leav- 
ing them to supply the smaller dealers. 

Second, It is alleged that those customers do 
not buy for their own sales, but that the great 
majority of them (we believe 90 per cent) vio- 
late their contract, if signed, and divide the 
quantity among other dealers. 

Third, That such parties are a source of sup- 
ply to dealers outside of the regular jobbing 
druggist, who wish to take advantage of the 
rebate and sell for less than rebate prices, thus 
gradually undermining it; and, 

Whereas, Such methods on the part of the 
manufacturers have been the chief cause in 
bringing about the cutting evil, by giving a 
few larger dealers an opportunity to buy for 
less than their neighbors, affording them a 
profit in selling goods at the cost price to the 
great body of retailers; therefore, 

Resolved, That we, wholesale druggists of 
New England, do urgently protest against such 
methods on the part of the manufacturers, and 
while we cannot gainsay their right to sell 
their goods to whom they choose, we do feel 
that in continuing to sell the retail trade direct 
at bottom prices, they cannot expect to receive 
the co-operation of the jobbers, and the larger 
share of the retailers. 


The chairman urged the necessity. of 
the proprietors abiding by a list of job- 
bers prepared by the N. W. D. A. com- 
mittee and restricting their sales to them 
as distributors, saying that: 


The proprietary medicine business has grown 
to colosedl prepattions. The wholesale druggist 
is properly the first distributor; the retail drug- 
gist is naturally the second and final distribu- 
tor. Let them both be guaranteed, so far as 
is possible, a fair return for money invested 
and service rendered, and the business of all 
will be more satisfactory and much of the 
present existing friction removed. 


In concluding, the chairman suggested 
the necessity of an early revision of the 
rebate list on account of the numerous 
changes which have been made in it since 
the passage of the stamp tax law. 

/, H. Torbert, of Iowa, presented a 
joint resolution favoring the immediate 
repeal of the stamp tax on proprietary 
goods and on mineral waters. The reso- 
lution was adopted and referred to the re- 
tailers and the proprietors for their in- 
dividual action. 

Alanson S. Brooks, of Detroit, Mich., 
submitted the 


Report of the Committee on Paris Green, 


in which he reviewed the correspondence 
between this committee and the Paris 
green manufacturers during the early part 
of 1898. The committee submitted to the 
Paris Green Association a schedule with 
rebates which was completely ignored in 
the price list issued by this Association 
on April 25th. After some telegraphic 
correspondence, Mr. Brooks himself went 
to New York City, accompanied by W. J. 
Walker, of Albany, and had a conference 
with the Commercial Chemical Co. last- 
ing several days. The manufacturers of 
Paris green finally agreed to allow 
members of the National Wholesale 
Druggists’ Association an additional cent 
per pound on all Paris green purchased in 


1898, making 2} cents rebate, and agreed 
to place the article on an absolute rebate 
plan as outlined by the National Whole- 
sale Druggists’ Association Committee. 
The committee therefore recommended 
“that the incoming committee endeavor 
to have Paris green placed upon the re- 
bate plan for 1899, but that they insist 
upon some definite assurances at a date 
not later than January, from the mem- 
bers of the Paris Green Association; that 
with this in view your committee be in- 
structed to have a conference with the 
Paris green manufacturers as early as 
possible after the turn of the year.” 

This was followed by the report of the 
Committee on Fire Insurance, which was 
in turn followed by the 


Report of Committee on Infringement of 
Trade-Marks. 


This report, which was presented by 
Jas. E. Davis, of Detroit, chairman of the 
committee, dealt with trade-mark litiga- 
tion affecting the members of the Na- 
tional Wholesale Druggists’ Association, 
of interest to the Association, and con- 
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tained suggestions looking to the lessen- 
ing of trade-mark infringement and litiga- 
tion for the members. The report as 
presented follows: 


I am told that during the last year the cases 
regarding trade-marks or trade-names, especially 
in the United States courts, have increased very 
greatly over any preceding year, and I am 
pleased to say that the tendency of the courts 
in most cases is to afford to the owners of 
trade-marks or trade-names a better protection 
than heretofore. There are exceptions, of 
course, to this general rule, where the techni- 
calities of the law have interfered with the ad- 
ministration of justice, but I think, as a whole, 
the tendency of the courts is very favorable to 
the protection of trade-mark rights. 


THE CASTORIA CASE, 


In our own Association, perhaps the most 
striking case is the decision regarding ‘Cas- 
toria.” Probably one of the most remarkable 
cases in connection with the trade-mark infringe- 
ments was that of The Centaur Company, the 
owners of Castoria. 

The first preparation invented by Dr. Pitcher, 
the inventor a Castoria, was covered by a pat- 
ent. The formula of this preparation was 
changed and improved, and to the product of 
the new formula the name “Castoria’”’ was 
given, and it has never been applied to any- 
thing else. It had never been advertised or a 
as a patented medicine. The patent for the first 
preparation was never heard of outside the for- 


mal conveyances of the Patent Office, and it ex- 
pired in 1883, without attracting the slightest 
notice. 

By great diligence and attention to business, 
and large expenditures for advertising, a profit- 
able trade in this medicine was built up by The 
Centaur Company. Shortly after this was ac- 
complished, and thirteen years after the expira- 
tion of the patent, certain parties notified the 
Centaur Company that they had discovered this 
old patent, and unless The Centaur Company 
made certain terms with them they would seil 
Castoria, on the ground that the name related 
to the patented product, and therefore became 
public property with the expiration of the patent, 
The Centaur Company refused to come to any 
terms, and applied for an injunction against the 
unauthorized use of the word ‘“‘Castoria.’”’ Up 
to this time, and for a period of at least twenty- 
five years, no person throughout the trade had 
ever disputed the right of The Centaur Com- 
pany and its predecessors to the use of the 
word “‘Castoria” as a trade name. 

The doctrine invoked to make the name ‘‘Cas- 
toria” public property was chiefly derived from 
the Singer case, in which the Supreme Court of 
the Un'ted States held, that on the expiration of a 
patent or a number of patents covering the so- 
called Singer machine, anybody could make and 
sell the Singer machine, so-called, because the 
word “Singer” had simply become descriptive of 
a certain class of machines, to wit: the machine 
covered by the patent—and when the right to 
sell that machine became public, the right to call 
it by the only name it bore also became public. 

The court in the Castoria case held, on appeal, 
that the Singer doctrine applied to Castoria. 
This decision proceeded upon the theory that 
the preparation which had never been sold under 
any other name than Castoria, was, notwithstand- 
ing the improvement, substantially the same as 
the preparation covered by the patent; and, 
therefore, notwithstanding the fact that the pat- 
ent had expired thirteen years before, and that 
the business had been built up without any refer- 
ence to the patent. and the word ‘‘Castoria” was 
not mentioned in the patent; that nevertheless, 
the rule of law was imperative, and the word 
“Castoria’”’ must be regarded as public property. 
This question, we learn, will be presented for re- 
examination in other cases, and it is possible 
that on fuller evidence a different conclusion 
may be reached. 

But what is striking in the case is this: Not- 
withstanding the throwing open of the word 
“Castoria” so that all had the right to employ it, 
The Centaur Company state that in not a single 
instance has there been an attempt to employ the 
word, except in connection with an imitation of 
The Centaur Company’s well-known label: This 
shows very clearly the value of the trade-mark; 
the unfair dealer does not wish to identify the 
goods as coming from himself, but to imitate a 
house that has built up a large trade. 

Under the salutary docutan of unfair competi- 
tion, these attempts have been stopped; and in 
a large number of suits from California to New 
Jersey, injunctions have been granted at the 
suit of The Centaur Company against those who 
have thus endeavored to take away their trade. 

Another case is Carter’s Little Liver Pills. 


SYRUP OF FIGS, 


Probably all the members of the Association 
are familiar with the previous litigation in the 
matter of {Syrup of Figs,’ in which the court 
at Detroit and the Court of Appeals at Cincin- 
nati held that certain other eredects containing 
syrup of figs, or made of fig syrup, could not be 
restrained from using the name which was de- 
scriptive of the article sold. 

The California Fig Syrup Company, however, 
nothing daunted by the reverses, brought other 
suits to restrain imitations of their mark. In 
order that there should be no opportunity of 
defendants to claim that the words “syrup of 
figs’’ was descriptive or deceptive, after the ad- 
verse decisions, the fig syrup company advertised 
very extensively that the laxative qualities of 
their remedy were obtained from the best Alex- 
andria senna, with an excellent combination of 
aromatic carminatives. 

This action took away the grounds which the 
court previously relied upon to defeat their 
rights, to wit, that as the words “syrup of figs’’ 
was either deceptive or descriptive (in either 
event it could not be protected), and therefore 
in a suit in California an injunction was granted 
against the use of such name in the manner in 
which the defendant had used it, although the 
court did not decide that the words “syrup of 
figs” was a good trade-mark, or could be a good 
trade-mark, for that question was not presented 
in the San Francisco case. 

The ground of this suit and the ground of this 
decision was that the defendant was using the 
words in such a way that the public would be 
deceived into thinking the defendant’s goods 
were the complainant’s goods, and, regardless of 
whether there was a trade-mark inVolved or not, 
unfair competition in trade results, and against 
that the courts would give relief. 

This is the kind of case that is of value to this 
Association, and what the members of the Asso- 
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ciation desire protection against, is unfair compe- 
tition in trade. 


THE LAW OF UNFAIR COMPETITION IN TRADE. 


The phrase is a happy one—I am glad the 
courts have adopted it—and I am more pleased 
to say that the law of unfair competition in trade 
is growing and broadening, so that I hope the 
day will come when the courts of equity will 
prevent all unfair competition in trade. 

To-day, as a branch of law, “unfair competi- 
tion in trade’’ is as well recognized by the intel- 
aja and experienced courts as “trade-mark” 


“This Association should, individually and col- 
lectively, do everything in its power to encour- 
. e and help along the growth of this branch 

the law, which is in the interest of fairness and 
bonset dealing. 

The way in ‘which this can best be done py 
the members of this Association is to make cer- 
tain that no member of the Association will en- 
gage in unfair competition with any person first 
in the field, and to discourage those who do 
engage in such competition. 

Unfair competition consists usually in imi- 
tating the packages or the wrappers, or the 
names of articles, which names cannot be trade- 
marked because ‘they are more or less descrip- 
tive of the article or its place of manufacture. 


TO SUPPRESS UNFAIR COMPETITION. 


One correspondent suggests, and it seems to 
me a good suggestion, that the best thing to pre- 
vent unfair competition in our trade is for the 
wholesale druggists to decline to handle the pro- 
ducts of the manufacturer who indulges in such 
practice, and I should like to see a resolution 
passed unanimously by this Association, that 
it is the sense of this Association that its 
members will not handle any goods put out 
by one manufaeturer in unfair competition with 
another, no matter in what form that unfair com- 
petition is exhibited. Such action, if lived up 
to, would be stronger than a decision of the 
Court of Appeals. 


CRIMINAL SUBSTITUTION. 


While I discuss the question of infringement, 
there is a hidden infringer who never comes 
outside of the pale of darkness, and that is the 
dishonest man who infringes upon the rights of 
the proprietor by substitution. 

uch a man, for the sake of a few pennies’ 
extra areiit, willfully defrauds the physician and 
patient, and at a time when health and life are 
in_ the balance. 

I do not allude to the man who sells by sales- 
manship one preparation for another, but I do 
allude to one who accepts a physician’ s prescrip- 
tion calling for a given substance, and who will- 
fully and sneakingly places in that combination, 
or bottle or container, something which the 
prescription does not call for. 

It is undoubtedly an infringement, and more 
than this, a theft, for he places upon his bot- 
tle after the prescription is prepared, the name 
of the preparation dispensed, while in reality he 
has perpetrated a fraud. 


Suggestions. 


This exhausts your Committee’s report, so far 
as it relates to litigation for infringement of 
trade-marks, in which the members of the As- 
sociation are interested, so far as such matters 
have been brought to my attention by members 
of the Association. 

I will now take up the second branch of what 
I consider the province of this committee; that 
is, how can litigation regarding unfair compe- 
tition in trade or trade-marks be prevented or 
lessened in the future? 

I find in my own experience (and I find that 
experience repeated in the decisions of the courts) 
that much of the trouble regarding trade-mark in- 


fringement comes from the lack of knowledge 
on the part of those who adopt trade-marks, 
and because of their failure to adopt marks which 
can be appropriated under the law as trade- 
marks, 


DEFINITION OF A TRADE-MARK, 


The best definition I can give of what can be 
a trade-mark, is that it shall be some arbitrary 
word, sign or symbol applied to an article to 
indicate its origin or its manufacturer, and which 
no one else has an equal right to apply to the 
same article. 

That seems to be an easy thing to devise, but 
when you come to try, you will find that the 
courts have found many obstacles in the way, so 
that it really is a difficult thing unless you know 
what those obstacles are. 

The first question which arises in making a 
trade-mark is to find some word, sign or symbol, 
which, when applied to the article, will be an 
arbitrary one to denote origin. 

In order that a word shall be arbitrary, and one 
which no one else has a right to apply to the 
article, under the decisions of the court, it can- 
not be a man’s own name, because any other 
man of that name would have an equal right to 
mark an article with his name, if he made it. 

While a man’s name cannot be a trade-mark, 
yet, under the ioe of unfair competition in trade, 
which I have referred to, the courts have said 
that the second man of a given name, who enters 
the field to make an article made famous by the 
first man of the same name, must not apply his 
name in such a way as to lead the public to be- 
lieve that his goods are those of the first man. 

Another class of words which can not be used 
as trade-marks are words which are descriptive 
of the article, its qualities or characteristics. 

The next form of words which cannot be used 
as trade-marks are geographical names. For in- 
stance, if a maker of beer at St. Louis called his 
beer St. Louis beer, he could not. prevent some- 
one else, living in a town called St. Louis, from 
manufacturing St. Louis beer, but under the law 
of unfair competition in trade, the court did 
hold in that very case, that a man in New York 
could not make beer and call it St. Louis beer, 
and thereby deceive the public into thinking that 
his beer was the real St. Louis beer. 

As long as we are talking about St. Louis beer, 
which has a reputation even up in Michigan 
among people in the drug business, I may men- 
tion another ied in which St. Louis people were 
interested, and that is a very recent one regar 
in A beer known as Budweiser. 

Budweiser beer was called Budweiser 
in Saseuas there is a town in Bohemia called 
Budweis, and because Budweiser beer is made 
after the same process and with substantially the 
same ingredients as the beer made in Budweis, 
Bohemia. 

The name “Budweiser,” therefore, is not a 
good trade-mark, for it is geographical, and be- 
cause it describes the process or method by 
which the beer is made, but under the same law 
of unfair competition in trade, the United States 
Circuit Court of Wisconsiu held that a man in 
Wisconsin, who did not make his beer by the 
Budweis process, and therefore did not make 
Budweis beer, could not use the name, because 
it was a fraud upon the public and unfair com- 
petition in trade. 


This report took the usual course, be- 
ing referred to the Board of Control. 

A. Cressy Morrison, as chairman, sub- 
mitted the 


Report of the Committee on Credits and 
Collections. 


This report opens with the reference to 
the prodigality of youth, which is inci- 
dent of our young country, with its lim- 
itless storehouses of nature’s gifts. This 
prodigality is now being toned down 
somewhat as the era of expansion has 
passed and the extravagances of youth are 
giving way to the conservatism of ma- 
turity. The difference in the conditions 
existing in the different sections of the 
country as regards cash discounts and 
terms are quoted as showing the differ- 
ence between the maturity of the East 
and the youthful liberality of the West. 
In the East goods are sold on short terms 
with a small discount for cash. In the 
South and West the terms are longer and 
the discount larger, being 2 per cent, 
which is equivalent to 24 per cent per an- 
num. The enormous tax which this dis- 
count imposes upon a business is begin- 
ning to be realized, however, as shown by 
a growing tendency to shorten the terms 
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W. J. WALKER, 
Chairman Board of Control N. W. D. A. 
and to diminish the discount, or rather an 
enlargement of the territory in which 
short terms and small discounts are the 
rule. 

Last year this committee reported that 79 
wholesale dealers were in favor of uniform terms 
and time; 27 were against it. This year 93 
are in favor and 15 against. Last year the Pa- 
cific Coast was solid for sixty days’ time and 
2 per cent discount. This year three are in fa- 
vor of thirty days and 1 per cent, and four are 


against. This is a remarkable change in the 
situation. In the South, calculating Baltimore 
as South, omitting Cincinnati and St. Louis, 
although their large Southern trade would 


seem to attach them to the South, but includ- 
ing Texas, the replies this year show 16 in 
favor of thirty days and 1 per cent, and 5 against. 
The change of sentiment in this section is 
something phenomenal. It would seem pos- 
sible, as the matter now stands, by entering into 
communication with those who are against the 
proposition, to accomplish a change in favor 
of the shorter time. In the North, including 
Denver, 74 are in favor and 6 against. 

What is the meaning of this change of sen- 
timent? Is it not a growing realization of the 
necessity of sharp retrenchments in the direc- 
tion of interest? Is it not a breaking away 
from the habit of interest-paying, which is one 
of our besetting sins as a nation? Are our 
profits as wholesale druggists sufficiently large 
for us to extend sixty days to a customer, with 
the possibility that prompt settlements even then 
are difficult, when we get but thirty days? Do 
we realize that the difference between sixty days 
and thirty days increases our outstandings 
nearly 10 per cent, increases our loss by bad 
debts by an equal or even greater amount, and 
that if we avoid this probability by securing 
prompt collections, we must pay 24 per cent 
per annum to our customer for the use of his 
money? 

The committee recommends the making 
of an effort to bring about uniform terms 
of thirty days and 1 per cent discount 


throughout the United States. 
Credit Clearing House. 


The committee commends the work of 
the Credit Clearing House Company and 
suggests the advisability of all members 
investigating individually the work of the 
company with a view to joining it. 


The Bankruptcy Law. 


While the committee acknowledges the 
existence of flaws in the recently enacted 
bankruptcy law, still they consider its en- 
actment as a marked step in advance. 


Credit Insurance. 

The report states that seven credit in- 
surance companies have been started in 
this country, only two of which have sur- 
vived and seem to have attained a position 
of adequate responsibility. There have 
been many improvements in the forms of 
policies, so that unfortunate experiences 
in the past need not deter merchants from 
making another experiment under the 
conditions now existing. The report pro- 
ceeds as follows 

Credit 


proposition. 


certainly a reasonable 
Based upon the vol- 


insurance is 
The plan is: 
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ume of sales, the character of business and the 
experience of a firm for five years past as 
to losses, the company agrees upon a certain 
percentage of loss which the firm must first 
bear as their own loss, or the amount the 
firm must first lose, and the company indemni- 
fies the firm against loss in excess of this 
agreed percentage. For instance, a merchant 
doing a business of $500,000 annually has had 
experience in losses such as to justify the com- 
pany in guaranteeing to reimburse him for losses 
in excess of % of 1 per cent on his annual 
sales; the company would issue the policy on 
that basi 

The policy provides for a specific coverage on 
mercantile agency ratings; this is determined 
by agreement and is graded to meet the needs 
and requirements of the firm. 


FOURTH SESSION. 


WEDNESDAY AFTERNOON. 





The business transacted during the af- 
ternoon consisted of further committee 
reports. 


The Committee on Commercial Travelers’ 


submitted its report throt igh Chairman 
E. H. backdan, who summarize d the situ- 
ation by the statement that “the best 
commercial traveler was not the man who 
sells the most goods, but the one who 
makes the most money for his employer.” 

Chas. Campbell submitted his report as 
chairman of the 


Committee on Paints, Oils and Glass, 


in which he reviewed the situation for the 
past year. 

John McKesson, Jr., of New York, 
submitted the report of the 


Committee on Local Associations, 


showing that but little progress was made 
during the year along new lines of work, 
but that, where formed, these organiza- 
tions were fully appreciated and enjoyed. 
The chairman advocated a reduction in 
the number of traveling salesmen employ- 
ed, using as a parallel the proposition of 
the Czar for the disarmament of Europe. 

Wm. M. Warren, of Detroit, submitted 
a very valuable report as chairman of the 
Committee on Adulterations, which will 
be printed in a later issue. The report 
of the 

Committee on Transportation, 


which was presented by the chairman, 
Thomas W. Lord, of Chicago, which was 
followed by the report of the 


Special Committee on Commercial Travelers 

M. W. Ryerson submitted the follow- 
ing: 

In accordance with your wishes, a circular let- 
ter was sent to each member of our committee 
and while not all of them replied, from those 
who did, however,I am pleased to report, includ- 
ing my own experience and views, and should 
it not be entirely satisfactory to all parties, the 
chairman reserves the right (?) to be held 
solely responsible for that part of the report. 
Six questions were sent out for replies: 

First.—What do you find is the general feel- 
ing among competitive jobbers as it comes under 
your observation? 

We learn the feeling is very good generally, 
although sharp competition draws the line very 
closely in some instances, and there is not 
always the perfect confidence in the competitor 
that there should be. 

Second.—What do you find is the general feel- 
ing among manufacturers of pharmaceuticals? 

The manufacturer is also following his com- 
petitor very closely, and in a great many in- 
stances copying his products to a considerable 
extent, although there is a friendly feeling in a 
social way between them. 

Third.—What do you find is the general feel- 
ing of the retailer toward the jobber? 

Up to the present time the feeling has been 
very cordial, except in some instances where the 
cut rate store has been a disturbing feature, 
which the retailer felt that patents should not 
be supplied except through the legitimate retail 
druggist. Now, however, a new problem has 
arisen, and the retailer expects the jobber to 
show his friendship by taking up the fight with 
them against the raise in prices by the manu- 








facturers, and if he does not, we are convinced 
that the result will not be pleasing to the job- 


ber. 

Fourth.—What do you find is the general feel- 
ing of the retailer toward the manufacturer of 
pharmaceuticals? 

The retailer is getting very much dissatisfied 
with the methods now used by a large number 
of manufacturers of pharmaceuticals in intro- 
ducing an innumerable list of new preparations, 
loading his shelves with unprofitable goods, and 
visiting physicians, supplying to them direct in 
a great many instances, thereby robbing him of 
his legitimate profits. 

Fifth—What do you find is the general feel- 
ing of the retailer toward the manufacturer of 
patent and proprietary articles? 

It is the unanimous opinion of those of the 
committee visiting the retailer that the manu- 
facturers who have raised their prices the 
amount of the war tax and beyond are most 
cordially despised by the entire retail drug 
trade, of which fact they have been advised to a 
certain extent already, but the full result may 
be shown later in the decrease of sales on a 
large number of heretofore popular remedies. 

Sixth.—What, in your opinion, is the best 
method of bringing about a more harmonious 
feeling between retailer, jobber and manufacturer 
where such does not now exist? 

First, the jobber should recognize the fact 
hat he cannot control all the trade in his ter- 
ritory, that his competitor is entitled to some, 
at least, and business should be done in fair, 
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en competition. Second, the manufacturers 

pharmaceuticals should enjoy the profits of 
therr enterprise in the sale of their products, 
without the imitation of them by every other 
manufacturer, and should also confine their busi- 
ness to its jegitimate distributor—the jobber. 
Third, the jobber should cultivate the friendship 
and good will of the retailer, and likewise the 
retailer should remember that the jobber is his 
friend. Fourth, the retailer should remember 
that the manufacturer is crowded by competi- 
tion at every point, and that in self-defence he 
may feel compelled to push his goods in every 
way possible. Fifth, the manufacturer of pat- 
ents must either stand the storm or reduce his 
prices, for if the retailers can organize as are 
the Wholesale Druggists and Manufacturers’ as- 
sociations, they will become a power that will 
be felt in the distribution of patents, also. A 
complete divorce of manufacturer, wholesale 
druggists and retailers with their own _ indi- 
vidual organizations, each recognizing the le- 
gitimate fie! d of the other and pursuing a busi- 
ness policy in which the rights of others are re- 
spected, the retail druggist with the jobber, and 
he with the manufacturer, all working in har- 
mony for an increase of profits and the early 
repeal of the war tax. 


Geo. L. Muth, of Baltimore, read his 
report as chairman of 


The Committee on Drug Market. 


The fluctuations and changes have been greater 
than usual during the past year, no doubt owing 
to the Dingley tariff of 1897 and the war tariff 


and tax of 1898; but, thanks to our good trade 
journals that have so well informed us, day to 
day and week to week, we have been kept well 
intormed. No one in our business, with the 
numerous articles that enter into the same, can 
do a safe and profitable trade unless he reads 
and studies well everything relating to the drug 
trade. 
HEAVIER IMPORTATIONS. 


The importation of certain drugs has been 
very heavy. Quinine and its salts 4,372,477 ozs., 
against 2,696,492 ozs. the previous year. Balsam 
copaiba increased 64,000 Ibs. in imports, whilst 
opium imports for fiscal year 1896 to 1897, 1,072,914 
Ibs., same, 1897 to 1898, only 123,845 Ibs., a big 
decrease, 949,069 lbs. The supply of many in- 
digenous drugs was heavy, owing to big prices; 
others, where prices have been so very small, are 
not coming to market. 

[The report then reviews each article of the 
market in detail. We present only a few of the 
paragraphs from it in our market review.] 


Wm. J. Walker, of Albany, presented 
his report as chairman of the Board of 
Control, in which the recommendation 
of the Committee on Adulterations that 
an analyst be employed ‘by the Associa- 
tion was approved ot. 


FIFTH SESSION. 
THURSDAY MORNING, OCTOBER 20TH. 


The fifth session was called to order 
shortly after 9.30 a. m. Most of the morn- 
ing hours were devoted to a considera- 
tion of the resolutions presented by the 

3oard of Control, the following recom- 
mendations of the Board of Control be- 
ing adopted by, the Association: 


Endorsing the movement for cheaper parcel 
postage, and instructing the Committee on Leg- 
islation to induce Congress, if possible, to pass 
a law making the rates_to approximate more 
closely those in force in Great Britain. 

It being deemed impossible to secure a uni- 
form system of credit, the proposition of the 
basis of thirty days and 10 per cent discount 
is favored, and the question left to the judgment 
of the different houses interested. 

Reaffirming the resolutions of the preceding 
convention in favor of free alcohol for use in 

he arts and medicines, and favoring the forma 
tion of a department of the Federal Government 
to have charge of trade, commerce and manufac 
tures. 

Denouncing the inequality of the patent laws 
which give to foreigners so great an advantage 
over Americans, and favoring the refusal of pat- 
ents on articles from countries which do not 
protect similar articles manufactured in those 
countries (this referring especially to phenace- 
tine). 

Favoring the repeal of section 20 of the war 
revenue law, or if that be found inexpedient, fa- 
voring the application of the tax to all pro- 
prietary articles and the reduction of the tax 
to the basis of 1 per cent of the retail selling 
orice 
: Reaffirming. the position formerly taken by the 
Associafion in demanding that the manufac- 
turers cease selling to price cutters and_ in- 
structing the Committee on Proprietary Goods to 
join a similar committee from the National As- 
sociation of Retail Druggists in giving effect to 
this resolution. 

Favoring an increase by proprietors of the dis- 
count to the jobbing trade to 10 per cent regu- 
lar, with an additional 5 per cent for cash pay- 
ment, and, should this concession be granted 
recommending the establishment of a sub-quan- 
tity discount of 5 per cent. 

Reaffirming support of the rebate plan, under 
which proprietary articles should be placed. 

Continuing the sub-committee of three to have 
charge of all suits pending or to be_ brought 
against the Association and declaring for elim- 
ination from the rebate plan of all those articles 
whose proprietors have failed to keep their con- 
tracts. 


Albert Plaut, chairman, then presented 
the 

Report of the Committee on Legislation. 
The report opens with the statement 
that the past year has been unsually 
fruitful of measures affecting the drug 
trade, some of which had failed of pas- 
sage and some of which have become 
laws. 


The War Revenue Law. 


In referring to the war revenue law, the 
report details the history of the action 
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taken by the committee in appearing be- 
fore the committees, which resulted in the 
reduction of the stamp tax from 8 per cent 
to 24 per cent, and the introduction of 
some modifications in the direction of 
equalization of the tax on cheaper goods. 
While the committee has succeeded in its 
work in this direction it was unable to 
secure a number of modifications in the 
law which had been proposed, and which 
had they been adopted would have very 
much simplified its application. The com- 
mittee deprecated the introduction into 
the measure of the clause imposing a tax 
on preparations put up in “a style of man- 
ner similar to that of a patent, trade-mark 
or proprietary medicine in general” on the 
ground that is was very difficult to dis- 
tinguish what is really meant ‘by this 
phrase. The committee also objects to 
the phrase “peculiar advantage in modes 
of preparation, quality or use,” as ap- 
plied to advertising. The committee in- 
vited the members to state all the objec- 
tions which they had to the measure in 
its present shape so that these objections 
could be formulated and forwarded to the 
Senate Committee. 

The basing of the amount of a tax on 
the retail price was referred to as giving 
rise to complications where smaller pack- 
ages were put up from bulk packages. 

Attention was directed to the fact that 
the alcohol which enters into a great 

many of the preparations in Schedule B 
has already paid a very high rate of taxa- 
tion before it is again taxed under this 
schedule. 

Reference was made to the cumulative 
and excessive form of taxation introduced 
in the requirement that all custom-house 
documents should be stamped. Under 
this law one entry may cost the importer 
as much as $25 for custom-house fees 
alone. The filing of monthly reports by 
the druggists of the goods stamped is 
complained of as an unnecessary evil, 
since the manufacturer who would not 
stamp his goods or stamp them properly 
would not hesitate to file a false declara- 
tion. 


Who Pays the Tax? 


The committee says in this connection 
that: 


All in all, the law bears with uncommon harsh- 
ness on our branch of business, and its repeal 
would be hailed with satisfaction by every one, 
except possibly a few manufacturers who look 
upon a private stamp as protection against coun- 
terfeiting. And yet these very manufacturers 
were the first to advance the prices of their 
goods to the full extent of the stamp tax, and 
in many instances much beyond. This brings 
up the question: Who pays the tax? Congress 
certainly did not intend it to be borne by the 
middleman, but this is the case to a great 
extent. A very considerable percentage has been 
shifted to the jobber, through the reduction of 
discounts, etc., but by far the largest part has 
to be borne by the retailer, who in but few 
localities and in but a limited number of cases 
is able to obtain an increased price from the 
public. And we all know that there are very few 
retail druggists in the country that are in a_po- 
sition to stand any extra burdens, however light 
they may be. We repeat, to repeal section 20 
and its dependent clauses would meet with a 
shout of acclaim all over the land; numerous let- 
ters from both jobbers and retailers bear testi- 
mony to this. 

But even if it be impossible to bring this 
about at the next session of Congress, we should 
certainly be able to achieve a material reduc- 
tion of the rate of taxation. We feel confident 
that the revenue from stamps on proprietary 
medicines and perfumes will be found to exceed 
the wildest estimates of the most sanguine Gov- 
ernment official or Congressman, and that a 
rate equal to one per cent of the retail price 
will bring all the revenue the Government has 
the right to expect from a single industry. It 
will be said that, even though war expenditures 
have to a great extent ceased, the revenue from 
duties on imports is continually decreasing, 
and that the Government can ill afford to dis- 


pense with inland revenue. Our answer would 
be that under the present law our branch of 
business is taxed beyond what it should bear, 
and that, if necessary, the list of articles which 
are to be subject to a stamp tax should be ex- 
tended, and therate for each reduced. Why should 
only medicinal and toilet preparations be taxed, 
and soaps, mineral waters, insect destroyers and 
thousands of similar articles be free? It is not 
just, and with proper effort this unnatural state 
of affairs in a free country can be remedied. 
The so-called Chilton Amendment, as offered in 
the Senate by Senator Chilton, of Texas, comes 
as near to expressing our views on this matter 
as anything yet presented, and we urge its 
passage, or that of some similar measure, unless 
the entire Section 20, etc., be repealed. 


The Bankruptcy Law. 


The report in referring to the bank- 
ruptcy law states that it is rather easy 
on the debtor and will undoubtedly re- 
quire change and amendment. Neverthe- 
less it is a decided step in advance and 
was warmly supported by the committee. 


Free Alcohol. 


The committee are in hopes that the 
justice of the claim put forth for rebate 
under the Hoar amendment, which is 
undoubted, will be conceded by the 
courts. They urged the necessity of con- 
tinuing the agitation in favor of a free 
alcohol law. 


Pure Food Legislation. 


The report says of the Brosius bill 
that it had the same origin and pursued 
the same ends as the Paddock bill, though 
it was not quite so sweeping. The com- 
mittee had not participated in the so- 
called “Pure Food Congress” assembled 
in Washington last March, since it was 
convinced that it could not endorse the 
conclusions likely to be arrived at by the 
body as constituted under the call. The 
election of officers of the meeting justi- 
fied the misgivings of the committee, for 
according to the report, “the persons who 
were elected president and secretary per- 
sonify persecution malignant and stupid 
of oir trade interests.” Sarcastic refer- 
ence was made to the pernicious activity 
of the Department of Agriculture. The 
committee warmly endorses the idea of 
the establishment of a Department of 
Commerce. 

Patent Laws. 


The remainder of the report reads as 
follows: 


Of all our national laws, not excepting the 
recent war revenue law, none is as stupid, as 
antiquated and more in need of reform than our 

atent law. Our own comparatively _ little 

ranch of industry pays annually many millions 
of dollars to foreign inventors and manufacturers 
who possess no patent protection at home, and 
who sell the same product in their own coun- 
tries, under free competition, at one-half, one- 
fifth and even one-tenth of the price they ex- 
tort from the people of the United States. We 
feel certain that this state of affairs would not 
be tolerated for a moment were the facts known 
to the people at large; we know that it is so, 
to our sorrow, and we are to blame for 
letting it continue year after year without pro- 
test. If someone were to bring the facts be- 
fore the American Pharmaceutical Association, 
the American Medical Association, the various 
State medical and pharmaceutical associations, 
the — medical societies and local asso- 
ciations pharmacists, such a_ mass of peti- 
tions for relief would be sent to Congress that it 
would no longer neglect this important matter. 
Now is the time, particularly among our medi- 
cal friends, among whom the Behring patent has 
aroused the greatest indignation. But where 
there is no demand there is no supply; if we 
do not ask for what we want, we can’t expect 
to get it. We have it on the authority of the 
Speaker of the House of Representatives that 
if we go to work properly and earnestly, we 
can speedily secure the changes in the law ne- 
cessary to make it just and in line with the 
progress of the day. 


Trade-Mark Law. 


We need a national trade-mark law, not mere- 
ly a law permitting the registraiion of trade- 
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marks. Many of us have found to our cost 
that it is extremely difficult, sometimes even 
impossible, to secure the conviction of infring- 
ers and imitators under the common law. 
we do not ask for too much, if we limit our- 
selves to asking protection for trade-marks— 
other than that conferred by a proper name— 
for a definite period, say twenty-five years, we 
can reach our goal much quicker than by de- 
manding a great deal. The tendency of the 
times is towards “the open door,” and we must 
not antagonize it. 


State Legislation. 


Your committee was of some service in pre- 
venting adverse legislation in some of the States, 


notably in opposing the Bennett law in Ohio 
and the Ford jaw in New York. The many re- 
sponses received from retailers in Ohio in 


reply to a letter sent out by authority of this 
committee asking their co-operation in oppos- 
ing the Bennett bill, have convinced us that 
we may always count on their assistance when 
our cause is just, and that their aid is powerful 
and their influence far-reaching. 


Recommendations. 


in order to get matters into 
your committee make the fol- 
lowing recommendations, with the suggestion 
that if they meet the approval of the Asso- 
ciation, the incoming Committee on Legislation 
be instructed to take such measures as will lead 
to their carrying out at an early date: 


In conclusion, 
a concise form, 

















ALBERT PLAUT, 
First Vice-President N. W. D. A. 


1. The repeal of Section 20 and its dependent 
clauses of the War Revenue law of 1898. 

. If this be impossible, that 

changed as follows: 

A—A reduction of the tax .on eng | 
medicines and perfumery to a ‘rate equal to 1 
per cent of the retail price. 

B—That the wording of the law be changed 
so as to make its intent plain, and thus pre- 
vent litigation and confusion. 

—That in cases where the law does not 
mention who is to pay the tax, it shall state 
so plainly, with special reference to telegraph 
and express companies. 

D—A reduction of documentary taxes, es- 
— where they are cumulative; this re- 
ers particularly to custom house documents. 

E—That the requiring of monthly reports by 
manufacturers and importers be abolished. 
3. The passage of a law making alcohol for 

use in the arts and in medicine free. 

4. That any national pure food and drug law, 
the execution of which would be under the con- 
trol of the Department of Agriculture, be op- 
posed. 

5. The creation of a department of commerce. 


the law be 


6. The changing of our patent laws to a 
modern basis, and so that we may be on an 
equal footing with foreign nations. 

7. The passage of a national trade-mark law. 


Following this report, which was re- 
ceived with many evidences of approval 
by the members, came the report of the 
Nominating Committee for officers for 
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the ensuing year. The committee pro- 
posed the following names: 

President—Cyrus P. Walbridge. St. Louis. 

First Vice-President—Albert Plaut, New York. 

Second Vice-President—Edgar D. Taylor, Rich- 
mond, Va. 

: ge Vice-President—Lucien B. Hall, leve 
land, O. 

Fourth Vice-President—Francis Kehling, Chi- 
a 

‘ifth Vice-President—J. C. Lyons, New Or- 
leans. 

Secretary—A. P. Merriam, Minneapolis. 

Treasurer—S,. E. Strong, Cleveland. 

Members’ Board of Control—W. J. Walker, 
Albany, N. Y.; E. D. Phillips, Nashville, Tenn. ; 
Thomas E. feheomaier *hiladelphia; A. E: 
Neat, Louisville, Ky.; Charles Cook, Porti and, 


Me. 

Each name as announced was greeted 
with tumultuous cheering, and the report 
of the committee was adopted in full. 
Frank A. Faxon was re-elected chairman 
of the Committee on Proprietary Goods. 

Old Point Comfort was selected as the 
next place of meeting. 


New Members. 


The following new members. were 
elected at this session: 


Active—Barker, Wheeler & fon. , Peoria, Ril.: 
Albany Chemical Co., Albany, N. 
Associate-—-Pasteur Vaccine Co. , Chicago; 
Ober-Nester Glass Co., St. Louis; Continental 
Varnish Co., Kansas City; Sterling Remedy Co., 
Indiana Mineral Springs, Ind.; Flanigan- Blan: 
chet Co., New York City; Pacific Coast Borax 
Co., Chicago; William J. Matheson & Co., New 
York; Peruna Drug Mfg. Co., Columbus, Oo. 


CLOSING SESSION. 


After the installation of officers and the 
election of Bauer & Black, of Chicago, 
and the E. C. Washburn Co., of Hart- 
ford, to associate membership, J. C. Eliel 
submitted his report as chairman of the 
Committee on the President’s Address. 
President Weller’s resolution deprecating 
the action of those manufacturers who 
raised their prices on account of the war 
tax, was endorsed; his appeal for more 
liberal treatment by the manufacturers 
asking for 10 and 15 per cent discount 
was approved; fealty to the rebate plan 
was reaffirmed, and President Weller’s 
demand that sales should be made by 
manufacturers only through the jobbing 
trade was upheld. The committee en- 
dorsed the proposition of uniform terms 
and cash discounts with thirty days less 
one per cent for cash; and the resolu- 
tions presented by the National Associa- 
tion of Retail Druggists, asking the pro- 
prietors for a uniform basis of prices, 
were adopted. 


PROPRIETARY ASSOCIATION 


Proceedings of the Sixteenth Annual 
Convention in St. Louis, 
Oct. 17-20. 
OFFICERS ELECTED 1898-1899. 


President—V. Mott Pierce, Buffalo. 

Vice-Presidents—E. C. De Witt, Chi- 
cago; D. S. Chamberlain, Des Moines. 

Secretary—Joseph Leeming, New 
ork. 

T-easurer—H. B. Harding, New York. 

Executive Committee—Thomas Doli- 
ber, Boston; H. M. Sharp, Philadelphia; 
A. M. Hance, Philadelphia; M. M. Fen- 
ner, Fredonia, N. Y.; A. H. Beardsley, 
Elkhart, Ind.; George A. Newman, 
Louisville. 








The first business session of the six- 
teenth annual meeting of the Proprietary 
Association of America was scheduled to 
open promptly at 10.00 a. m., Monday, 


October 17th, but it was near the noon 
hour before President Thomas Doliber 
called the meeting to order and intro- 
duced A. R. Deacon, of the Lambert 
Pharmacal Co., St. Louis, who greeted 
the members on behalf of the local Com- 
mittee on Arrangements, and announced 
the programme of entertainment. 

The forenoon session was a short one. 
After adjournment in the afternoon, Pres- 
ident Doliber delivered the customary an- 
nual address, reviewing the work of the 
Association year. The action of the Ex- 
ecutive Committee of the Association in 
moving to have the burdens of the stamp 
tax law equably distributed on proprie- 
tary articles, was referred to, and the 
work of the several committees of the As- 
sociation touched upon. He made spec- 
ial mention of the work of the Commit- 
tee on Legislation, which had been busy 
during the year combatting hostile legis- 
lation in several States. To help along 
the work of this committee, individual 
members had made voluntary contribu- 
tions to the amount of $1,185. 





JOSEPH LEEMING, 
Secretary Proprietary Association, 


President Doliber paid a compliment to 
the Committee on National Legislation 
of the American Pharmaceutical Associa- 
tion for their report at their annual meet- 
ing in Baltimore, 1898, which he said “‘is 
a strong paper, and should be read care- 
fully by every member of this Associa- 
tion. The committee deserves commen- 
dation for the evidences given of indus- 
trious research in studying the difficult 
question of patent and trade-mark legisla- 
tion.’ 

He closed his address with a few words 
of congratulation to the Association on 
the circumstance of its having selected St. 
Louis as the place of meeting. 

The report of the Committee on Mem- 
bership was presented by Joseph R. 
Kathrens, who submitted thirty-three ap- 
plications. The reports of the secretary 
and treasurer were received and referred. 

A. R. Deacon, of St. Louis, presented 
the report of the Committee on Trade In- 
terests, a lengthy document dealing large- 
ly with the work of the new Committee 
on Fraternal Relations. The rebuff met 
with at the hands of the A. Ph. A., who 


refused to appoint a committee to con- 
fer with the committee of the Proprietary 
Association, was touched upon, and a 
plan was presented calculated to restore, 
or partially restore, prices on proprietary 
goods, 


Operation of the Stamp Tax. 


Referring to the beneficial operation of 
the stamp tax in so far as it concerned 
the retail druggist, the committee stated 
that a canvass of 1,059 cities from Wash- 
ington and California showed that full 
retail prices prevailed in 879, and cut- 
prices in 108. While full prices have been 
restored in 72 places, these figures do 
not include San Francisco, St. Louis, 
New Orleans, Chicago, St. Paul or Min- 
neapolis. Advices from Western jobbers 
indicate that greatly increased business 
was being done in non-secret prepara- 
tions. 


Fraternal Relations. 


Geo. A. Newman, chairman of the 
Committee on Fraternal Relations, pre- 
sented his report for the Association year, 
the major portion of which was taken up 
with references to the grievances of the 
retail druggist, owing to the operation of 
the stamp tax. Nota single State associ- 
ation, to which the chairman of this com- 
mittee addressed a personal letter asking 
the appointment of a similar committee 
for the purpose of joint conference on the 
question of selling goods without a 
profit, replied to the communication. Mr. 
Newman made an allusion to the move- 
ment on foot to organize a national asso- 
ciation of retail druggists, which, he be- 
lieved, was a move in the right direc- 
tion, if the retailers hoped to protect 
their commercial interests and correct 
the many evils which are gradually and 
surely destroying their business. 

H. L. Kramer, of Indiana Mineral 
Springs, submitted a report as chairman 
of the 


Committee on Infringements and Simula- 
tion of Trade-Marks. 


The report shows that the committee 
was called upon to render an opinion in 
one case only during the past year, that of 
Raymond vs. Ayer. This opinion, which 
was adverse to the complainant, is quoted 
in full in the report. Since this opinion 
was rendered by the committee a decis- 
ion has been handed down in New York 
in the dase of Janowitz vs. Duplex Her- 
culean Co., which virtually supports the 
stand taken by the committee in the 
case of Raymond vs. Ayer. The com- 
mittee has been requested to act in the 
matter at issue between the C. F. Sim- 


mons Medical Co., of St. Louis, and J. 


H. Zeilin & Co., of Philadelphia, but the 
committee has not done so, since it was 
not at all probable that the parties to the 
controversy would abide by the decision 
of the committee since the case had been 
contested vigorously in the courts for the 
past twenty-five years. 


Infringement Cases, 
The report says on this head that 


A number of very important cases of in- 
fringement, imitation, counterfeiting and sub- 
stitution of proprietary articles have been tried 
and adjudged in the courts during this year, 
and the opinions handed down have helped to 
clear up many a troublesome point. The gen- 
eral tendency of our courts seems to be to 
broaden out and become more comprehensive, 
the principle of unfair competition appearing to 
govern the analysis of each case in its own mer- 
its. All that seems essential to obtain the pro- 
tection of the court is to show that the defend- 
ant party intended to profit, even indirectly or 
remotely by the publicity or established repu- 
tation of plaintiffs’ product. 

















AMERICAN DRUGGIST AND PHAKMACEUTICAL RECORD. 


The following cases are cited under this 
head: The Allegretti Chocolate Cream 
Co. vs. Allegretti & Co.; Ayer vs. Ayers; 
Walter Baker & Co., Lim., vs. William 
Henry Baker, and Stuart vs. Stewart. 


‘Trade-Name Cases. 


Under this head the committee cites the 
history of the following cases decided 
during the year: California Fig Syrup 
Co. vs. Clinton E. Worden & Co.; Allen 
S. Olmsted vs. Paul B. Hudson; Henry 
Tetlow vs. Herman Tappan; Paris Med- 
icine Co. vs. Newton C. Davis. 


Trade-Mark Cases. 


The only case cited by the committee 
under this head is that of Johnson & 
Johnson vs. Bauer & Black, which they 
refer to as undoubtedly the most con- 
spicuous case of the year. The decision 
of the higher courts was in this case in 
favor of the plaintiffs. 


Counterfeiting Cases. 

Under this head the committee refer to 
the sentence of eight months in the peni- 
tentiary imposed upon Wm. Scott, alias 
Remington, for counterfeiting Carter’s 
Little Liver Pills. The report also com- 
ments upon the remarkable ingenuity 
shown by the comptroller of trade-marks 
in England in discovering “descriptive” 
qualities in arbitrary words offered for 
registration. It was pointed out, how- 
ever, as a most important fact that the 
English authorities are broadening their 
views on this subject, as shown by the re- 
cent decision of the House of Lords in 
admitting the “solio” to registration as a 
trade-mark. 


The A, P. A. Report. 


The committee directs attention to cer- 
parts of the report submitted by Dr. F. 
E. Stews.t, chairman of the Special Com- 
mittee on National Legislation of the 
American Pharmaceutical Association, at 
its meeting in Baltimore during the week 
ending August 29, 1898. The report is 
referred to as “This remarkable docu- 
ment” and the following quotations there- 
from are presented: 


The way in which the secret nostrum 
trade is endeavoring to prevent others from 
copying the medicinal products and prepara- 
tions which they are exploiting is by register- 
ing their titles as trade-marks, Any pro- 
tection secured by so doing is on account 
of a misunderstanding in regard to the in- 
tent of the law by those called upon to en- 
force it. Fortunately, much has been done 
lately by the courts of final resort to make 
clear its real meaning and_ intent. Refer- 
ence is made to the Singer Sewing Machine 
case decided by the United States Supreme 
Court in 1895, and referred to in a former 
report of your committee, and to the Cas- 
toria case, the latter having been finally de- 
cided on special appeal wd the United States 
Circuit Court of Rane s, Eighth Circuit, 
since the last annual meeting of the Asso- 
ciation. ‘ 

The point at issue in these cases was 
whether the word claimed as a trade-mark 
is the generic name of the thing manufac- 
tured and sold, or is it a mark and name 
used to distinguish an article as made and 
sold by one manufacturer from the same 
article as put out by other manufacturers? 
In each case “It was held that because the 
word had become descriptive of the thing 
it could not be appropriated as a trade- 
mark.” : 

In this connection your committee called 
special attention to the fact that Germany, 
as well as England, France and the United 
States, has declared that the commonly-ac- 
cepted names of patent medicines, being 
necessarily descriptive, become the property 
of the public at the expiration of the pat- 
ents on the products themselves, even 
though the same may have been fanciful 
names, coined or invented by the intro- 
ducers and registered as trade-marks. 

The time is ripe for pharmacists all over 


the United States to act in this matter. 
The question o itents and trade-marks as 


pz 
medicinal should be 








affecting products 
broug before every national, State and 
logical medical and pharmaceutical society 


for discussion and taken up with like intent 
by every medical and pharmaceutical college 
in the United States. The sense of each or- 
ganization should be made known to the 
Secretary of the Interior in the form of 
proper memorial or resolutions, and he will 
refer the same to the commission. Your 
committee has already called the attention 
of the President to the work of the American 
Pharmaceutical Association in this connec- 
tion, and the same has been referred to the 
Secretary of the Interior, who in turn re- 
ferred the matter to the commission—so that 
another of the objects of this Association in 
appointing a special Committee on National 
egislation is likely to bear fruit. 

The common understanding of the term 
“proprietary” medicine is a medicine whose 
commonly accepted name is registered as a 
trade-mark. But, registering such names as 
a trade-mark does not make it a trade-mark, 
for a title which the public use to describe 
the article cannot at the same time perform 
the function of a brand-mark, to distinguish 
one of the articles from another make of 
the same article. 


The trade-mark law should so read as to 


make it necessary for every article of com- 
merce, when first introduced, to have a name 
given it for public use as part of the com- 
It should also require that 


mon lan guage. 





LucIEN B. HALL, 
Vice-President N. W. D. A. 


the common descriptive name of each article 
advertised should appear in advertisements 
equally prominent with its brand name, so 
that the latter may be used by the public 
for the purpose of specifying a special brand 
when desired, and the former employed to 
designate the article itself as such, irre- 
spective of who is the maker. In describing 
trees as the natural order, genera and 
species, so is it in describing medicines: 
every kind of tincture, fluid extract and pill 
must have a specific name by which it may 
be described, and if the introducer does not 
supply it he has no reasonable complaint if 
the name claimed by him as a trade-mark 
ceases to perform its function as a_brand- 
mark and falls into the public domain as a 
descriptive word or appelative. The trade- 
mark law should be so revised that its am- 
biguous wording will not protect those who 
desire to create perpetual monopolies of 
secret medicines by claiming that their com- 
monly accepted names are trade-marks. 


In commenting upon the above extracts 
from the report of Dr. Stewart, the N. 
W. D. A. committee says: 


There is no principle in such attacks as that 
of Dr. Stewart, except envy of the successful. 
It is the howl of the failure against the at- 
tainment, the impotent rage of the improvident 
against the prosperous, which would not hesi- 
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tate in its imbecility to destroy the whole com- 
mercial fabric to attain its end. Such attacks 
do not only threaten the proprietary medicine 
business, but every manufacturing interest in 
the land, and when people get into so peculiar 
a state of mind that they openly declare them 
selves entitled to the share of the fruits of other’s 


industry, it is time to adopt some means oi 
defense, 
Recommendations. 
The committee recommends that its 


successor be instructed to co-operate in 
carrying out a suggestion offered by Mr. 
Arthur Stewart, of the Baltimore bar, that 
a new trade-mark law be enacted, sim- 
ple in its operations, comprehensive ii 
its scope and universal in its application 
throughout the United States, and that 
the necessary means to carry out these 
instructions be furnished by the N. W. 


The committee recommend the estab- 
lishment of a trade-mark bureau consist- 
ing of lawyers, experts in this special line. 
who should be retained by the N. W. D. 
A. and whose decisions in disputed cases 
would do much to diminish litigation. To 
furnish the necessary means for establish- 
ing and conducting this bureau, the com- 
mittee recommend the establishment of a 
trade-mark defense fund, to be provided 
out of a proposed increase in the annual 
dues of the Association from the present 
rate of $10 to $100 or even $300. 


Executive Sessions. 


A considerable portion of the proceed- 
ings on both Tuesday and Wednesday 
was conducted in executive session. The 
report of the Committee on Legislation, 
of which Dr. V. Mott Pierce, of Buffalo, 
is chairman, was made the subject of 
careful study by the members, and was 
amended in several important particulars 
before being presented to the Association 
on Thursday. 

The committee considered that they 
had reason to be gratified at the results 
accomplished in the several States in 
which legislative measures, more or less 
inimical to the interests of the members 
of the Proprietary Association, had been 
introduced. 

Henry Dalley, of New York, and E. 
C. De Witt, of Chicago, were compli- 
mented by the committee on the results 
of their work at Washington in advo- 
cating the imposition of the stamp tax 
m so-called non-secret remeu.es and the 
exemption from taxation of stocks in the 
hands of retailers at the time the law 
took effect. The committee stated that 
the wholesale druggists, at their meeting 
in Chicago, made the request to proprie- 
tors to advance their prices to cover the 
stamp tax or to furnish stamps to aftach 
to goods. 

Before adjourning on Thursday, com- 
mittee reports were received from A. 
Cressy Morrison, of New York, H. M. 
Sharp, of Philadelphia, and others. 


Concessions to Retailers. 


At the meeting held late on Thursday 
evening, after the proprietors went into 
open session, the Executive Committee of 
the National Association of Retail Drug- 
gists were received and notified of the 
action taken by the Proprietary Associa- 
tion in recommending to all proprietors 
that they do not exceed in their prices 
those set by the retail Association, namely, 
$2.00 per dozen for twenty-five-cent ar- 
ticles, $4.00 for fifty-cent articles and $8.00 
for one dollar goods and in lots of one 
dozen or more. 

The report of the Committee on 
Nominations for officers to serve during 








282 AMERICAN DRUGGIST AND PHARMACEUTICAL KECORD. 


the ensuing year was then submitted, and 
the following names were presented: 

President—V. Mott Pierce, Buffalo. 

First Vice-President—E. C. De Witt, 
Chicago. 

Second Vice-President—D. S. Cham- 
berlain, Chamberlain Medicine Co., Des 
Moines, lowa. 

Secretary—Joseph Leeming, New 
York. 

Treasurer—H. B. Harding, New York. 

Executive Committee—Thomas Doli- 
ber, Boston, Mass.; Horace M. Sharp, 
Philadelphia, Pa.; Anthony M. Hance, 
Philadelphia, Pa.; M. M. Fenner, Fre- 
donia, N. Y.; A. H. Beardsley, Elkhart, 
Ind. ; Geo. A. Newman, Louisville, Ky. 

After the installation of officers, which 
tlosed the session, a vote of thanks was 
extended to the retiring officers for their 
services, and the meeting adjourned to 
hold a special meeting next June in or 
near the city of New York. 


NEW YORK COLLEGE OF 
PHARMACY. 


Sassafras Deseued by Specialists. 


The regular quarterly meeting of the 
College of Pharmacy of the City of New 
York was held in the lecture hall of the 
college on Tuesday evening, October 
18th. In the absence of the president, 
ex-President McIntyre was asked to take 
the chair. 

There being no routine business before 
the college, reports of the delegations 
to the New York State Pharmaceutical 
Association and the American Pharma- 
ceutical Association were read by Dr. H. 
B. Ferguson and Dr. Rudolph Giess, 
respectively. The latter report was quite 
a lengthy one, giving in detail the more 
important features of the meeting, and 
referring with pleasure to the prominent 
part taken in the proceedings by the rep- 
resentatives of the college. 

Caswell A. Mayo, chairman of the 
Special Committee on Papers, reported 
on behalf of that committee that, pur- 
suing the policy outlined by the previous 
committee, another American drug, sass- 
afras, had been taken up. The speaker 
explained that owing to the fact that the 
meeting of the National Wholesale Drug- 
gists’ Association was now in session in 
St. Louis, two of the contributors of 
papers, Professor Lloyd and Mr. Velsor, 
were unavoidably absent. He therefore 
called on Dr. W. A. Bastedo to introduce 
the subject by his paper upon the botany 
of the sassafras tree. 

At the conclusion of Dr. Bastedo’s 
paper, the chairman introduced Dr. 
Clemens Kleber, director of the labora- 
tories of Fritzsche Brothers, who deliv- 
ered an address from notes upon the 
chemistry of sassafras. Following this 
address, Prof. George C. Diekman, of the 
College of Pharmacy, presented some 
notes upon the pharm: acy of the drug, 
which had mainly to do with the pith 
and its products. 

The chairman, Mr. Mayo, then read 
the paper by Prof. Lloyd, of Cincinnati, 
on the history of sassafras, which proved 
to be extremely interesting, the drug 
having been very highly esteemed by the 
earlier travelers in America. The notes 
collated by Prof. Lloyd show a wonder- 
fully wide range of study and give a very 
complete review of the drug in its histor- 
ical aspects. The chairman concluded the 
subject by presenting the paper prepared 
by Mr. Velsor on the commerce in sass- 





afras bark. Two of the papers referred 
to are presented elsewhere in this issue. 
On motion of Mr. Fraser, the com- 
mittee and the gentlemen who had con- 
tributed to the subject under discussion 
were given a very hearty vote of thanks 
for the extremely interesting and in- 
structive series of papers presented. 


PHILADELPHIA COLLEGE. 





itd Accents Dieemed by Pol. 
Remington. 


INVERSION OF CANE SUGAR IN 


OFFICIAL SYRUPS. 


The series of pharmaceutical meetings 
of the Philadelphia College of Pharmacy 
for 1898-99 was inaugurated Tuesday, 
October 18. There was a good atten- 
dance of druggists of the city and mem- 
bers and students of the college. After 
some introductory remarks by Prof. 
Henry Kraemer, the chairman of the 
Committee on Pharmaceutical Meetings, 














THos. P. Coox, 
Committee of Arrangements N. W. D. A. 


in which he alluded in a feeling manner to 
the work of the former chairman of this 
committee, the late Prof. Trimble, Dr. C. 
B. Lowe was asked to take the chair. 

The programme was an interesting one. 
Prof. Joseph P. Remington having con- 
tinued his work on the use of acetic acid 
as a menstruum, presented a paper en- 
titled “Fluid Acetracts,” which is printed 
in full in another column. 

A contribution on 


“The Inversion . Cane Sugar in Official 
yrups” 


was presented by F. W. Haussmann. The 
author reported the examination of a 
large number of syrups, including samples 
which he himself had prepared and those 
which he had obtained in the market. In 
view of the results which he obtained he 


attributed many of the changes which take 


place in this class of preparations, such as 
the darkening in color and the deposit of 
a sediment, to the inversion of the cane 
sugar which they contained. 

In considering this subject he divided 
the syrups into three classes, namely: 
those containing free mineral acids, those 


containing free organic acids, and non- 
acid syrups. Conditions of temperature 
were found to have a marked influence 
upon the samples and it was observed that 
syrups which did not change color in the 
spring and early summer were darkened 
very perceptibly during the warm weather 
of July and August. It was also noted 
that the deposit of inverted or grape 
sugar takes place in comparatively cool 
weather, it being held in solution during 
the warm weather of summer. Still an- 
other observation was the diminished 
sweetness in taste of the samples in whicn 
the cane sugar had been inverted. 

The author stated that organic acids 
have the power of inverting saccharose, but 
that the changes accompanying the in- 
version are not so pronounced as in the 
case of the inorganic acids. Syrups which 
are free from acids may contain a small 
amount of grape sugar, but do not show 
the tendency to inversion that the other 
two classes do. 


Opinions on the Baltimore Meeting. 

After the consideration of the papers 
an opportunity was given for expressions 
concerning the Baltimore meeting of the 
American Pharmaceutical Association. 
All of the speakers expressed themselves 
as being highly pleased with the success 
of the meeting. The social features seem 
to have been the delight of all who at- 
tended and will no doubt redound to the 
credit of the citizens of Baltimore for 
many years to come. None the less grat- 
ifying was the work carried out and re- 
ported by the various sections of the As- 
sociation, particularly the Scientific, the 
Educational and Commercial sections. 

An interesting feature of the meeting 
was the exhibition of a number of speci- 
mens. These included a growing plant of 
Barbadoes aloes, as well as a sample of 
the drug, from Prof. J. U. Lloyd; speci- 
mens of some of the newer vegetable 
drugs, such as blood flower (Asclepias 
curassabica), Embelia ribes, Hysterionica, 
mountain sage, Unirapanna, Newbouldia 
laevis, Java tea, horse nettle berries, etc., 
from Parke, Davis & Co.; powdered 
drugs and spices, including many import- 
ant non-official drugs, from Gilpin, Lang- 
don & Co. A specimen of “Gogo,” a 
Philippine Island drug, which contains 
saponin, apparently identical with that of 
Quillaja, and also a specimen of Que- 
bracho gum, which chemically ciosely re- 
sembles kino from E. H. Gane, now of 
New York; a specimen of the seeds of 
the plant yielding “Gogo,” procured by 
C. G. Lloyd, from Jamaica; two samples 
of ipecac, one “wiry” and the other 
“fancy,” from Richard Shoemaker; a 
specimen of the leaf and flower of one of 
the shrubby Daturas, from Miss C. J. Tay- 
lor, and a specimen of the fruit of a 
species of Martinia, from Prof. : 
Moerk. 


Italian Pharmacists Organize. 


A meeting was held in the Mazzini 
Hotel, 407 Canal street, New York, on 
October 19, for the purpose of organiz 
ing an Italian Pharmaceutical Associa- 
tion. Appropriate addresses having been 
made by Jos. Aquaro and D. Cafferata, 
the meeting was called to order. The 
first action taken was the naming of the 
proposed society. After some discussion 
among the members, the name “Italian 
Pharmaceutical Association of New York 
State” was finally agreed upon. Jos. 
Aquaro was elected temporary secretary 
and D. Cafferata temporary chairman, 
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The names of the members present are 
as follows: Joseph Aquaro, Ph.G.; Peter 
A. M. Rovitti, Ph.G.; Joseph De Biaso, 
Ph.G.; John J. Maffia, Ph.G.; D. Caffer- 
ata, Ph.G.; Frank Perilli, Ph.G.; H. Ma- 
rini, S. C. Tromba, Francis Avignone, 
Alfred Cucci and C. Di Chiari. 


THE BROOKLYN DRUGGISTS 
SQUELCH “DRUGGISTS’ 
LEAGUE.” 


The Candidate for Lieutenant-Gov- 
ernor of the State Gets an 
Endorsement. 


The regular monthly meeting of the 
Kings County Pharmaceutical Society 
took place on Tuesday, October 11, in 
one of the class rooms of the Brooklyn 
College of Pharmacy, Adrian Paradis, 
president, in the chair. Shortly after the 
meeting opened, Sec. Bliss announced 
the receipt of a communication from a 
“Mr. Thimme,” who signed himself ‘‘Sec- 
retary of the Druggists’ League for 
Shorter Hours,” in which the individual 
named challenged the Kings County 
Pharmaceutical Society to a two-sided 
debate on the subject of shorter hours. 
The characteristic impudence of this mes- 
sage was promptly recognized by the 
members, one of whom immediately 
moved the tabling of the communication, 
for the reason that the author was neither 
a druggist nor in any way connected with 
the retail drug business. And thus was 
added another fresh contribution to the 
very fresh literature of the ‘League for 
Sherter Hours.” 

Following this, former president Wil- 
liam Muir made a brief address ask- 
ing for instructions as the delegate of the 
Kings County Pharmaceutical Society to 
the retail druggists’ delegate convention, 
to be held in St. Louis on October 17. 
He announced that one of the most im- 
portant of the matters likely to come be- 
fore the convention was the operation of 
the war revenue tax in its relation to the 
sale of proprietary medicines. “While we 
condemn the action of a great many pro- 
prietors,” said Mr. Muir, “who have taken 
advantage of the stamp tax to advance 
the prices of proprietary medicines to re- 
tail druggists, it may be well to call the 
attention of the trade to the action of a 
pharmaceutical manufacturing firm in 
our own borough, who immediately 
before the act providing for a_ war 
revenue tax received the  Presi- 
dent’s approval, wrote to every druggist 
in the country for information regarding 
the amount of their goods on hand, with 
a view to forwarding to the retail drug- 
gists, free of cost, revenue stamps to 
cover.” 

In view of the generous disposition dis- 
played by this manufacturer, he consid- 
ered it eminently fitting and proper for 
the Society to adopt a resolution which 
he had prepared. The resolution read: 


Whereas, It has been the practice of nearly 
all the manufacturers of proprietary medicines 
to impose the revenue stamps upon their goods 
charging the same to the retail pharmacist, thus 
making the retailer bear the burden of the war 
tax, and, whereas, it is refreshing and delightful 
to realize that in our own Borough of Brooklyn 
there is an establishment that appreciates the 
fact that the war stamp tax was not intended for 
the retailer, but for the manufacturer; therefore, 

Resolved, That the Kings County Pharmaceu- 
tical Society extends thanks to the Maltine 
Manufacturing Company for its action in putting 
on the revenue stamp without advancing the 


price of their goods, and we recommend their 
action to other manufacturers throughout the 
country, as an example of the better way to 
bring about satisfactory and complete fraternal 
and business relations between the manufacturer 
and the retail pharmacist. 

The Society puts itself on record as approving 
the action of those manufacturers who have 
borne the stamp tax without increasing the price 
of the goods, and favor the sale of their pre- 
parations by our members. 

The resolution was adopted without a 
dissenting vote, and the secretary was in- 
structed to forward copies to the Hon. 
Timothy Woodruff, president of the Mal- 
tine Manufacturing Company, Brooklyn. 

Sundry routine business was then trans- 
acted, including the acceptance of the 
resignation of William Vincent from the 
board of officers. Mr. Vincent was third 
vice-president of the Society, and the 
pressure of his business duties has in- 
creased so much of late as to necessitate 
his retirement. Two students of the Col- 
lege, who had taken the full course lead- 
ing to the degree of Graduate in Phar- 
macy, but who were unable to comply 
with the age and experience requirements 
at the last commencement, were intro- 
duced by President Paradis, who declared 
a recess for the occasion. He called upon 
Professor E. H. Bartley, the Dean of the 
College, to advance to the platform and 
confer the degree of Graduate in Phar- 
macy upon the two candidates, which he 
did in accordance with the full legal for- 
mula, and the meeting adjourned. 


An Association of U. S. Hospital 
Stewards. 


An interesting meeting was held some 
three weeks since in the Y. M. C. A. 
reading-room of the United States Gen- 
eral Hospital at Camp Wikoff, Montauk 
Point, L. I.. in which all the stewards and 
acting stew- 
ards of the 
camp partic- 
ipated. The 
meeting was 
called to or 
der by acting 
steward, 
Geo. W. Pin- 
kney, as tem- 
porary chair 
man. He 
said that the 
meeting was 
due to the 
activity of 
Steward 
Riess. As 
soon as the 
meeting was 
called to or- 














H. W. RIESs, 


President Association id 


Pharmacists, U. S. 


der, Steward Riess outlined the or- 
ganization which it was’ proposed 
to form, and. stated that the ob- 
ject of the proposed organization was 


to bring about a closer affiliation among 
the stewards and acting stewards in the 
service at Camp Wikoff, with a view to 
their mutual improvement, to their so- 
cial advantage. The election of perman- 
ent officers was entered into, which re- 
sulted in the selection of the following: 
President, H. W. Riess; vice-president, 
Chas. A. Ray; secretary, Walter S. Beck- 
er; corresponding secretary, Chester A. 
Padelford, and treasurer, Herbert J. 
Davis. 

In the discussions of the project, Stew- 
ard McDonald suggested the advisability 
of extending the scope of the society so 
as to make it a permanent organization of 
all hospital stewards in the United States 
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Army. This proposition met with instant 
and enthusiastic approval and the follow- 
ing committee was appointed by the presi- 
dent to draft a constitution and by-laws: 
Geo. W. Pinkney, chairman; Cecil A. Tay- 
lor and Walter S. Becker. There were 
about thirty acting stewards present. 
Steward Geo. W. Muller, in charge of 
the Detention Hospital, was unable to at- 
tend the meeting, but sent all the acting 
stewards attached to the hospital to repre- 
sent him, together with an assurance of 
his hearty endorsement of the movement. 


Appointed Civil Engineer in the 
Navy. 


Fred. Thompson, son of William S. 
Thompson, of Washington, who is pres- 
ident of the council of the American 
Pharmaceutical Association, has been ap- 
pointed by the President to the position 
of civil engineer, United States Navy, 
with the rank of lieutenant, junior grade. 

This is the result of a competitive ex- 
amination, held recently at the Washing- 
ton navy yard, for the position. Mr. 
Thompson is a graduate of the Massachu- 
setts Institute of Technology, Boston, and 
for the past eleven years has held posi- 
tions with the Keystone Bridge Co., of 
Pittsburg; the Atchison, Topeka & San- 
ta Fe Railway, Chicago; the Richmond 
& Danville Railroad, the Carnegie Steel 
Co., limited, and for the past five years 
has been bridge engineer of the South- 
ern Railway, of this city. Of the twenty- 
eight competitors for the position but 
two passed, Mr. Thompson and a Mr. 
Rosseau, of New York. 


The numerous friends of W. S. 
Thompson in the drug trade will be 
much pleased to learn that the son 


proves so worthy of so excellent a father. 


Antipyrine Not Taxable. 


Acting Commissioner of Internal Rev- 
enue Wilson has revoked the decisions 
dated October 4 and 13, holding anti- 
pyrine taxable under the revenue law, and 
has promulgated the following decision: 


After a careful consideration of all the facts 
in the case, this office is of the opinion that the 
former rulings holding this preparation to be tax- 
able, because put up in a manner similar to 
patent trade-mark preparations, are erroneous, 
and hence they are hereby revoked, and antipy 
rine is held to be not taxable. 


Committees of the State Associa- 
tion. : 


The following standing committees of 
the N. Y. S. P. A. have been announced: 


Committee on Legislation—William Muir, 
Brooklyn, chairman; William Muench, Syracuse; 
Albert H. Brundage, Brooklyn; Thomas Stod- 
dart, Buffalo; Felix Hirseman, New York; W. 
H. Rogers, Middletown; Chas H. Gaus, Albany. 

Committee on Pharmacy and Queries—Geo. C, 
Diekman, New York, chairman; Frederic P. Tut- 
hill, Brooklyn; W. Ag Marsh, Corning. 

Committee on New Remedies—Thos. J. Kee- 
nan, New York, chairman; Willis G. Gregory, 
3uffalo; Adrian Paradis, Brooklyn. 

Committee on Adulterations—G. Michaelis, Al- 
bany, chairman; Willis G. Tucker, Albany; Elias 
H. Bartley, Brooklyn. 

Committee on Commercial Interests—George 
Reimann, Buffalo, chairman; Oscar Goldman, 
New York; Clark Z. Otis, Binghamton. 

Committee on Entertainment—Alfred B. Hues- 
ted, Albany, chairman; William J. Walker, Al- 
bany; Chas. H. Gaus, Albany; Edwin F. Hunt- 
ing, Albany; Frederick Neudorf, Jr., Albany; 
DeBaum Aiken, Albany. ‘ 

Local Secretary—Frank Richardson, 325 Clin- 
ton avenue, Albany. . 
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TALES OF THE ROAD. 





The Snob Who Snubbed. 


It seems that he, a number of other salesmen 
and a lone lady were the occupants of a parlor 
car in one of the far Western St ates, and peace 
and quietude reigned until a wealthy Easterner 
boarded the train. He had tried to engage a 
special car, but failed for some reason and was 
forced to cast his lot with the others. He at 
once proceeded to demonstrate his dissatisfaction 
at the state of affairs by an exceedingly offensive 
manner that in five minutes had made every 
other passenger dislike him cordially. He re- 
sented their presence so plainly that it attracted 
their attention, and every glance seemed to in- 
cense him anew until the atmosphere of the car 
was surcharged with bad feeling. 


THE TURNING OF THE WORM. 


The metal man had ae picked up a trick 
whereby a clean, new clay pipe may be made 
to send forth clouds of renee resembling smoke, 
and after watching the trend of affairs for a 


while, he calmly produced the pipe, leaned back 
in a comfortable attitude, and proceeded to turn 
the air blue in his vicinity. The Easterner 


boiled over, and after making a number of 
nasty remarks in which he managed to express 
his opinion of the traveling fraternity in general, 
sent the porter for the conductor, who was 
much surprised to see an old traveler like the 
metal man placidly enjoying his pipe in the 
prohibited part of the car. 

“Why, Me. W.,” said he, “you know you 
mustn't smoke here. This cannot be allowed.” 

‘All right,” said W., cheerfully, pocketing his 

pipe, but no sooner was the conductor out of 
sight than he puffed away more vigorously than 
ever. The Easterner fairly exploded with wrath, 
while the others sat nonplussed at W.’s con- 
duct. The lady manifested signs of distress at 
the “tobacco fumes,” and as soon as W. no- 
ticed it he showed his empty pipe and demon- 
strated that there had been no tobacco and no 
odor. 


EXIT EASTERNER. 


The Easterner collapsed like a punctured tire, 
and was fairly blown into the next car by the 
how! of delight the other travelers set up when 
they fully realized how matters stood. There 
was nothing in their possession that was too 

ood for W. The porter was sent in after the 
casterner’s traps, and he was not seen again.— 
Iron Age. 


A fire broke out in the dining room of the 
Southern Hotel on Tuesday evening and cre- 
ated a small-sized panic, It was 
N. W. D. A. caused by the cross circuit- 
NOTES. ing of two electric light wires 
over one of the windows, and 
was extinguished with trivial loss and consider- 
able excitement, after the arrival of the fire 
brigade. A number of delegates to the National 
Association of Retail Druggists were congre- 
gated in the lobby of the hotel when the first 
alarm of fire was turned in. A heavy explosion 
preceded a dense outpouring of smoke, and the 
report startled a cnaier of the retailers. Frank 
Fleury, the secretary of the Illinois Pharmaceu- 
tical Association, was busily engaged with the 
group, attempting to elucidate one of his favor- 
ite jokes, but he started up immediately at the 
sound and rushed in the direction of Tony 
Faust’s with the exclamation: ‘Col. Herbst 
and Paul Schuh have crossed wires in Tony’s!” 
In the excitement following the fire no explana- 
tion of this joke was made public. 


“‘Moore’s Digestor,” a palatable compressed 
tablet for stomach troubles, was much in evi- 
dence during the meetings, through the energetic 
efforts of the traveling a of The 
Digestor ,Company, of Chicago, “Eat one; eat 
anvthing,” was W. A. Ward’s motto, who so 
ably represented the company. 


HEARD IN ST. LOUIS. 


News and Notes of the Meeting. 


Joseph A. Toy, of the Carter Medicine Com- 
pany, achieved considerable popularity during 
the sessions of the N. W. D. A. through his 
liberality in disposing of free samples of Car- 
ter’s Little Liver Pills. His customary greet- 
ing was, “‘Have one with me?” after which an 
immediate adjournment to the place where re- 
freshments were kept was in order. 


R. Edward Breed, of the Marion Flint Glass 
Co., took an active interest in the proceedings 
of the National Wholesale Druggists’ Associa- 
tion, and was constant in his attendance upon 
the sessions. He was accompanied by Mrs. 
Breed, who attracted admiring comment at the 
reception tendered by Presider. Weller and 
Doliber on Tuesday evening. She was one of 
the most handsomely gowned women seen dur- 
ing the evening. 


At the theatre party on Wednesday evening 
President Weller, his wife and daughter occu- 
pied a box; the Misses Ruth and Alice were 
charmingly gowned, and occupied front seats, 
carrying the most exquisite bouquets of crys- 
anthemums seen during the evening. 


J. W. Cox entertained a small party of friends 
at the Southern on Wednesday evening, as a 
slight indication of welcome to the visiting 
delegates. Among those who stretched their 
legs under the mahogany with him at_ the 
festive board were Commodore Emerson, Harry 
Gilpin, S. H. Black, Joe A. Toy, W. Townley 
Case, Romaine Pierson and D. B. Chandler. 


W. H. Gallencamp did the honors for David 
~" Green & Co. He is manager of their Chicago 
otmee. 


Edw. H. Buehler was looking after the in- 
terests of Fairchild Bros, & Foster, and _ inci- 
dentally, W. H. Schieffelin & Co. 


Jos. Kearney was down from Chicago, looking 
for contracts to annihilate any rats or roaches 
that chanced to get into the Southern. 


J. C. Eliel told the “Like Kelly Can” story 
when addressing those who attended the ride 
given by the St. Louis newspapers. 


Commodore Emerson sent a bottle of Bromo 
Seltzer to every member. With each bottle 
was a card which read: “Presented to the 
revelers in the St. Louis Hospital, with the 
hope that it may serve to make the morning 
headache only seem a portion of the blessing.” 


Foster W. Allen and D. B. Macdonald did 
the honors for the Detroit White Lead Co. 
The seal card cases, pocketbooks and pen- 
wipers given out by them were handsome souve- 
nirs and much sought after. 


Otto P. Meyer and F. W. Siler, of Meyer 
Bros. Drug Co., were much in evidence at the 
carriage drive to the Anheuser-Busch Brewery. 


A. H. Beardsley, of the Dr. Miles Medical Co., 
of Elkhart, Ind., was pointed out to your cor- 
respondent as an eligible “‘widower.” 


J. Ellwood Lee and the successful manager 
of his sales department, F.R. Jones, were among 
the busiest men at the convention; they made 
their presence felt in the porous plaster world. 


J. H. Odbert made his initial appearance to 


the convention. He is now the Chicago man- 
ager for Hance Bros. & White. 


Harry Skillman, with Miss Ruth Weller. car 
ried away the grand prize at the cake walk. A 
number of Harry’s friends did not know that 
he had switched, and is now looking after 
the interests of Parke, Davis & Co. 


Hugh Matthews and C. Frisius, of the Mor- 
ley Drug Co., Chicago, won a warm place in 
the hearts of the ‘ ‘boys” by distributing samples 
of Arnol d’s Bromo-Celery, “Great thing in the 
morning. 


J. R. Kathrens and his estimable wife came 
over from Milwaukee to see what Best’s Tonic 
would do for that tired feeling. 


Drummerdom Items, 


A. C. Fay has been working the towns along 
the New York Central from Albany to Buffalo 
with Daybrooks’ perfumes. He is a favorite in 
nearly every store he calls at, with everyone from 
the proprietor to the lady cashier and soda foun- 
tain boy. He has been covering this territory 
now seven years. 


E. M. Faris, the gentlemanly representative of 
Tarrant & Co., was in Syracuse on the 7th, with 
their line of perfumes, which was carried last 
year by Mr. McGraw, now of the Jones-McGraw 
‘Extravaganza Co. Mr. Faris is not new to the 
trade in this or ¥: Western States, as he repre- 
sented the S. E. G. Rawson Co. for six years, 
covering the States this side of the Mississippi 
River. He is a successful salesman. 


BUFFALO. Wayte A. Raymond, one of the 

, _ regular representatives of Schief- 
felin & Co., is due this week with a full line of 
druggists’ sundries. He is always welcome. 


The Olean Glass Company, which carries a 
full line of the article and is a heavy manufac- 
turer of the same, has opened an office here and 
placed it in charge of P. H. Shumway, who is 
actively looking after the interests of the busi- 
ness. 


C. M. Edwards, who looks after this district 
for the assayed ‘and powdered drug trade of 
Gilpin, Langdon & Co., of Baltimore, has lately 
made us one of his regular calls. 


The Philadelphia house of Smith, Kline & 
French Company sends on his regular round 
here E. Bensinger, who makes a specialty of 
sponges and chamois. 


G. Schwab, Jr., who sells goods in the class 
of vanilla and ‘essential oils for Max Zeller, an- 
nounces that he will be here this week to look 
after his regular business. He is very methodical 
in his attention to the local drug trade. 


The soap and perfume i} of the Maxim, 
Pringle & Brush Company, of New York, will 
soon be progressed by F. W. Marlow, who an- 
nounces that he will be with us in a few days. 


All of the above traveling salesmen call on the 
retail trade as well as wholesalers and are well 
and favorably ‘known to both branches of the 
business. 


BOSTON, Charles H. Clute, representing 

the Florence Mfg. Co., of New 

York, has had a busy visit during the past week 
with his Boston friends. 


‘ 
J. Wyeth & Bro. have an able and_ agreeable 
representative in the person of J. M. Decker, 
lately here on a business trip. 


The crude drug department of Parke, Davis 
& Co. has again been brought to the notice of 
the trade by efficient efforts of its agent, C. L. 
Gleason. 


Mr. Nichols has again made his appearance in 
the interests of the Leerburger Bros. All are 
ready to receive him. 


W. S. Fox, with H. C. Fox & Son, has made 
the usual tour of this vicinity. 


Morton Tirrell, the commercial visitor sent by 
the Black Mfg. Co., has boomed the Siphon 
syringe business during the past few days. 


Rudolph Wirth is looked for as ‘‘the old re- 
liable.” He has been here again and represents 
E. Fougera & Co. 


C. R. Sanford, W. H. Schieffelin & Co.’s well- 
known traveling man, has been gathering in or- 
ders, and earning for himself a pleasant reputa- 
tion among the trade. 


Knight of the Grip W. R. Dolliver is hustling 
all the time for the G. C. Goodwin Company. 
He makes numerous trips and secures a goodly 
supply of orders. 


R. J..Lampa was here recently for Lehn & 
Fink. He will be in town again in January. 
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E. P. Bryant, representing Geo. C. Goodwin, 
of Boston, was a recent visitor at the stores of 
Bangor and Brewer druggists. 


Sixteen young men and two young women took 
an examination before the Maine State Board 
of Pharmacy, in Portland, Wednesday, October 
12. 


The Aseptic Supply Co. has been organized in 
Portland for the purpose of manufacturing and 
selling a veranda antiseptic cabinet. Capital 
stock, $200,000, of which $30 is paid in. The 
officers are: President, Eugene W. Hunt; treas- 
urer, Harry B. Russ, both of Portland. 


PHILADELPHIA. Rudolph Wirth has been 

me ere again on one of his 
periodical visits and as usual took many orders. 
Mr. Wirtk is one of the most popular ‘‘angels 
of commerce” that visit Philadelphia, and the 
buyers are always glad to receive his cards an- 
nouncing his coming. 


Charles M. Edwards represents Gilpin, Lang- 
don & Co., of Baltimore, but he lives in Phila- 
delphia, and we are as proud of him as he is of 
the house he so ably represents. 


W. R. Cutter, of Fobes, Hayward & Co., of 
Boston, has been looking after the interests of 
his house in this city. 


A. Moore, of Leon Hirsch & Sons, of New 
York, has left the city after taking a number 
of orders. 


Mr. Kendall, who represents Bauer & Black, 
has been in town drumming up business for his 
house. 


Mr. Gilbert, representing E. E. Dickinson & 
Sons, of Essex, Conn., has just left this city. 


Mr. White, who has been pushing Sen Sen in 
this city has gone to Baltimore and Washington. 


D. E. Bransome has returned from a trip “p 
the State and as a result has sent a basket full 
of orders to Johnson & Johnson. 


Mr. Fischer, president of the Fischer Chem- 
ical and Importing Co., of New York, is in 
town. 


C. L. Gleeson, representing Parke, Davis & 
Co., has just left the city after taking a num- 
ber of orders. 


Hance Bros. & White are to move their Pitts- 
burg office to the commodious building, located 
at 419 Seventh avenue, in the very centre of the 
wholesale drug district. The quarters they have 
occupied on Smithfield street were up one flight 
of stairs and not large enough for the stock. 
Harry C. Lucas looks after their interests in this 
locality and is a hustler. 


CINCINNATI. Augustus Partirege, repre- 
senting H. Rosenthal & Bros., 
was in the city recently with a full line of 


brushes. : 


E. E. Besser was in town last week with a full 
line of goods manufactured by B. Illfelder & 
Company, of New York. 


Faber’s lead pencils were shown here during 
the past week by J. W. Rennie, a hustler in the 
employ of Eberhard Faber. 


George S. Leiner, the well-known brush manu- 
facturer, was a recent commercial tourist who 
gave Cincinnati a call. 


Mr. Goldschmidt, representing the Goldschmidt 
Manufacturing Company, was here the other day 
showing razor strops and specialties. 





A RIVAL TO ANNA HELD. 


Joe Rousseau, the lad who dispenses smiles 
and soda water at Rousseau & Brown’s soda 
fountain, in Woonsocket, R. I., is an imitator 
of Anna Held. Now Joe is not as shapely as 
Anna, and he can’t sing and dance as well as 
the lady, but when it comes to milk baths Joe is 
like the lady from France—right in them. 

Some days ago Joe was trying to pour the 
contents of a ten-quart milk can into one of 
the receptacles in the fountain, and in order to 
pour in the lacteal fluid he placed two boxes, 
one atop of the other, on the floor, climbed up 
and proceeded to pour. He had raised the heav 
milk can over his shoulder, and just as the mil 
commenced to fall into the fountain can, one 
of the boxes slipped. So did Joe. So did the 


can. 

Joe and the boxes lay in a mixed heap on the 
floor, and what little portion of the milk that 
did not deluge him as he fell soaked into his 
clothes as he lay on the floor. Half an hour 
later Joe was back at work, smiling as ever, 
with another suit of clothes on. 
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Review of the Wholesale Drug Market. 


NEw YORK, OCTOBER 24, 1898. 


It should be understood that the prices quoted in this report 
are strictly those current in the wholesale market, and that 


higher prices are paid tor retail lots. 


The quality of 


goods trequently necessitates a wide range of prices. 





Condition of Trade. 


HERE has been an almost total lack 
fi of speculative interest in the mar- 
ket during the past fortnight and 
even the consumptive demand has not 
been so vigorous as might be expected at 
this season of the year. The changes 
recorded in quotations have for the most 
part been unimportant, though several 
important drugs have been affected, not- 
ably opium, caster oil and the iodides, 
which have declined, and ergot and sas- 
safras, which have advanced. Details of 
these and other changes appear below: 


HIGHER. LOWER. 
Acid, Boracic. Aniline oil. 
Acid, oxalic. Castor oil. 
+ Balsam _ copaiba. Cream tartar. 
Blue vitriol. Opium. 
Brimstone. Iodides. 


Cacao butter. 
Cantharides. 

Ergot, German. 
Gambier. 

Golden seal. 

Nitrate soda. 

Oil of wormseed. 
Sarsaparilla, Mexican. 


DRUGS. 


Acetanilid.—The difference in price be- 
tween second hands and manufacturers, 
referred to in our last, still continues and 
supplies may be had from the former at 
284c., though manufacturers continue to 
quote 29c. for bulk. 

Alcohol is in seasonably active demand 
and the price of the combination, $2.40 
to $2.44, is well maintained. 

Aloin has been reduced to 30c., though 
some holders still quote 33c. The reduc- 
tion has been brought about by lack of 
demand and a pressure of stocks on the 
market. 

Arnica Flowers are very firm, and have 
been advanced to 7c. to 8c. for the best 
quality. No business is reported in a 
large way, though a steady consumptive 
demand continues. 

Balm of Gilead Buds have become scarce 
and the price has been advanced to 28c. 
to 30c. 

Balsams.—Copaiba has risen steadily 
during the past fortnight with a quite sat- 
isfactory business reported in Central 
American at 38c. to 40c. for prime. The 
business transacted, however, has been 
wholly legitimate in character, there being 
no speculative interest manifested in the 


drug. Peru has improved somewhat since 
our last and it would be difficult if not 
impossible to get supplies at less than 
$1.95 for acceptable quality, while most 
holders ask $2.00, and it is reported that 
some business has been transacted at the 
latter figure. No change is to be re- 
ported in tolu or fir balsams, both of 
which are quiet at 33c. to 35c. for tolu, 
55c. to 60c. for Oregon fir and $1.70 to 
$1.80 for Canada fir. 


Cacao Butter is quiet at 33}c. to 34c. for 
bulk. 


Cantharides—Spot stocks of  can- 
tharides are reported as being very lim- 
ited, and holders have in several cases 
withdrawn quotations, though some sales 
of Chinese are reported at 38c. to 40c. 
The quotation on Russian has _ not 
changed, however, but remains firm at 
47c. to 48c. 

Cascara Sagrada has excited some in- 
terest during the fortnight under review 
and a large lot of new crop is reported 
sold at 5c. ex. dock, with 6c. paid for two- 
year-old stock. The inquiry is brisk and 
the outlook firm with an upward ten- 
dency. 

Cassia Buds are in a good jobbing de- 
mand, and holders are firm at 23c. to 24c., 
though the drug is devoid of speculative 
interest. 

Castor Oil has weakened under the ad- 
vent of the new crop, which is reported 
as good both in quality and quantity. We 
now quote No. 1 in bbls. at llc. and in 
cases at 1l4c. In some quarters the de- 
cline is attributed wholly to the-effect of 
the sharp competition. 

Chamomile Flowers are firm under the 


influence of unfavorable crop reports 
from Central Europe, sales of bright, 


clean flowers being reported at 18c. for 
Roman and 20c. to 38c. for German, fhe 
latter being the figure demanded for fancy 
grades, new crop, some samples of which 
are now in the market. 

Cinchonidine has been in very fair de- 
mand at l5c. to 17c. 

Cocoa Leaves are in improved demand 
with considerable inquiry from abroad, 
which has stiffened the local market to 
12c. to 14c. for Truxillo, and 19c. to 22c. 
for Huanuco. 

Cod Liver Oil.—The demand due to the 
opening of the winter season is fairly sat- 
isfactory, but the stocks in hand of last 
year’s oil are so large as to prevent the 
trade from feeling the effects of the high- 
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er price prevailing at the fisheries and in 
the European market. Dealers claim that 
oils sold now cannot be replaced under 
$2.00 a bbl. advance on spot quota- 
tions, which are $25.00 to $26.00 for light 
non-congealing Lofoten oil. 

Cream Tartar has been reduced by the 
manufacturers lc. a pound, the quotation 
now reading 23}c. to 23}c. for crystais 
and 23$c. to 24c. for powdered. 

Cubeb Berries are in slightly better de- 
mand, but in the presence of a full sup- 
ply, no change is reported in our quota- 
tions of 74c. to 8c. for XX S. & S., with 
6c. to 7c. wanted for lower grades. 

Cuttlefish Bone is quite firm, and a sat- 
isfactory business is being transacted. 
The report from the Mediterranean indi- 
cate the probability of a higher market, 
since the catch for this season has been 
unusually light. The result of these re- 
ports is a decided firmness, though no ad- 
vance in quotations has been made. 

Ergot is firm and a good consumptive 
demand is reported, with transactions at 
20c. to 2lc., which is an advance over 
figures heretofore ruling. Spanish is gen- 
erally quoted at 23c. to 24c. The advance 
seems rather to have stimulated than 
checked demand. 

Juniper Berries, new crop, are offering 
freely, and can be purchased at 2c. 

Opium.—The unfavorable crop reports 
received some weeks since from Smyrna 
have given away to more favorable re- 
ports, and the result has been a decided 
weakening both in the London and the 
New York markets. In case lots $3.55 
to $3.574 is the ruling quotation, with 
$3.60 to $3.62} wanted for jobbing quan- 
tities. The demand, however, is only 
moderate, and buyers show a tendency 
to hold off in view of the favorable crop 
reports. The following paragraph from 
the report presented at the St. Louis 
meeting of the N. W. D. A. is of interest 
as reviewing the prices for the past year: 

Prices have advanced very much. We give the 
figures, average for each month: 1897, October, 
$2.60; November, $2.60 to $2.85; December, $2.60. 
1898, January, $2.85; February, $2.90 to $3; March, 
$3 to $3.10; April, $3.10 to $3.25; May, $3.25 to 
$3.65; June, $3.45 to $3.65; July, $3.60 to $3.80; 
August, $3.65 to $3.75; September, $3.60 to $3.65. 
Imports for year, June 30, 1897, to June 30, 1898, 
123,845 Ibs. The previous year the import was 
Say Agua a decrease in the past year of 

J s. 

Quinine continues to be only fairly ac- 
tive, and no advance has been made in 
the spot quotations, notwithstanding the 
fact that sellers assure dealers that stocks 
now sold cannot be replaced in the for- 
eign markets at our ruling quotations, 
which are 20c. to 22c. for bulk, and 22c. 
to 25c. for ounces. The last bark sales 
at Amsterdam went off briskly at a 
slight advance. 

Saw Palmetto.—This drug continues to 
grow in popular favor. The following 
note appears in the report of the N. W. 
D. A. committee on the drug market: 

This new drug may go to high figures; they 
nearly all come from Florida, and people, on 
account of the great number of soldiers being in 
the State, have more profitable employment and 
will not gather them. Selling October, 1897, at 
6c.; now, September, 1898, 10c. to 12c. 

DYESTUFFS. 

The general market in dyestuffs has 
shown a decided improvement as regards 
the volume of transactions, though the 
business done has been on a compara- 
tively small scale. 

Aniline Oil.—Both aniline oil and salt 
have been reduced under the accumula- 
tion of stock, and we now quote the oil 
at 93c. to 10c., and the salt, 74c. to 8c. 


Gambier.—The spot market has been 
quite active, and the supply in stores 
has been pretty well cleared up, leaving 
the local market quite firm at 2.65c. to 
2.85c. For supplies on the way 2.55c. is 
asked ex. sail and 2.45c. ex. steamer. 

CHEMICALS. 

Acid Boracic has been advanced to 10}c. 
to 10¢c. for crystals and powdered re- 
spectiyely. 

Acid Oxalic has stiffened up decidedly, 
and is now firm at 63c. to 7c., with hold- 
ers indifferent about making sales at 
these figures. 

Bleaching Powder is in only fair demand, 
with 1.60c. to 1.70c. quoted of U. A. and 
1.55c. to 1.75c. for other English makes. 

Borax is steady at unchanged prices 
and in fair consumptive demand. We 
quote refined 6$c. to 7}c., powdered, 7c. 
to Tic. 

Brimstone, crude seconds, has advanced 
slightly, and is now quoted at $22.00 to 
$25.00. The war talk over the Fashoda 
incident has aroused a new interest in 
this drug. The market for the past year 
is reviewed by the committee of the N. 
W. D. A. as follows: 

The war helped many of us to make very large 
profits on sulphur, being contraband of war, ex- 
pected scarcity; many manufacturers bought 
heavy and at high figures, selling up to May 
Ist, 1898, at 1%c. to 1%c., less 10 per cent for 
quantity; when in_one day it advanced to 6c. 
and 7c. net; May 7th, dropped to 3%c. and 4c.; 
July, 3c. and 3%c.; August, 2l4c. to 2%c.; Sep- 
tember, 2c. to 2%c. by discount of 5c. to 10c. 
per cent as to quantity. 

Formaldchyde is very quiet and weak at 
9c. to 20c. 

lodide of Potash has been reduced 10c., 
and supplies are now offered in bulk at 
$2.15. A decline in prices is also report- 
ed in the European markets, and is at- 
tributed to the competition of an inde- 
pendent American manufacturer. 


Saltpetre crude, is very firm at 3}c. 
spot and about 3.15c. to arrive. 

Tin Crystals are firmer on account of 
the advance in price of pig tin; no change 
in quotations, however, have been made 
from our previous figures of 14c. to 144c. 
in barrels. 

ESSENTIAL OILS. 

Bergamot is quite active in a jobbing 
way, and holders are very firm at $2.25 to 
$2.50 for choice oil. he firmness is 
shared by the Messina essences generally 
and is based on reports from primary 
markets. 

Citronella.—There is no speculative in- 
quiry, but holders are firm at 25c. to 27c. 
for native in drums. A fair consumptive 
movement is reported. 

Peppermint.—The general reports indi- 
cate that the crop for 1898 will be smaller 
than that of the preceding year. The 
average reported both in New York and 
the West is smaller than last year and the 
yield has also been less per acre. Un- 
favorable reports are also received from 
Japan as to the 1898 crops. These reports 
have somewhat stimulated inquiry, but 
prices remain unchanged at 80c. to 9c. 
for both, and $1.20 to $1.25 for H. G. H. 

Sassafras is firmer than usual at this 
season as the offerings from the interior 
are not so heavy as might be expected. 
Ouotations remain unchanged at 32c. to 
33c. 

Wormseed has been advanced to $1.95 
and $2 on the strength of reports of a 
smatler crop than the average. 

GUMS. 

The mucilaginous gums generally are 

quite firm under the influence of a brisk 


jobbing demand. Quotations remain un- 
changed throughout the line. 


Alozs is moving into consumptive chan- 
nels and under brisk demand Cape has 
been advanced to 54c.@6c. At the last 
regular drug auction in London Cape 
sold at a slight advance. 


Camphor is dull, as is to be expected at 
this season. The failure of supplies of 
crude to come forward from China and 
Japan is attracting some attention, none 
having been received for a month or so 
past in Europe and it has been suggested 
that this is probably the result of an at- 
tempt on the part of the Orientals to bull 
the market. 

ROOTS. 

We reproduce below a review of the 
root market for the past year from the re- 
port of the Committee on the Drug Mar- 
ket submitted at the St. Louis meeting of 
the N. W. D. A.: 

Blood—No doubt the high price of last year 
stimulated the gathering of large quantities of 
this drug, and prices have been lower; 1897, Sep- 
tember, 7c.; 1898, September, 5c. to 5Y%c. Cala- 
mus, bleached—It is said that the shrinkage of 
this root is very great, and prices are according 
to amount of moisture; selling now, 1898, Sep- 
tember, from 28c. to 35c. Gentian—Has ruled 
all the year from 5c. to 6c.; new root now coming 
in, selling 3%c. to 4c.; it will dry out 20 to 30 
per cent. Ginseng—This is again high in price, 
selling, 1897, September, $2.50 to $3.25 per Ib.; 
1898, selling $3 to $4.25 per lb. Golden Seal— 
How much higher in price will this go?) Some 
future year’s report will tell you. We give sell- 
ing prices as near as we can: 1897, October Ist, 
32c.; sales October 20th at 50c.; November, 50c. 
to 55c.; December, 48c.; 1898, January, 38c.; Feb- 
ruary, 45c.; March, 38c.; April, 42c.; May, 45c. 
to — 55c., and now, October Ist, sellin 
42c. to 45c. So far, very little has come to han 
this year. Ipecac—This has reached the highest 
~ ee in the memory of many of us, selling in 
1897, October, $1.65; November, $1.75; 1898, Janu- 
ary, $2; March, $1.90; May, $2.20; June, $2.35; 
September, $2.45 to $2.60. Lady Slipper—Another 
uncertainty as to price. See changes: 1897, Octo- 
ber, 15c.; November, 35c.; December, 30c.; 1898, 
March, 25c.; April, 15c; now, October Ist, 17c. 
Very little gathered this year. Mayapple—Where 
this all is gathered is too much for your Com- 
mittee to say; believed by some to amount to 
nearly two million pounds; prices have not been 
so high; selling, 1897, October, 4c.; November, 
7c.; December, 6t.; 1898, September, 4c. 

Burdock is offering to arrive at 8c., but 
9c. is wanted for spot stocks. 

Dandelion is firm at 9}c.@10c. for prime 
German. 

Gentian is rather dull and the market is 
off a fraction; supplies of berry at 4c.@ 
Ake. 

Golden! Seal continues scarce and high 
and it is difficult to obtain any consider- 
able quantity even at the advanced quota- 
tions of 47c.@50c. 

Ipecac is firm at $2.50@$2.60, with a fair 
amount of business going forward. 

Jalap shows increased activity and 
prices have advanced to 12c.@123. Spot 
stocks are pretty well concentrated and so 
far as can be learned only light shipments 
may be expected to arrive. 

Sarsaparilla, Mexican, has advanced to 
8c.@8hc., with a brisk inquiry and limited 
supplies on hand. Quotations in our 
wholesale package prices should be cor- 
rected in accordance with above figures. 

Serpentaria is in improved demand and 
firm at 21c.@22c. 

Senega has been marked up a fraction, 
the demand being brisk and supplies not 
overabundant; 254c.@264c. are the gen- 
eral quotations, though round lots might 
be had at 25c. for spot cash. 


SEEDS. 


Anise, Italian, is firmer under reduction 
of stocks and unfavorable crop reports. 
We quote 6$c.@7c. for prime clean seed. 
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Caraway, Dutch, is easier and our quo- 
tations of 5c. might be shaded in some 
quarters. 

Poppy is somewhat easier and offers 
freely at 6}c.@7c. for blue, with few takers 
at these figures. 





Allen & Hanburys, Ltd., Estab- 
lished in New York. 


As matter of special interest to the drug 
trade, we would call attention to the an- 
nouncement of Messrs. Allen & Han- 
burys, Lid., which will be found on page 
27 of this issue. 

Not only is Allen & Hanburys the old- 
est and largest house, probably, of its kind 
in England, and its name a household 
word, but its preparations are in such high 
repute for accuracy and fine quality, that 
careful physicians there invariably pres- 
cribe them when, for special reasons, they 
wish to be absolutely sure of what their 
patients are taking. 

Established A. D. 1715, this house has 
steadily grown, until now it has its labor- 
atories, warehouses, surgical instrument 
factories, depots and offices in various 
parts of London; its three cod liver oil 
factories in Norway, and its infants’ food 
manufactories at Ware, in Hertfordshire. 
So large has its trade in infants’ food be- 
come (to mention only one item) that 
until the completion, within a month, of 
a new factory—although its facilities had 
been large—it could not supply the con- 
stantly increasing demand. 

We feel sure that the “Allenburys’”’ Se- 
ries of Infants’ Foods, and the ‘“Allen- 
burys” Progressive Dietary, will be wel- 
comed with satisfaction by all who are 
interested in the problem of infants’ feed- 
ing. The system (original with Messrs. 
Allen & Hanburys) is an eminently scien- 
tific and practical one, unqualifiedly in- 
dorsed by nearly the entire medical pro- 
fession in England, and by almost as 
many physicians in the United States as 
have, thus far, become acquainted with its 
principles. 

The several specialties mentioned in 
Allen & MHanburys’ advertisement, of 
which we shall take occasion later on to 
speak in detail, may be had of leading 
wholesale druggists throughout the 
United States. 

The establishing in the United States of 
a branch of this old and important house 
is an event of more than passing interest 
to the drug trade, who may be assured 
that its honorable traditions, so carefully 
observed in England, will be equally re- 
spected here. One of these traditions, at 
least, will appeal strongly to every drug- 
gist, namely: the policy to supply its pre- 
parations exclusively through the drug- 
gists. 


Mydriatic Figures. 

The J. Ellwood Lee Co., Conshohock- 
en, Pa., direct attention to the following 
figures ‘which are calculated to open the 
eyes of every retailer. These figures rep- 
resent the goods furnished by this firm 
for the United States army and navy dur- 
ing the war with Spain: 290,000 first aid 
packets, 144,000 packages iodoform and 
sublimated gauze, 144,500 cumol liga- 
tures (catgut and silk), 110,000 packages 
absorbent cotton, 60,000 plaster paris ban- 
dages, 5,000 catheters and bougies, 27,000 
yards Lee’s mustard plasters, 10,000 pack- 
ages oakum, 26,400 porous plasters, 2,000 
yards Belladonna plasters, 10,000 spools 
adhesive plasters, 1,200 yards surgeons’ 
isinglass plaster. 








Hints To Buyers. 











James W. Tufts, of Boston, has just is- 
sued a very attractive little monograph on 
soda water in winter weather, of which 
he will be pleased to forward a copy to ap- 
plicants mentioning this journal. 


Castoria is one of the preparations, the 
price of which has not been changed by 
the war stamp tax, as the proprietors pro- 
pose to pay the tax themselves rather 
than to saddle it on the retail trade. 


Gilpin, Langdon & Co.’s assayed pow- 
ders for percolation are economical and 
accurate in results. Druggists who use 
them express complete satisfaction. Write 
the house for price-list, formulary and 
samples. 


The Resinol Chemical Co., of Balti- 
more, will be pleased to forward an in- 
teresting treatise bearing the title of 
“Practical Treatment of Skin Affections” 
to druggists who will mention this jour- 
nal when writing to them. 


Scott & Bowne state that they have de- 
cided to reduce the price of the small 
size Scott’s Emulsion to $4.25 per dozen, 
the figure at which this emulsion was sold 
before the imposition of the stamp tax. 
This firm will therefore pay the entire 
cost of stamps. 


Dundas, Dick & Co.’s Sandalwood 
(Docuta) Capsules afford an excellent 
margin of profit to the druggist, and are 
endorsed by the highest authorities on 
genito-urinary diseases. They should be 
in. stock in every properly equipped phar- 
macy in the country. 


The most desirable form of prepared 
chalk on the market is Thomas’ English 
Prepared, manufactured by the Thomas 
Mfg. Co., of Baltimore. It is packed in 
8-tb. boxes. They also make an English 
Precipitated, in 7-fb. bags and in bulk. 
Their packages of whiting, retailing at 
dc., are also good sellers. Write them for 
quotations. 


The display case for sundries, illus- 
trated in the advertisement of the A. H. 
Revell Co., in our issue of September 
25th, is one of the most convenient and 
attractive cases ever offered to the trade 
for the display of miscellaneous sundries. 
Full details regarding this case can be 
obtained by addressing the A. H. Revell 
Mfg. Co., 481 Fifth avenue, Chicago. 


Eimer & Amend announce to the drug 
trade the fact that they have so arranged 
that they can now fill orders with the 
same promptness as before the fire which 
inflicted such a heavy loss on their estab- 
lishment on September 5th. The drug- 
gists who have occasion to procure rare 
chemicals should consult this firm, as they 
keep an unusually full stock of this line 
of goods. 


The F. J. Stokes Machine Co., of Phila- 
delphia, have a new advertisement in the 
present number. Of all the cheap table 
machines offered, this seems to be the 
one that has given the most general satis- 
faction. The manufacturers stand back 
of it and give a guarantee so complete 
that it demonstrates their own confidence 
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in the machine. _ Write them for further 
particulars, mentioning this paper. 


A clean, white, low-priced disinfecting 
acid is the Carbolic Acid Liquid No. 5, 
made by the Barrett Mfg. Co., of Phila- 
delphia. This article has become so much 
of a household necessity and is conse- 
quently of such permanent sale, that drug- 
gists are safe in stocking it. Care should 
be taken, however, to get the genuine 
goods. See that bottles bear the label of 
the Barrett Mfg. Co., Philadelphia. 


The September number of The New 
Idea, published from Detroit, Mich., by 
Frederick Stearns & Co., reaches the 
high-water mark of excellence. Among 
the articles of more than ordinary in- 
terest to retail druggists in this num- 
ber may be enumerated “The War Rev- 
enue Law,” “Editorial Notes and Com- 
ments” and an interview with Frederick 
Stearns on our new colonization policy. 


Now that the winter season is coming 
on, druggists should investigate the port- 
able baths made by Frank S. Betz & Co., 
B 78 State street, Chicago. With these 
baths the great benefit of hot air and 
vapor treatment can be carried into the 
homes of everyone. This firm offers ex- 
clusive agencies to enterprising druggists. 
Many have made money by securing an 
agency for these baths. Write to the 
manufacturers for terms, mentioning this 
journal. 


J. F. B. Lillard, who has long been 
connected with the drug business, has es- 
tablished a bureau for the preparation of 
advertising matter intended to reach the 
physicians in the drug trade. For a very 
moderate charge he will undertake to 
prepare a series of advertisements to 
cover either field in the best possible 
manner, giving the advertisers the benefit 
of very extensive experience in this par- 
ticular line of work. His address is 336 
West Twenty-second street, New York. 


Druggists, nowadays, prefer to make 
their own soda water, rather than to buy 
it ready-made in cylinders. The ad. of the 
American New System Carbonating and 
Dispensing Apparatus Co., of 213 Gran1 
street, New York, will be read with in- 
terest. Their carbonator is guaranteed to 
make 200 gallons of excellent soda water 
from one cylinder of carbonic gas, at a 
cost of about one cent a gallon, which is 
certainly much cheaper than it can be 
bought for otherwise. Write them for 
terms and further particulars. 


The Duroy wines, made by Duroy & 
Haines, Sandusky, ‘Ohio, enjoy a very 
high reputation, which was established by 
the wines made by M. Duroy and by his 
son, at present a member of the firm of 
Duroy & Haines. This firm has recently 
issued a circular, warning the trade that 
the Duroy Wine Co. is in nowise con- 
nected with the firm of Duroy & Haines 
and that the wines marketed by this — 
pany are not made by M. Duroy, Sr., 
by his son, who is a member of the to 
ent firm of Duroy & Haines. An interest- 
ing account of the relations between Ben- 
ton, Myers & Co., the Duroy Wine Co. 
and Duroy & Haines will be forwarded 
upon application by the firm from their 
Sandusky office. 


Write for a catalogue to C. P. Goerz, 
52 Union Square (East), New York, 
maker of the famous Goerz Anastigmat 
Lens, and of the Trieder Binoculars. 
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Nowadays, it is the druggist who knows 
what goods to carry outside the regular 
drug line that succeeds. Wherever a 
druggist has the trade of progressive ama- 
teur photographers he can safely carry 
these lenses in stock. The Trieder Bino- 
culars are certainly the most wonderful 
field and opera glasses ever made; will ap- 
peal to any enlightened community any- 
where. If the druggist be in doubt as to 
just how his particular trade is going to 
receive these goods he can at least keep 
by him for reference the illustrated cata- 
logue, which he may obtain by writing. 


The Lady Customers. 


In these days nine-tenths of the cus- 
tomers in retail drug stores are women. 
The store that looks the neatest, that is 
careful to give attractive packages and 
goods in a neat, clean condition, is going 
to get the most of the trade. Probably 
nothing is dirtier to handle than an oint- 
ment jar with a greasy label on the side 
or top; you cannot wipe it off, else you 
would remove the label, and the package 
has to be handled by the ends of one’s 
fingers and then is not a nice thing to 
take hold of. All this can be done away 
with by the use of the Sterling, shown on 
page 9. The label is placed under a cel- 
luloid disc, which is backed up by a heav- 
ily waxed board, making the most perfect 
cap known for ointment pots. The label 
is always in view and yet is protected 
from all dirt and grease. We would ad- 
vise our customers to send for a sample 
cap and we are sure they will be interested 
in this great improvement. Address the 
manufacturers, Neidlinger Bros., 20 War- 
ren street, New York City. 


Pharmacists in Politics. 

Another Hub pharmacist is to try for 
legislative honors. The candidate is 
Charles J. Countie, Ph.G., member of 
the class of ’84, M. C. P., who has recent- 
ly been nominated by the Democrats of 
Ward 11 for representative. Mr. Countie 
is the proprietor of a flourishing phar- 
macy on Charles street. 

Ernest C. Marshall, Ph.G., Commis- 
sioner of Boston’s Public Institutions, re- 
turned recently from a month’s trip 
abroad, where he went in search of health. 
He returns fully recovered and looks 
hearty and rugged. 


Winter Homes in the South. 


A valuable booklet, just published by 
the Southern Railway and ready for dis- 
tribution, tells you of the thousands of 
places where you can go to spend the 
winter. List of hotels and homes that 
will entertain guests during the winter 
months shows where board can be had 
for from $10 per month up to $100 per 
month. For full information call on or 
address Alex. S. Thweatt, Eastern Pas- 
senger Agent, 271 Broadway, New York. 





The Board Issues pew Licenses. 


The Erie County Board of Pharmacy, 
at its second October meeting, issued the 
following licenses: Pharmacist to W. 
Mason Bowen on a State certificate, as- 
sistant to John Stullberg and John H. 
Rider, both on examination. Mr. Bowen 


is in the new store of A. J. Werner, on 
Elmwod avenue; Mr. Stullberg is with 
Tillman on the east side, and Mr. Rider 
is with his brother on Lexington avenue. 


Another Fraud Killed. 


Lubin—Paul Prot & Co. successors— 
obtained on the 13th inst., in the Su- 
preme Judicial Court of Massachusetts, an 
injunction and an order for accounting 
in damages, against J. W. F. Willson et 
al., who have for some years past been 
making and selling a counterfeit imita- 
tion of Lubin’s Powder. At the time the 
suit against the Willsons was commenced, 
five others actions were instituted against 
firms in Massachusetts, which had been 
dealing in these fraudulent goods, but 
those were settled out of court. It is the 
policy of the Maison Lubin to stop the 
manufacture and sale of the counterfeits 
of its products, and damages to the utter- 
most will be collected from any and all 
persons found engaged in defrauding the 
public by offering such worthless imita- 
tions.—Adv. 


Belladonna Plasters. 


The J. Ellwood Lee Co., of Consho- 
hocken, Pa., have issued a circular letter 
to the trade on the subject of belladonna 
plasters containing a reply to the circular 
issued by Seabury & Johnson, N. Y., and 
to various articles which appeared on the 
subject in pharmaceutical journals of late. 
The circular in question reads as follows: 

First. In the circular and the articles 
above referred to the United States Phar- 
macopoeia is more than once alluded to 
as supplying a “standard” of alkaloidal 
strength for belladonna plasters. Now 
every pharmacist knows that the United 
States Pharmacopoeia does not prescribe 
in alkaloidal strength for belladonna 
plaster, or even for belladonna extract, 
and so far as belladonna plasters in rub- 
ber combination are concerned, such as 
the circular and articles refer to, they are 
not recognized at all. Thus the whole 
series of allegations are plainly tainted by 
misrepresentation, for appeal is made to a 

“standard” which does not exist. To 
particularize, we quote from Seabury & 
Johnson’s circular the following: ‘The 
first three were products of one firm and 
the only ones conforming to the United 
States Pharmacopoeia standard of 
strength.” 

What an insult to the intelligent phar- 
macist, or the doctor, who looks at his 
Pharmacopoeia and searches from cover 
to cover only to find that no standard of 
strength is laid down for a single bella- 
donna preparation! 

Second. Quite in keeping with this 
strange perversion of fact is the declara- 
tion by a chemist (the writer of the art- 
icle in the American Journal of Phar- 
macy) that his paper is a “Report from 
Research Committee D, Section II. of 
the Committee of Revision of the United 
States Pharmacopoeia.” This attempt 
made to use the name of the United States 
Pharmacopoeia Committee for trade pur- 
poses will not commend itself to the im- 
partial judgment of fair-minded men, par- 
ticularly when the work was not done by 
a member of the committee, but by a 
comparatively unknown chemist who ad- 
mits that he obtained his method of assay 
from the chemists of Seabury & Johnson, 
and very frankly states in his paper that 
he deviated from it “only in minor de- 
tails.” He also obtained the rubber com- 
bination, which he used from the disin- 
terested Seabury & Johnson chemist. 
Whether this rubber combination contain- 
ed alkaloids has not been stated, and the 


thought would suggest itself “why did not 
this chemist apply to other manufacturers 
for information and materials, if he de- 
sired to make an impartial investigation?” 

Third. If the analyses referred to are 
not practically worthless, then we would 
ask an explanation of the following facts: 

In the assay published by Seabury & 
Johnson in their circular letter of Septem- 
ber Ist, the New York assay (as stated 
by them) runs from 0.400 per cent to 0.594 
per cent alkaloid in the mass. Then the 
assay of the same plaster in Canada by 
the report of the chief analyst of the 
Inland Revenue Department runs from 
0.358 per cent to 0.470 per cent, showing 
the wide variation between the highest 
and lowest in all assays of over sixty-five 
per cent (65 per cent) in a presumably 0.5 
per cent plaster. Every one of the Can- 
adian analyses showed their plasters be- 
low the 0.5 per cent standard they claim, 
one sample being as much as 40 per cent 
below it. To say the least, these great 
variations must be a shock to “the decent 
and honest pharmacy” they speak of in 
their circular letter of September Ist. And 
yet, this firm’ of Seabury & Johnson, pre- 
senting such astonishingly different results 
in analyses apparently made in its own 
interest, has the audacity to denounce as 
dishonest other manufacturers for pre- 
senting in their product much less varia- 
tion. 

Fourth. The J. Ellwood Lee Company 
recognize the fact that in handling a pois- 
onous drug used in a popular remedy, for 
which there is no standard, without the 
advice of a physician, it is a crime to in- 
crease the proportion of dangerous alka- 
loids. Our purpose has been to keep 
strictly within a safety line long establish- 
ed, and we can have no difficulty in prov- 
ing that the practice of strengthening 
belladonna extract for use in plasters with 
atropine has had serious consequences to 
users. 

Fifth. And in conclusion we ask: When 

a firm, intent upon injuring a business 
rival, appeal to a “United States Pharma- 
copoeia Standard” that is not found in the 
Pharmacopoeia, and offer a “Report from 
a Research Committee of the Committee 
of Revision of the United States Pharma- 
copoeia,” by a chemist not on that com- 
mittee, and then show by their own fig- 
ures that their plaster mass is made so 
carelessly that it varies 65 per cent in 
strength, how much confidence can be 
placed in anything they say or do? If 
a mis-statement is made in the declara- 
tion that a “standard” exists and the 
frank admission that they give varying 
strengths to their plasters, which profess 
(from their circular) to have the same 
strength, how can anybody know that 
the whole mass of figures presented by 
them is not pure humbug? 
Sixth. We shall conform to the 
United States Pharmacopoeia’ standard 
of strength” in preparing belladonna 
plasters when such a standard is supplied. 
Until that event occurs we shall use our 
own formulas, which have proved excel- 
lent by the experience of a third of a cen- 
tury of uninterrupted use by thousands 
of customers. 

Seventh. We shall have something fur- 
ther to say of this matter shortly, but we 
commend the considerations here pre- 
sented to fair-minded men, assuring the 
trade that our products are manufactured 
with scrupulous care and strict integrity, 
and confident that the malicious misrepre- 
sentation of business rivals will injure no- 
body but their authors.—Adv. 
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